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Get away from hot taste. 


Come up.to KGDL, with pure menthol 
for the faste of extra coolness: : 
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Milds 14 mg. “tar,” 1.0 mg. nicotine av. per cigarette, 

by FTC method. Kings 18 mg. “tar,” 1.5 mg. nicotine; : 
Longs 18 mg, "tar," 1.4 mg. nicotine 2 
av. per cigarette, FTC Report Aug. 72. 14mg. tar, Midets 


Warning: The Surgeon General Has Determined 10mg.nicotine GEES 


That Cigarette Smoking Is Dangerous to Your Health. Now, lowered tar KGDL Milds 
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THREE OLD WIVES’ TALES 
ABOUT 
TRUCK TIRES FOR PICKUPS: 


1. Truck Tires aren't necessary... 
Most pickups are asked to carry some pretty big loads over some 
mighty bad terrain. Passenger car tires are designed to carry 
passengers — on roads. Most hauling calls for strength. Our 
Firestone Transport has it— it’s a 6-ply rated tire with a nylon cord 
body, the extra tough tire cord made to take the big jet 
bouncedowns. Rubber compounds, tread design — everything 
about it is made for rugged farm work. 


2. Truck Tires cost more... 
See your Firestone Dealer or Store and price the Firestone 
Transport with his or anyone's passenger car tires. The truth 
is the Transport often costs /ess to buy, and many times will 
give increased mileage and more months of service than 
comparable size passenger tires. 


3. Truck Tires ride hard... 
The trouble is that the term “truck tire” just sounds 
like it rides hard. Actually, for all the Transport’s 
toughness, we could easily amaze you with the ride 
with one truck on Transports and another on 
passenger car tires. We can also astound you with 
the looks—if you take pride in your pickup, many 
sizes of the Transport are available with whitewalls. 


Firestone Transport 


Truck Tire Fire 
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The keys 
in your life 
shouldn't be kept 
in chains. 


Unchain them. 

Keep them in the style 
they deserve. The Prince and 
Princess Gardner Key Gard’. 

In any of our distinctive 
models, and a wide variety of 
leathers and colors. 

From $2.00. 


PRINCE 
GARDNER 


Prince Gardner, St. Lou's, Mo. A Division of SWANK, Inc. 
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The secret 


of teaching © 


yoursell 
music 


Why keep depriving yourself of the 
thrill of making your own music? 


— 
a 
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Here’s a pleasant way to learn at 
home in spare time. You play simple 
familiar tunes right from the start, 
then more advanced compositions. 


Choose piano, accordion, guitar, 
any of several instruments. 


No gimmicks—you learn to read 
notes, play regular sheet music. 


It really works! Thousands 
now play who never thought 
they could. 


It may seem odd at first — the idea of teaching yourself music. 
You might think you need a private teacher at $4 to $10 per 
hour to stand beside you and explain everything you should do 
— and to tell you when you’ve made a mistake. 

But surprising as it seems, you need no such thing. Thousands 
of people just like you have taught themselves to play by using 
the lessons we give by mail. And you can too. 

With our lessons, you learn to play the right way — by note 
from regular sheet music. Without any gadgetry or gimmickry. 
And all it costs you is just pennies a day. 

You don’t need any previous musical training. Our lessons 
start you off “from scratch” with clear word-and-picture in- 
structions. A lot of the songs you practice first are simple tunes 
you’ve heard many times. And since you already know how 
these tunes are supposed to sound, you can tell immediately 
when you’ve “got them right.” 

Then you go on to more advanced pieces. By this time you 
can tell if your notes and timing are right, even without ever 
having heard the songs before. Sooner than you might think 
possible, you’ll be able to play whatever kind of music you like. 
Folk. Popular. Classical. Show and dance tunes. Hymns. 

You learn in your spare time, in the privacy and comfort of 
your own home. There’s no one standing over you to make you 
nervous. And because you teach yourself, you can set your own 
pace. You’re free to spend as much time mastering any lesson 
as you wish. 

It’s really a marvelous way to learn. As recent graduate Mrs. 
Norman Johanson wrote us, “My daughter has taken lessons 
for 8 years from a private teacher, and now she asks me ques- 
tions about some of her lessons. How very proud I feel when 
she says to friends, ‘You’ve just got to hear my Mom play!’ ” 

Others also enjoy her playing, Mrs. Johanson reports. She 


os 


vs 
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plays for herself to relax after a trying day, and for her husband 
when he’s tired. She also plays for friends when she goes to 
parties. “In a sentence,” she says, “it’s the most soul-satisfying 
thing that has ever happened to me.” 

If you've ever dreamed of being able to play the piano, the 
guitar, or some other instrument, why not learn more about our 
convenient, economical way to learn? Send for our free booklet 
Be Your Own Music Teacher. With it we'll include a free Piano 
“Note-Finder.”’ There’s no obligation. Just mail the coupon to 
the U.S. SCHOOL OF MUSIC, A Home Study School Since 
1898. Port Washington, N.Y. 11050. Licensed by N.Y. State. 


@1972 U.5, SCHOOL OF MUSIC 


U.S. School of Music, Studio A-2021 
. Port Washington, New York 11050 


I'm interested in learning to play the instrument checked below. Please 
send me, FREE, your illustrated booklet Be Your Own Music Teacher. 
Also include your free Piano “Note-Finder.” I am under no obligation. 
The instrument I would like to play (check only one): 


(0 Guitar (pick style) CO Piano 0 Violin 

(1 Spinet Organ (2keyboards) [| Saxophone CD Accordion 
Mr. 

Mrs. = — , ———— 
Miss PRINT NAME (17 OR OVER) 
Address 

City. 

State_ Zip 


Do you have an instrument? Yes [] No (] 
Instruments, if needed, supplied to our students on convenient terms. 


Accredited Member National Home Study Council 
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his is without question the most blister- 

ing book yet written about the CIA,” 
one early-bird reviewer declared after a pre- 
publication peek at Patrick J. McGarvey’s 
CIA: The Myth and the Madness—and 
subsequent news coverage of McGarvey’s 
revelations tends to support the reviewer's 
claim. 

McGarvey, a former CIA agent, is at 
pains to point out that while his book may 
be taken as an indictment of the CIA's ex- 
cesses, weaknesses and failures, he himself 
is not one of those who would like to see 
the agency dissolved. To the contrary, he 
believes that it is a necessary and vital part 
of government that stands in need of drastic 
change. Lack of change has, in McGarvey’s 
view, so diminished the agency's effective- 
ness that it now resembles “a tired old 
whore that no one has the heart to take 
in off the street.” 

A more scathing characterization of our 
most revered intelligence agency would be 
difficult to imagine. But it is based on Mc- 
Garvey’s 14 years’ experience in U.S. in- 
telligence. “The book is designed to shatter 
the existing myth that the CIA is a super- 
efficient organization capable of almost any 
imaginable feat of trickery,” he explains. 
“In reality it is plagued with the same 
problems that beset all large organizations. 
Tt is a bureaucratic morass caught up in a 
frenzy of paperwork and sorely out of touch 
with both policy-making and reality.” 

Most illusion-shattering is - McGaryey’s 
unflinching and often near-farcical account 
of the CIA’s recruitment and training pro- 
grams, “The Making of a CIA Agent,” 
which begins on page 36 of this issue and 
is the first of two monthly segments to ap- 
pear exclusively in TRUE. 

Less controversial but more immediately 


This is True 


Susan B. Graves 


Patrick F. McManus 


perilous in this holiday season are the 
hazards described by another Patrick— sur- 
name, McManus—in “The Terrible Toy 
Menace,” page 33, “Research was conducted 
mostly in my kids’ toy box,” reports this 
humorist father of four, “a loosely defined 
area that extends from the curb in front of 
the house to the back alley. One serious 
difficulty threatened to delay the project 
indefinitely, but perseverance triumphed 
and I eventually perfected the technique of 
shooting the ball into the bear’s mouth 
without knocking over a single dwarf.” 
No such difficulties beset psychologist- 
author Paul J. Gillette, who shoots down 
some commonly accepted Freudian beliefs 
in his survey of recent surveys on what 
sort of man prefers which sort of female 
physical charms: “What Her Body Reveals 
—About You!” page 30. When questioned 
about his own predilections, Gillette con- 
fessed to “a strong preference for big 
breasts, moderate to small buttocks and 
moderate legs. What's more,” he added, “I 
felt that way long before I knew what my 
predisposition toward the so-called ‘prom- 
queen’ type meant in terms of a man’s 


psychological nature and career drives.” 

Though some men prefer women of de- 
cidedly ample proportions, nobody loves 
a fat man—or so the old saw has it. Un- 
fortunately for the fatties among us, the 
latest from the medical world gives the old 
saw some scientific support. The details, 
which are fully fleshed out by Susan B. 
Graves in her article on “Girth Control” 
(page 24), clearly indicate that obesity can 
be a greater deterrent to sex than a double 
dose of saltpeter and a sprained back. 

Switching tables on Dr. Gillette, we 
queried Susan Graves on her preferences 
in men. “My ideal was Humphrey Bogart,” 
she replied, “and when he was gone there 
was a void in my fantasy life until Woody 
Allen appeared on the scene. He has a face 
just like a baseball mitt I had as a child. 
I used to sleep with that baseball mitt, 
which may be why I have this thing for 
Woody. I’m seldom attracted to tall men. 
Kissing a man who is taller than I am gives 
me a stiff neck and works havoc with my 
sinuses. Unlike most women, I do not want 
a man to look up to. It’s a health hazard.” 

Since we had already met Susan's at- 
torney husband and had found him to be 
a rather good-looking man of average 
height, who bore no resemblance to a base- 
ball mitt, it occurred to us that she may 
have been putting us on. This led to the 
realization that very little is known about 
what women find attractive in men, and that 
it was high time some organization did 
a survey to find out. “Why not TRUE?” 
someone suggested. And plans are now 
afoot for a national poll. 

The results will be revealed later in °73— 
which we hope will prove to be your most 
pleasant and prosperous year to date. 

—The Editors 
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Here he is...The Immortal King of Country Music! 


HANK WILLIAMS 


" el 


SPECTACULAR 


MEMORIAL ALBUM OFFER through 
special arrangement with MGM Merchandising Corp. 


All-Time Sensational Hits on 
4 Deluxe 12-Inch LP Records 


ENJOY THEM FOR 


10 DAYS FREE! 


Hank Williams died in 1953; he was 
only 30 years old. He had not even 
reached the peak of his career, yet he 
was recognized as “the king of country 
and western music.” His death was a 
tragedy. It meant that America had 
lost one of its greatest artists, for 
Hank Williams had brought joy and 
pleasure to millions . . . had truly in- 
terpreted “country and western music” 
so greatly that his influence is evident 
in many country and western artists 
popular today. 

In memory of this unsurpassed artist, 
here is a wonderful Memorial Album, 
produced by Metro-Goldwyn-Mayer, 
for whom Hank Williams recorded ex- 
clusively. Hear Hank Williams sing— 
as only he could—such haunting hits as 
Cold, Cold Heart ... Your Cheatin’ 
Heart... Move It On Over... Hey, 
Good Lookin’... Jambalaya... Honky 
Tonkin’ ,.. Howlin’ At The Moon... 
Lonesome Whistle ... You’re Gonna 
Change (Or I’m Gonna Leave) ...A 
House Without Love ... and dozens 
more! 

Truly a fitting memorial to Hank 
Williams are these four 12-inch LP 
records containing 48 hits! Faithfully 
reproducing every note and nuance of 
his homey, haunting delivery, these 


LIMITED EDITION | 
... ORIGINAL j 
| 
HANK WILLIAMS / 
RECORDINGS! 


This Special 


Deluxe Limited 
Edition 
Not Available 


In Stores! 
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Then, if you choose to 
keep them, they’re yours 


for only $ 
5& a Month 


until you’ve paid a total 
of only $12.95 plus post- 
age and handling charge! 


records will thrill and delight you as 
only Hank Williams’ voice and music 
can. 

And best of all, you can hear these 
records in your own home for 10 days 
FREE! You can sit in the comfort of 
your own living room while you listen 
to the hit songs previously mentioned 
... plus l’m So Lonesome I Could Cry 
... There'll Be No Teardrops Tonight 
... Rootie Tootie...Lovesick Blues... 
and still more—most of which were 
Hank’s own compositions. 

Yes, play these fabulous records in 
your own home over and over, to your 
heart’s content! Then, if for any reason 
you decide you don’t want to keep them, 
return them in 10 days and owe noth- 
ing. Or if you decide to keep them (as 
we’re quite sure you will), you need 
send only $5 a month until the total 
price of $12.95 plus postage and hand- 
ling is paid. 

So act promptly. SEND NO MONEY 
. .. but do mail the coupon today... so 
we can rush this wonderful, heart- 
warming 4-Record Memorial Album to 
you for your enjoyment... and 10 days 
FREE trial! 


CURRIER/NAST ENTERPRISES, INC. 509 Fifth Avenue, New York, N, Y. 10017 
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: MAIL COUPON AT ONCE & 
= GET HANDSOME PHOTO 
OF HANK WILLIAMS 


(suitable for framing) 

1» EXTRA 
74 

¥ BONus: 


MAIL COUPON FOR 10 DAYS FREE TRIAL 


CURRIER/NAST ENTERPRISES, INC. 
509 Fifth Avenue, New York, N.Y. 10017 


Please rush me the deluxe 4-record Hank 
Williams Memorial Album. If I am_ not 
comp!etely satisfied for any reason what- 
ever, I may return the album within 10 
days and owe absolutely nothing. If I 
decide to keep it, it’s mine for only $5 a 
month until the total price of $12.95 plus 
postage and handling charge has been paid. 
And please include as an extra FREE 
bonus the handsome photograph of Hank 
Williams, suitable for framing. 


| 
| 
| 
(1) CHECK HERE IF YOU PREFER TO | 
PAY THE FULL AMOUNT NOW | 
and avoid monthly billing. Enclose check 
or money order for $12.95, and we'll | 
send you just one statement for the | 
small postage and handling charge, and 
any applicable sales tax. Same 10-day | 
| 
| 
| 


return privilege with full refund 
guaranteed. 

f] Mr. 

C) Mrs.. 


hia 
(PLEASE PRINT) FIRST NAME INITIAL LAST NAME 


Address. 
City 


State_ 


Have you a telephone? 
(Please check:) [) Yes 


Zip Code 
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THE REAL CULPRIT 

“Diary of a Skyjacker” [November 
1972] made me cry. This man was a 
loyal American, who put love of his 
children above everything else. No 
man with that philosophy can be bad. 
He is a victim of rotten laws. * 

I am the mother of eight sons, one 
daughter, and 18 grandchildren—five 
of whom live with me. I am a Civic- 
minded, volunteer for a lot of boards. 
I realize that we can’t condone sky- 
jacking, but in this case the real culprit 
is the rotten laws which judges uphold. 
Kids are mere pawns in any custody 
case. I'll pray for the skyjacker and his 
children. 

Tessie R. Drake 
Eugene, Ore. 


Iwas fascinated to read “Diary of a 
Skyjacker” and even more fascinated 
to read Dr. Herry O. Teltscher’s an- 
alysis of the skyjacker’s handwriting. 
It is obvious that if the authorities had 
had the benefit of Dr. Teltscher’s char- 
acter reading before the flight, the sky- 
jacking could have been avoided, and 
Robert Lee Jackson might not be in 
jail. Perhaps the day will come when 
airline passengers will be asked to sub- 
mit handwriting samples for analysis 
before boarding a flight. The potential 
savings in terms of time, money and 
human lives would surely make such 
analysis worthwhile. 

Henry Salisbury 

Syracuse, N.Y. 


BANKING BLOOD 
Those of us deeply involved in blood 
banking have always been terribly 
aware of the hepatitis risk [‘Kissing 
Can Do You In,” September 1972] 
associated with commercial blood. If 
more people would follow author Brill’s 
advice, and donate a pint of blood to 
their local blood center, the need for 
commercial blood would disappear. 
Joe Elzen 
Shreveport Emergency 
Blood Bank, Inc. 
Shreveport, La. 
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Truely Yours 


DON’T GO WEST, YOUNG MAN 
Ellis Lucia could have told the whole 
story [“Non-Oregonians,Go Home!” 
November 1972] if he had seen the 
bumper sticker currently popular here: 
“Don’t Californicate Oregon.” 
Mark Scott Deming 
Salem, Ore. 


In light of Lucia’s article, I'd like to 
bring you up to date on conditions in 
Wisconsin. 

This has been a bad year for game 
animals. Consequently, the natural 
predators have been exhibiting a re- 
markable taste for human flesh. The 
lakes have become so thick with refuse 
and algae that the only surviving strain 
of muskellunge is an air-breathing 
variety. These muskies are starting to 
roam in packs, and have been seen 
pulling down black bears. 

One of the most promising specu- 
lative investments involves buying up 
entire lakes. As soon as the water gets 
thick enough to plow, it should be ex- 
cellent for farming. Another good 
point is that forest-fire control is not a 
problem. It is very difficult to find 
enough forest to start one in. 

Unlike that miserly Blaine gang, 
northern Wisconsin welcomes new 
settlers. In fact, there’s more room than 
ever, since the local residents have 
mostly moved out (to Oregon, I hear). 

Jim Peterson 
Madison, Wis. 


DEER DATA 
As a confirmed deer hunter (I've been 
at it for 22 years) I really appreciated 
your three-part story “Best Deer Hunt- 
ing West, North, South” [October 
1972]. Each season several friends and 
I try to make one trip out of state and 
are constantly scrambling to get some 
up-to-date information. This story has 
greatly aided our planning—especially 
because it covered limits and styles of 
hunting as well as hot spots. How about 
one like it on fishing sometime soon? 
Brian Bennedetto 
Philadelphia, Pa. 


TWO WRONGS AND A RIGHT 
I enjoyed “Old Pete’s Last Hurrah” 
[“It Happened in Sports,’ November 
1972] but detected two errors. First, 
Jesse Haines is not spelled “Haynes” 
and second, Babe Ruth is pictured as 
“leadfoot.” During the 1926 season the 
31-year-old Ruth hit 47 homers, 30 
doubles, five triples, and stole 11 bases. 
These are not statistics for a “‘leadfoot.” 
Edward R. Mee, M.D. 
Wilmette, Ill. 


About both Haines and Ruth, author 
Dave Wolf says, “You’re absolutely 
right.” 


SUCCESSFUL PSYCHING 
I will take Dr. Maltz’ advice [‘‘Psych 
Yourself to Success,” November 1972], 
clip this rewarding article, and read it 
again and again. Thank you, Dr. Maltz 
and TRUE, for reviving my apathetic 
faith. 
Margery Hughes 
London, Ontario, Ca. 


WHY DENY YOURSELF? 


As a subscriber to TRUE you'll get 
month after month of outstanding ac- 
tion, adventure, information and down- 
right reading pleasure. Join us—we'd 
like to have you. Just check the appro- 
priate box below and fill in the coupon. 
We'll do the rest. You sit back, relax 
and‘enjoy, enjoy. 


(1 1 YEAR IN U.S. & POSSESSIONS ..$ 7 
(0 1 YEAR IN CANADA 

0 1 YEAR IN ALL OTHER COUNTRIES $10 
Send to 

Address 


City_______ State Zip—_—_ 


Mail your order to TRUE Magazine, 
Fawcett Building 
Greenwich, Conn. 06830 


PLEASE INCLUDE YOUR ZIP CODE 


Think Silva Thins 100's. They have 
less “tar” than most Kings, 100's, 
menthols, non-filters: 


S 100s 


Menthol too. 


Warning: The Surgeon General Has Determined 
That Cigarette Smoking Is Dangerous to Your Health. 


“According to the latest U.S. Government figures. Filter and Menthol: 16 mg.“tar”, 1.1 mg. nicotine av. per cigarette, FTC Report August,72. 
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A REEL NEW MUSEUM 


BY LOUIS BOTTO 


Trueviews 


Near the end of last year, I visited what must be a one-of-a-kind in museums. It is 
the new Gladding International Sport Fishing Museum which opened its doors for 
the first tine in September. Its purpose is to preserve, restore and conserve the 
relics and historical objects of recreational and sport fishing. The museum building, 
newly restored by Gladding, is a 142-year-old, eight-sided mansion in South Otselic, 
New York, about 40 miles southeast of Syracuse. If you have an old reel, rod, or 
any other relic of sport fishing which you would like to have displayed so the world 
can see it, with your name as the donor, now there is a place. Just contact Mr. J. 
Gerald Mayer, Gladding Corp., Box 260, Syracuse, New York 13201. And don't 
think donated or loaned equipment has to be as old as the 1880 Malloch spinning 
reel (above). Relics of your childhood may be just as important. 


BIG DADDY’S CLEAN-UP 


Another pollution-conscious man is folk 
singer-actor Burl Ives. I recently visited 
“Big Daddy” (of Cat On A Hot Tin Roof 
fame) and found him and his wife 
Dorothy immersed in the Johnny Ho- 
rizon program. For several years now, 
the Ives have been part of this U.S. De- 
partment of the Interior project which 
enlists the volunteer efforts of enter- 
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tainers and sports figures to help clean 
up cities and towns. 

“Johnny Horizon is the symbol of a 
concerned outdoorsman,” Ives told me, 
“and he’s gotten so well known that he’s 
now called Johnny Ho. What we per- 
formers and athletes do, mainly, is go 
to cities and towns and perform free of 
charge at clean-up rallies, One of our 
most successful sessions was in Elberton, 
Georgia, two years ago. About 15,000 
people showed up and signed pledges to 
keep their city clean. You couldn’t find 
a cigarette butt on any street there, I 
promised the people I'd be back in two 
years to check up on them—and Dorothy 
and I will keep that promise.” 

Between movies and TV roles, Ives is 
also involved in two other worthy pro- 
jects. He’s taped a series of five-minute 
radio programs for the Federation of 
Experienced Americans, a group formed 
by the U.S. Department of Labor to aid 
people over 60 who want to put their 
talents and experience to profitable use. 
Ives has also found time to record a 
holiday album, Christmas at the White 
House (Caedmon), featuring favorite 
carols of U.S. Presidents. 


BRIDGE, ANYONE? 

If you're one of America’s 30 million 
bridge players and have trouble round- 
ing up a fourth, Bridgeplayers Interna- 
tional should solve your problem, This 
network of bridge clubs was founded by 
Chicago businessman Richard H., 
Cooper. An amateur bridge player, 
Cooper got tired of searching unsuccess- 
fully for a fourth to play with him and 
his wife and decided that there should be 
a central location where they could en- 
joy a game of bridge whenever they felt 
like it. “I simply decided to provide the 
place myself,” he says, “and the re- 
sponse has been phenomenal.” 

By now, there are Bridgeplayers clubs. 
in Chicago, San Francisco, Los Angeles, 
Phoenix, Dallas, Houston, Milwaukee, 
Detroit, Peoria, the Miami-Fort Lauder- 
dale area, New York, Boston, Phila- 
delphia, Windsor (Ontario) and Paris 
(France). Cooper expects to open addi- 
tional clubs at the rate of five cities a 
month, 

The annual membership fee is $5 and 
there’s a $2.50 charge for each session 
of bridge you attend. The clubs are 
located in existing spots in each city— 
hotel suites, lodges, community centers, 
synagogues, etc. The game is party 
bridge—not duplicate bridge—and_ be- 
ginners are welcome, Free instruction is 
an extra bonus. “We play a four-hand 
rotation,” says Cooper, “or ‘Chicago,’ as 
it's called in the bridge world. It's an 
appropriate name, since that's where the 
whole thing started.” 


STUD SERVICE 

By now, computerized dating is hardly 
jnews, except when arranged for canines. 
The Apollo Canine Dating Service in 
Santa Monica, California, arranges dates 
for lonely dogs (purebred or pedigree pre- 
ferred). Maurice Wooden, who thought 
up this concupiscent novelty, calls him- 
self “the liberator of canine lovers.” He 
goes further and says, “I am indeed dog's 
best friend.” For a nominal fee he will 
refer the owner of an eager stud to the 
owner of an available bitch. “Business is 
so brisk,” he claims, “that I plan to 
open forty offices in the months to 
come.” His business card reads thusly: 
“We'll arrange a romantic holiday, Intro- 
duction of the lovliest females to charm- 
ing (and competent) male companions. 
Make exciting things happen to your best 
friend.” I have a few nominations. 


JANUARY LOG 


Through April 15: Fishing Tournament 
at Fort Pierce, Florida, Prizes for out- 
standing catch and largest sailfish caught 
will be awarded at conclusion of this 
event. Also, there’s a special prize for 
the outstanding catch by a 12-year-old 
or under. January 14: SuperBowl VII, 
Memorial Coliseum, Los Angeles, Cali- 
fornia. January 27: Seven day skin div- 
ing tour at Grand Bahama, from 


Oceanids, Hallendale, Florida, January 
is Boat Show month with the following 
multitude of events currently scheduled: 
January 3-7: Denver Camper & Marine 


Show, Denver, Colorado; January 6-14: 
Dallas International Boat, Sport & Travel 
Show, Dallas, Texas; January 12-21: San 
Francisco Sports & Boat Show, San 
Francisco, California; January 13-21: 
New Orleans International Boat Show, 
New Orleans, Louisiana; January 17- 
21: Albuquerque Boat, Sports & Recrea- 
tion Vehicle Show, Albuquerque, New 
Mexico; January 17-21: San Antonio 
Boat and Sport Show, San Antonio, 
Texas; January 17-21: Oklahoma Sports, 
Boat & Travel Show; Tulsa, Oklahoma; 
January 18-21: Florida Big Boat Show, 


LOCO LOCOMOTION 

It’s not a bird, not a plane, not Super- 
man, but a Vintage Car of the Future 
dreamed up by British cartoonist Row- 
land Emett in his spidery Punch style. 
This “multidimensional cartoon fan- 
tasy,” as the designer describes it, was 
commissioned by the Borg-Warner Cor- 
poration as a public service in solving 
some of today’s pressing vehicle prob- 
lems: pollution, congestion, safety, etc. 
“The answer isn’t quite what we ex- 
pected,” admits James F. Bere, the com- 
pany’s president, “but it should inspire 
engineers and motorists alike to take a 
new look at the motor car.” You can 
take a look yourself at this whimsical, 
see-through chassis at the Society of 
Automotive Engineers Exhibition in De- 
troit (January 8-11), at Chicago’s Mu- 
seum of Science and Industry (January 


Ft. Lauderdale, Florida; January 18-21: 
Macon Boat and Camping Show, Macon, 
Georgia; January 19-28: Cleveland Mid- 
America Boat Show, Cleveland, Ohio; 
January 20-28: Houston International 
Boat, Sport & Travel Show, Houston, 
Texas; January 20-28: Central Ohio 
Marine & Camping Dealers’ Boat & 
Camping Show, Columbus, Ohio; Jan- 
uary 20-28: Seattle National Boat 
Show, Seattle, Washington; January 24- 
28: S.E. Virginia Boat & Sports Show, 
Hampton, Virginia; January 24-28: The 
Boat Show, Minneapolis, Minnesota; 
January 24-28: Arizona National Boat 
& Marine Show, Phoenix, Arizona; Jan- 
uary 24-28: Shreveport Sport, Boat & 
Camping Show, Shreveport, Louisiana; 
January 26-28: Amarillo Boat, Sports & 
Travel Show, Amarillo, Texas; January 
26-31: Birmingham Boat, Sport & Camp- 
ing Show, Birmingham, Alabama; Janu- 
ary 26-February 4: Southwest Boat 
Show, Dallas, Texas; January 26-Febru- 
ary 4: Kansas City Boat, Sports & Travel 
Show, Kansas City, Missouri; January 
26-February 4: National Boat Show, 
New York City. 


16-February 9) and the Chicago Auto- 
mobile Show at McCormick Place (Feb- 
ruary 24-March 4). 

Some of the car’s innovations: a 
power plant that operates on boiled 
after-shave lotion; an anti-pollution unit 
that renders its perfumed exhaust en- 
joyable to birds, moths and butterflies; a 
“Solarmatic” sun-and-planet automatic 
transmission with an expanding universe 
configuration; a permanent barbecue, 
preloaded with sausages in case the car 
is caught in a traffic snarl; and, instead 
of a horn, a self-playing harp that sounds 
sharp arpeggios for road hogs. The final 
touch is a bower of flowers around the 
driver's seat, which the cartoonist de- 
scribes thusly: “In years to come, most 
of our countryside will have disappeared. 
This car has its own rural delights. ” 


RENT A WINNEBAGO 
MOTOR HOME 


This year treat yourself to that 
mid-winter vacation you've dreamed 
about. For funinthe sun, Rent-A-Way 
Winnebago has just the answer. 
Living accommodations and trans- 
portation all in one package. 

Going by motor home is being 
free to do what you want. Time to 
linger in that intriguing little town 
down the California Coast. Time to 
spend a moonlit night beside a 
secluded Florida cove. Or, play a dif- 
ferent Arizona golf course every day. 

No luggage to worry about. Or 
tipping. Or hotel reservations. Or 
timetables. Rent-A-Way helps you in 
a lot of ways. If you're in a hurry, ask 
about the ‘‘fly-drive’ plan available 
at many of our locations. 

Sun Winnebago for winter holi- 
days. Or, just plain “Fun Winnebago”’ 
for any season. We'll tell you how. 
Dial this toll-free reservations 
number 800-247-2121. (In lowa, 
call 800-362-1666.) 


RENT-A-WAY 


"WINNEBAGO. 
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MAN AND HIS HEALTH by DR. LINUS PAULING 


The strange 


etween six and ten percent of the 

American people, it is estimated, do 
not get colds. All the others, over 90 per- 
cent, will experience sniffle and cough, 
have fever and chills, usually stay in bed 
for a few days, then get up, go to work and 
help spread the virus. The average number 
of colds per adult is about three per year, 
and children have even more. I have esti- 
mated that the loss in income and economic 
output when the cold sufferer is prevented 
from doing useful work and enjoying him- 
self is 15 billion dollars per year in the 
United States. During the last three or four 
years I have become convinced that the 
common cold can be largely controlled. 

The reports of investigations in the medi- 
cal literature show that there is a substance 
that, in experimental studies, has produced 
a significant decrease in the number of 
colds and in their severity. This substance is 
a food, an essential food. It is ascorbic acid, 
which has the common name vitamin C. 

The value of vitamin C for decreasing the 
number of colds and their severity has been 
generally recognized and widely discussed 
only during the last few years. For more 
than 30 years many ordinary people have 
believed that vitamin C, taken either in 
food, such as orange juice, or as tablets of 
the pure substance, has value in providing 
this protection. The stand taken by phy- 
sicians and specialists in nutrition, however, 
has been that vitamin C has no value what- 
ever in providing protection against the 
common cold or against any other in- 
fectious disease. 

The American Medical Association has 
taken this stand. For example, in its pub- 
lication Today’s Health (November 1970) 
Dr. Philip L. White, who is Secretary of the 
Council on Foods and Nutrition of the 
American Medical Association, wrote: “Un- 
fortunately, it is still a widespread belief 
that extra ascorbic acid cannot only pre- 
vent colds but also lessen the severity and 
duration of colds and other respiratory in- 
fections. Even when consumed at the first 
sign of a sniffle, large doses of the vitamin 
are useless.” 

In the past, I thought of the Food and 
Drug Administration of the Department of 
Health, Education, and Welfare as a gov- 
ernment agency devoted to the health and 
welfare of the people. I have now dis- 
covered that for nearly 30 years the Food 
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of vitamin C 


J 


and Drug Administration has ignored the 
evidence about the effectiveness of vitamin 
C in controlling the common cold, and has, 
in fact, made vigorous efforts to keep the 
American people from using vitamin C, 
Why? There are many possible answers. 
But perhaps the most pervasive answer is 
the tendency of any large bureaucracy— 
and the FDA is after all a bureaucracy— 
to protect its own previous decisions, right 
or wrong. It is not necessary to hide facts 
that are contrary to opinions, and the FDA 
probably does not do so—it suffices for 
them to shun areas of research that threaten 
those opinions, and this is what I believe 
has happened in the case of vitamin C. 
Too, there is the medical establishment, 
well known for its conservatism. Douglas 
Gildersleeve, M.D. (1 suspect this is a pseud- 
onym to protect the man's professional 
standing) reported in 1967 that he had had 
success in treating colds with ascorbic acid 
but that he had been unable to get his find- 
ings published in any of 11 professional 
journals to which he submitted his paper, 
The stand taken by the medical establish- 
ment against vitamins led the consumers’ 
organization Consumers Union to take a 
similar position. In the book The Medicine 
Show, Some Plain Truths About Popular 


case 


Remedies for Common Ailments, by the 
Editors of Consumer Reports (revised 1963 
edition) it is pointed out that there is a 
very common belief that vitamin C can 
prevent or ameliorate infectious disease, 
especially common colds; but “you can get 
all the vitamin C (ascorbic acid) for which 
your body has any use by drinking four to 
six ounces of a citrus juice or eight to 12 
ounces of tomato juice each day, and it is 
also found in varying amounts in many 
vegetables. There is no reliable evidence 
that greater amounts of this or any other 
vitamin will build up resistance to germs.” 

In the period around 1940 I had tried 
treating my colds by taking some vitamin C, 
perhaps two or three 100-milligram tablets. 
I did not notice any effect, and for many 
years I accepted these statements by phy- 
sicians and authorities on nutrition that 
vitamin C has no value. My wife, however, 
had her own ideas, and she gave me 
orange juice and hot lemonade whenever 
I had a cold. Probably I benefitted some- 
what from this treatment, but the amount 
of vitamin C in these drinks was, I know 
now, not great enough to do the job. 

I have described in my book Vitamin C 
and the Common Cold, published in De- 
cember 1970, how I learned about the value 
of vitamin C, taken in the proper amount. 
In the spring of 1965 a biochemist, Irwin 
Stone, whom I had met at a scientific meet- 
ing in New York, wrote to me. He said that 
he would like to see me live as long as possi- 
ble, and suggested that I try his vitamin C 
regimen. He sent along some of his pub- 
lished papers about vitamin C, and his 
arguments seemed to me to be reasonable 
ones so my wife and I began taking vitamin 
C in rather large amounts: three grams per 
day. This amount, 3000 milligrams per day, 
is 50 times the daily allowance, 60 mg per 
day, recommended for an adult by the Food 
and Nutrition Board of the United States 
National Research Council. Irwin Stone 
also recommended that hourly doses of 
vitamin C be taken whenever the first sign 
of a cold appeared; he said that the cold 
usually could be stopped in this way, even 
after the first sniffle or scratchiness of the 
throat or runny nose. 

I felt that this treatment was effective 
and I mentioned it in public several times. 
In 1969 I spoke at the opening ceremony 
of a new medical school and included in 


my address some mention of vitamin C as a means of prevent- 
ing colds. One of the physicians present, a professor of medicine 
in the medical school, later wrote to me, berating me for joining 
the vitamin quacks in recommending that the American people 
waste their money on vitamin C. He said that I was doing a dis- 
service to my fellow Americans, and that I should be ashamed of 
myself, He then asked a question: “Can you tell me about a 
single double-blind investigation that has shown vitamin C to | 
have any value in decreasing the incidence of colds or in decreas- 
ing their severity?” I answered that I could not, but that I would 
begin a search of the medical literature, to see what studies had 

been carried out. 

To my surprise, I found that a number of investigators had 
carried out such studies, and that there was overwhelming evi- 
dence in the medical literature that vitamin C has protective 
power against the common cold. 

A very important study was made by Drs. Cowan, Diehl and | 
Baker, and published in the Journal of the American Medical | 
Association in 1942, Dr. Diehl at that time was the head of the 
Medical School of the University of Minnesota, and Drs. Cowan 
and Baker were well-trained and able physicians. The study was 
carried out with about 400 students in the University of Minnesota. 
Half of them were given ascorbic acid, two tablets per day, each 
containing 100 mg. The other half of the students received a 
placebo—tablets closely resembling the tablets of ascorbic acid 
but containing only inactive substances. The study was continued 
for 28 weeks during the winter. 

This was a blind study, in that the subjects did not know what 
they were receiving. It probably was a double-blind study be- | 
cause the physicians who gathered the data also did not know 
which students received the vitamin C and which received the 
placebo. In any case, there is general agreement among physicians | 
that the study was well planned and well executed. The result 
obtained by Drs. Cowan, Diehl and Baker was that the group of | 
students receiving vitamin C had fewer colds than those receiving 
the placebo. The decrease in incidence of colds was 15 percent. 

The authors themselves say that this is statistically significant. 
If such an experiment had been carried out with two groups 
selected at random from a completely uniform population, and 
the vitamin C had no different effect from the placebo, a 15 per- 
cent decrease in the incidence of colds for individuals in the 
vitamin C group could have been obtained by chance in only 
three or four trials in 100. In the 1942 study, the vitamin C group 
showed an overall 15 percent decrease and the probability is 
accordingly high that the study’s results on effect of ascorbic acid 
were real, 

Moreover, the severity of the individual colds in this study, as 
measured by the number of days lost from school because of 
colds, was 20 percent less for the students receiving vitamin C 
than for those receiving the placebo. This difference also has 
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did not mention these results in the summary of their report. They 
did not say that they had found that the students receiving vitamin 
C had 15 percent fewer colds than those receiving the placebo 
and that their colds were 20 percent less severe. Instead, these 
doctors stated in the summary that their controlled study yielded 
no indication that large doses of vitamin C had any important 
effect on the number or severity of infections of the upper res- 
piratory tract when adminstered to young adults who presumably 
were already on a reasonably adequate diet. : 

The statement in the summary of their paper would have been aN | 
false, completely untrue, if it had not contained the adjective “im- @® 
portant.” They had observed an effect on the number of colds (eter 
and on the severity of the colds. They apparently felt, however, jouns 
that the effect, a 15 percent or 20 percent decrease, was not an 
important effect. 

The consquence has been that their paper has been quoted for 
nearly 30 years by physicians and nutritionists as showing that 
vitamin C has no value, whereas in fact their work showed that 
vitamin C does have value. Several other papers published at 


about the same time gave similar results, a decrease in both They can’t. Contac’s job is continuous relief of 
incidence and severity of the common cold by about 15 percent sneezing, runny nose and congestion. Up to 12 hours 
in subjects who were taking about 200 mg of vitamin C per day, per capsule. We can help give you relief all day and all 
as compared with those who received a placebo. A later study night. They can’t. 

published in 1961 showed a larger decrease, by about 50 percent, Give your cold to Contac. Early. Get relief going fast. 
for subjects who received 1000 mg of vitamin C per day, as That’s what our early cold care is all about. 
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From Oldsmobile for '73: Two honest 


MARK OF EXCELLENCE 


The brand-new Olds Vista-Cruiser. 


It's our mid-sized wagon (116” wheel- 
base). Yet flip down the Vista-Cruiser’s 
rear seat and you've got more than 85 

C aa cubic feet of usable load space. 
And it's redesigned for ‘73. Up to 
<< its roof, where there s even a new Vista 
Vent window that opens (and closes 


tight against the elements). And back to its new easy-lift 
tailgate that can be released electrically right from 


into 
‘a pay 


(<2; 


the driver's seat. (It moves, you don't.) 
O- or three: seat models are available. But in either 
ee case, you get deep-pile carpeting, ex- 
terior paneling, all-vinyl or cloth in- 
terior, and deep-foam seats. Also a 
Rocket 350 V8, front disc brakes, and 
an all-new suspension system. 
Vista-Cruiser. It can handle the long 
haul. And a good load—in style. 
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Oldsmobile ’73. Always a Step Ahead. 
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station wagons and once little impostor. 
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OW. aa : The new Olds Custom Cruiser. 

aro |e 3 It's our largest station wagon (127” wheelbase). But more than that, it's every inch a luxury 
: L car. Wall-to-wall carpeting, exterior paneling and solid foam seats in both the two- and 
three-seat models. Power steering, automatic transmission, power front disc brakes, and a 
new hydraulic front bumper system. All standard. 

The rear window is power operated. A Glide-away tailgate doesn’t just open—it dis- 
appears into the floor. Leaving access to over 106 cubic feet of floor space. That's a lot of 
room in something as luxurious as the Custom Cruiser. 


Our little impostor: 
the spanking new Olds Omega Hatchback. 


Ever want a coupe that can double as a wagon? Well, meet 
the Omega Hatchback—our brand-new compact way to haul 
things, or people. (111” wheelbase.) 
It's really a fastback coupe with lots of nice Oldsmobile touches (like houndstooth upholstery). 
But when you need it, the back seat folds down, the rear door flips up, and you can load a sur- 
prising amount of cargo on a floor that's 64 feet long. 
Yet since the little impostor isn’t really a wagon, it isn’t priced like one either. 


‘i You can go along 
way with a nylon 
backpack like his. 

Get one for free 

= B&W Raleigh 

coupons, the 


ae 1 
_ 4 valuabl 

SE LAi Srey pak 
| p 


of Belair Kings 
and Longs. 


To see over 1000 gifts, write 


Warning: The Surgeon General Has Determined 
That Cigarette Smoking Is Dangerous to Your Health 


te « 
~ \ 4 


Kings, 17 mg. “tar,"1.4 mg. nicotine; Longs, 18 mg. “tar,” 1.4 mg. nicotine, av. per cigarette, FTC Report August '72 © 1972 BROWN & WILLIAMSON TOBACCO CORP. 


compared with those who received a 
placebo. This study was reported by the 
Swiss physician Dr. Guenther Ritzel in 
1961, who conducted his tests with 279 
skiers. Moreover, two other studies, made 
in 1972, one in Scotland and one in Canada, 
have given similar results. 

My book was published on December 7, 
1970. Eleven days later, on December 18, 
a reporter telephoned me, saying that Dr. 
Charles. C. Edwards, commissioner of the 
Food and Drug Administration, had just 
stated that vitamin C had no value in con- 
trolling the common cold. I immediately 
telephoned the Food and Drug Administra- 
tion, and left word that I wanted to have 
the exact wording of Dr. Edwards’ state- 
ment. Later the same day Dr. Edwards tele- 
phoned me. He said that he had been mis- 
quoted, and that he had not yet read my 
book. He said that he would read it and ex- 
amine the statements about vitamin C made 
in the book. He also asked if it would be 
possible for me to come to Washington and 
spend a day with the FDA discussing yar- 
ious problems with him. 

Eleven days later, December 29, a United 
Press dispatch written by Craig A. Palmer 
quoted Dr. Edwards as saying that the run 
on drugstores for vitamin C, following the 
publication of my book, was ridiculous. Dr. 
Edwards was quoted as saying, “There is 
no scientific evidence and never have been 
any meaningful studies indicating that vita- 
min C is capable of preventing or curing 
colds.” 

Ignoring or misinterpreting the results of 
careful investigations, the medical and nu- 
tritional authorities in the United States, 
including the Food and Drug Administra- 
tion, have continued to deny that vitamin C 
has any value in preventing or ameliorat- 
ing the common cold. 

How much vitamin C is enough? We 
should not be misled by the “MDR” (mini- 
mal daily requirement) for vitamin C, 
as established by the Food and Nutrition 
Board of the National Research Council, 
which is far less than the levels I recom- 
mend to combat the common cold—in fact, 
less than a twentieth of those levels. 

How did the MDR get established? The 
story begins with scurvy, a dietary deficiency 
disease that is now very rare in this coun- 
try—but scurvy once ravaged early ocean 
voyagers and took the lives of many other- 
wise healthy men who put to sea. The solu- 
tion to the problem was slow in coming. In- 
evitably, however, the idea took hold that 
scurvy could be prevented by a proper diet. 
Captain Cook, who insisted that his men 
put ashore often to gather fresh plants for 
provisions, conducted his extensive Pacific 
explorations between 1768 and 1779 with- 
out losing a single sailor to scurvy. 

We now know that as little as ten mg 
of ascorbic acid a day is enough to prevent 
scurvy in most people. A good, ordinary 
diet, including green vegetables and orange 
or tomato juice, may provide 100 mg to 
300 mg of ascorbic acid a day. 

Yet the present MDR is pegged to the 
scurvy-preventative level by virtue of the 
fact that the researchers went on the theory 
that a reasonable multiple ,of that level 
would allow for individual variability, and 


that more ascorbic acid than that was of 
no benefit. Today's MDR is enough to pre- 
vent scurvy. It is not enough to prevent 
the common cold. 

In April 1970, I wrote to Dr. Albert 
Szent-Gyorgyi, the man who first separated 
ascorbic acid from the plant and animal 
tissues in which it occurs. I asked his opinion 
about ascorbic acid, especially with relation 
to the optimum rate of, intake. “As to 
ascorbic acid,” he answered, “right from 
the beginning I felt that the medical pro- 
fession misled the public. If you don’t take 
ascorbic acid with your food you get scurvy, 
so the medical profession said that if you 
don’t get scurvy you are all right, I think 
this is a very grave error. Scurvy is not 
the first sign of the deficiency but a pre- 
mortal [just prior to death] syndrome, and 
for full health you need much more, very 
much more.” 

Because vitamin C is not coyered by 
patents, its production and sale will never 
be a highly profitable business. Vitamin C 
will become even cheaper once the com- 
petition to supply it has reached its stride. 

At the present time the Food and Drug 
Administration is continuing an effort, be- 
gun in December 1966, to make it illegal for 
Americans to buy vitamin C, except on 
prescription. Small amounts of vitamin C, 
tablets containing not over 100 mg per 
tablet, described as one day’s supply, would 
be allowed under this regulation, but any 
larger amounts would have to be obtained 
by a doctor’s prescription, 

The regulation, Title 21, Part 80, entitled 
Dietary Supplements and Vitamin and Min- 
eral-Fortified Foods, was signed by the 
Commissioner of Food and Drugs on De- 
cember 9, 1966, Announcement of hearings 
was made and hearings were held. The reg- 
ulation has, however, not gone into effect. 
The fact that the regulation has been an- 
nounced has made it difficult for consumers 
to obtain supplies of this important food, 
vitamin C. In my book I point out that the 
cheapest way to buy vitamin C is in the 
form of the pure crystals. In some drug- 
stores customers attempting to obtain a 
supply have been told that it is against the 
law to sell it without a prescription. It is 
not against the law to sell it without a pre- 
scription at the present time, but if the 
Food and Drug Administration were to 
make its regulation effective, it would be 
against the law. The regulation also applies 
to other vitamins. 

The regulation requires also that prepara- 
tions containing vitamin C or other vitamins 
and essential minerals carry on the label, in 
prominent type: “Vitamins and minerals 
are supplied in abundant amounts by com- 
monly available foods, Except for persons 
with special medical needs, there is no 
scientific basis for recommending routine 
use of dietary supplements.” 

The evidence of a number of important 
studies by physicians, and described in my 
book, shows that this statement is not true. 

It is also proposed to forbid in the label- 
ing or advertising of vitamins anything that 
implies “that a dietary deficiency . . . is or 
may be due to loss of nutritive value of 
food by reason of the soil on which the 
food is grown, or the storage, transporta- 


tion, processing, and cooking of food.” Why 
should our government forbid anyone to 
learn or to tell the truth about foods? Why 
should it be illegal to quote the authoritative 
information that after storage for three 
months, potatoes contain only half as much 
ascorbic acid as when fresh, and that when 
cooked and reheated for serving, a potato 
will yield only one-tenth of its original 
ascorbic acid content? It is well known that 
vitamins in foods are partly destroyed by 
storage, transportation, processing and 
cooking, that it is really a crime not to make 
this information widely available, 

The regulation would also make it against 
the law to say “that significant segments 
of the population of the United States are 
suffering or are in danger of suffering from 
a dietary deficiency of vitamins or min- 
erals.” 

It is a fact, however, that many people 
in the United States are suffering from a 
dietary deficiency of vitamins and minerals. 
One-third of the people of the United 
States are poverty-stricken, poorly nourished 
and suffering from a dietary deficiency of 
vitamins, minerals and also of proteins, fats 
and carbohydrates. These malnourished 
Americans need money to buy food. They 
need good, sensible advice about nutrition, 
including the role of the vitamins and 
minerals, and including the value of vitamin 
C in providing protection against the 
common cold. 

What will happen now? On the one hand 
the FDA has already settled on an official 
position and promulgated its regulation, 
which if enforced would have the effect of 
making ascorbic acid generally unobtainable 
and expensive. It will be hard for the FDA 
to abandon its public stance that nobody 
needs vitamins except in the small amounts 
recommended by the Food and Nutrition 
Board. On the other hand, although the 
FDA is psychologically committed to de- 
fending itself, it may be no more inclined 
now than it was in December 1966 to im- 
plement its own regulation. Indeed, there 
is some reason to believe that the recent 
spate of articles pro and con vitamin C will 
bring the issue home to so many millions 
of people that further research will be made 
cbyiously necessary. 

The public has been buffaloed in the 
ascorbic acid matter, and is only now slowly 
becoming aware of the real nature of the 
controversy. Thousands of people who 
might have thought of this controversy as 
an ivory-tower game played by competing 
scientists. now realize that there is a good 
deal more at stake: they also see that their 
own health is in the balance. Many people 
now have started to take vitamin C in doses 
within the range I recommend. Although 
this is not a regulated experiment, I am sure 
that if these people experience a significant 
reduction in the number and severity of 
their colds, the word will spread. I hope 
very much that large-scale, well-regulated 
tests of vitamin C will be conducted. Proba- 
bly the National Institutes of Health will 
support some of these tests, and very likely 
the FDA's prohibition against the easy 
accessibility of vitamin C will remain in- 
definitely suspended. The strange case of 
vitamin C is not yet closed. 
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MAN AND HIS MONEY by DON G. CAMPBELL 


For sale: virgin beaches 


or some 200 million North Americans, 

most of them hopelessly landlocked by 
the overdevelopment of their own country’s 
coastline, the almost virginal beaches of 
Mexico are well-nigh irresistible. And, 
until recently, those beaches—the gateways 
to incomparable swimming and scuba div- 
ing, and the launching pad for deep-sea big- 
game fishing—were as unattainable as they 
were irresistible. Since 1910, ownership of 
Mexico’s tantalizing coastal areas has been 
off-limits as far as foreigners are concerned. 
Even holding beach-front property through 
a trusteeship was technically illegal. Thou- 
sands of North Americans did manage it 
successfully through a variety of under-the- 
counter deals involving Mexican-national 
frontmen, but it was definitely a financially 
risky proposition. What few foreigners, 
especially North Americans, realized is 
that, if the old land prohibitions were an- 
noying to them, they were an equally big 
pain in the neck to the Mexicans. 

The Mexican constitution of 1917 spe- 
cifically prohibited foreign ownership of 
any Mexican land 100 kilometers (about 62 
miles) from a border, or 50 kilometers 
(about 31 miles) from the ocean. To un- 
derstand the Mexican philosophy on this 
matter we have to realize, first, that for a 
century before the revolution that began in 
1910, the average Mexican had been sys- 
tematically robbed of his land by officials 
of his own government and by outside 
speculators. Thus, it is hardly unusual that 
Mexican distrust of land-grabbing foreign- 
ers—particularly near the border and on 
the important coasts—actually found its 
way into the constitution in the form of 
a specific prohibition. 

The hell of it was that modern Mexico 
desperately needs outside money to finance 
a vigorously expanding economy—and one 
of the best ways to achieve this was to 
encourage development of resort, retire- 
ment and vacation-site property along the 
coast, in the constitutionally forbidden 
zone. Consequently, in April 1971, Mexi- 
co's president, Luis Echeverria Alvarez, an 
aggressive promoter of the country’s eco- 
nomic development, began his six-year term 
of office by boldly sidestepping the consti- 
tution and setting up the mechanics where- 
by foreigners can legally hold beach-front 
property for at least 30 years. Under a new 
decree a foreigner can buy property with 
beach frontage for investment purposes, or 
for his own personal use, by having a 
recognized Mexican bank act as his agent 
in the transaction and serve as the “trustee” 
(the legal “owner”) for a ten-year period— 
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renewable to a maximum of 30 years. The 
buyer “owns” the land in the sense that 
he can do anything with it that a legal 
owner might do, but at the same time the 
constitution remains unsullied because he 
is not, in fact, a foreigner “owner” of the 
land. 

Whether you're an individual seeking a 
vacation homesite, or a financier looking 
for beach-front property for a 300-room 
resort development, here’s the procedure 
under the new constitutional setup. You 
begin, according to Carlos Suarez Sanchez, 
Banco Nacional de Mexico’s subdirector 
in charge of real estate development, just 
as you would in the States. You enlist the 
aid of a reputable Mexican real estate 
broker and tell him what kind of property 
you have in mind. Presumably he will—in 
time—flush forth exactly the secluded, 
palm-shaded retreat that you have always 
dreamed of owning. At this point, Suarez 
suggests, you retain a reputable lawyer to 
make sure that the Jand in question is 
really and truly owned by the person who 
claims to own it. 

After you have found the right site at 
the right price and title has been checked, 
Suarez said, it is then a comparatively 
simple matter to bring the local bank in 
Mexico into the picture (probably one of 
the branches of the Banco Nacional, Banco 
de Comercio, Banco Internacional, Banco 
de Londres Y Mexico or Banco Mexicana) 
and arrange clearance with the Minister of 
Foreign Affairs. This is a rubber-stamp pro- 
cedure that requires no more than 20 or 30 
days. Then you set up the trust with the 
bank itself (all of the major Mexican banks 
have standard trust forms printed in both 


Spanish and English for this specific pur- 
pose ). 

Now you are the proud “owner” of a 
choice piece of Mexican beach-front prop- 
erty—in terms of practicality, if mot in 
name—and, by renewing the arrangement 
every ten years, you can do anything you 
want with it for a total of 30 years. If, 
perish the thought, you don’t make it the 
full 30 years, then the property automati- 
cally passes, without fuss, to the heir that 
you've designated. Refreshingly casual 
about death’s inevitability, the Mexicans 
have no inheritance tax. 

But what will happen to your property 
after 30 years? Senor Sanchez shrugs, philo- 
sophically. “The way recent governmental 
administrations have been steadily liberaliz- 
ing the law on the forbidden zone,” he said, 
“the chances are good that, in thirty years, 
you'll simply be able to renew the trust for 
another thirty years. As it stands now, 
though, you either sell the land to a Mexi- 
can national or to another foreigner setting 
up a new trust in the buyer’s name.” At 
that time, the bank acting as trustee is 
legally bound to negotiate and get you the 
best price possible for the land and any 
improvements that you’ve made on it. 

Where the best beaches are located, and 
what frontage will cost, is a question that 
causes experienced Mexican real estate men 
to quarrel among themselves. Despite the 
vastness of the still-deserted shoreline, there 
are complications that pop up: a whale of a 
lot of it is already held by syndicates, and 
a great deal of the most desirable beach- 
front property is still government-protected 
peasant land. Bit by bit, the Mexican gov- 
ernment is systematically expropriating the 

(Continued on page 61) 
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BEHIND THE WHEEL by CHARLES FOX 


Futures in 


the new nostalgia 


Bu you buy anothercar,why not con- 
sider the idea of an old one?Not just a 
“used” one, but a genuine piece of automo- 
tive memorabilia, Buy the right car for the 
right money and you beat the depreciation 
bogey and get yourself reliable, entertaining, 
everyday transportation in one fell swoop. 

Traditionally, old car fanciers are hoarders 
of Ford Model Ts, Locomobiles, Duesen- 
bergs, Cords, Pierce-Arrows, Lincolns and 
the like. But these cars are classics, or 
antiques, and they’re too expensive or too 
impractical for everyday use. In addition, 
they are all cars appealing to an older gen- 
eration. It’s natural that the new generation 
of old-car fanciers is turning to cars remem- 
bered from its youth and, for the moment, 
these models generally are still available 
in good running order, for less than $2000— 
with exceptions. Ten years ago a 1948 
Chrysler Town & Country convertible in 
good shape might have fetched $125; to- 
day’s prices run as high as $2500. A 1940 
Buick Limited Sidemount Sedan might have 
gone for $250 a decade ago; now it brings 
something closer to $1200. A low mileage, 
1953 Ford V-8 four-door sedan might have 
been coaxed from its original owner in 
1960 for $250 but today he’s going to de- 
mand $1200, and get it—if he knows what 
he’s about, 

Cars like these, which are not categorized 
by the Classic Car Club of America as 
classics or the Antique Auto Club of 
America as antiques, are now lumped under 
the heading of “special interest autos” and 
you'll find them scattered about across the 
years from 1930 to as late as 1965. Not 
every or any old car is going to appreciate 
in value. A great deal depends on condition 
(some may cost more to restore than they're 
ever going to be worth), body styles (two- 
doors, hardtops, convertibles and station 
wagons command more than most plain- 
Jane family four-doors) and scarcity. If 
you don’t know what you'd like or do know 
what you'd like but don’t know where to 
find it, first thing to do is consult Hemmiings 
Motor News (Box 380, Bennington, Ver- 
mont), the bible of the industry, a monthly 
magazine jammed full of classifieds and 
display ads covering every facet of old-car 
collecting. In addition, go to old-car shows, 
check with other collectors and keep an eye 
on the classified section of your local news- 
paper. Once in a great while you may 
stumble across an old car laid up by a 
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widow following her husband’s premature 
death, but don’t count on it. Car collectors 
have already dwindled this number down to 
a precious few. 

Once you've found a car you like, have it 
checked out the same way you'd check out 
a new used car. Heavy restoration costs, 
especially on a late-model special interest 
car, quickly ruin the game. You may be 
able to pay $1200 for a basket case 16- 
cylinder Cadillac or a classic Packard, sink 
another $6000 into it and come out with 
a $25,000 motor car, but if you have to pay 
to overhaul a Dynaflow transmission in a 
1954 Buick Skylark or a 331 hemi engine 
for a Chrysler J series, you’re not going to 
recover the investment for a long time. The 
golden rule when buying old is to either get 
a machine in very poor shape (but all 
there) or in very good shape. Don’t get 
caught in the middle. 

So what’s worth buying and what’s not? 
For the uninitiated the safest investment is 
probably a Ford, almost any Ford between 
1930 and 1948 (although pre-1937 cars 
generally aren't very practical for everyday 
use). The best years for earlier Fords are 
1936, °39 and °40. Strongest of the later 
models is the 1947-48 Sportsman, the fa- 
mous “Woody” station wagon, which will 
now run around $1500 for a good one. If 
you're interested in a longer shot, best bets 


are the hardtops and convertibles in the: 


*51 Victoria line and hardtops from 1955 
through 1957. Then of course there are the 
Edsel, the early two-door Thunderbirds and 
the Ford Skyliner retractable hardtop of °59. 
Some people are betting that in the years to 
come the 65 Mustang convertible will be 
a collector’s item. 

Chevrolets have never held the magic for 
collectors that Fords have, but for special 
interest cars still on the cheap side with a 


bright future consider the larger GM cars: 
Cadillacs, Buicks and, to a much lesser ex- 
tent, Oldsmobiles and Pontiacs. Best years 
for Chevy are "32 and 1955 through 57. 
You can still buy a 55 convertible for $350 
or $400, and it’s an excellent investment. 
So are Chevy’s Nomad station wagons and 
four-door hardtops from °57. Speaking of 
Chevrolet, vintage Corvettes have sky- 
rocketed in value over the past three years. 
As late as '69 you could have bought a *54 
Corvette for $600; now you won't find one 
for less than $2000 and some fetch as much 
as $6000. 

Early Cadillacs are already expensive, but 
you might find a ’53 Eldorado Convertible 
around for not too much. If you do, grab it. 
Stay away from the Eldorado Brougham 
of this era. It’s pretty but the air suspension 
is very unreliable and parts are hard to 
find. In the later model years, the 1953 
Buick Skylark is a valuable car and the 
*54 Century Convertible, like its cousin 
Oldsmobile, is a solid investment if you buy 
right. Another Oldsmobile worth consider- 
ing is the ‘53 Fiesta. Hardtops and con- 
vertibles from the Olds 88 line of '49, 50 
and ‘51 are starting to fetch up to $895 
right now. In two years look for them to 
bring $1500 to $1700. 

In Chryslers, the Town & Country series 
is a solid but not spectacular investment. 
Prices have already mushroomed. Much 
more spectacular will be the 300 letter series 
up to the 300J. Airflows, 34 through °37, 
are already “expensive but they'll keep 
going up. 

American Motors? Cars like the big Am- 
bassador Twin Ignition 8 from the Thirties 
are already very expensive, but you can 
buy postwar Nashes and Hudsons dirt 
cheap. In ten or 15 years these cars will be 
worth, money—if you want to wait that 
long. 

Of course, even storage can trip you up. 
You may buy a brace of Kaisers for $500 
as futures, but after three years of storage 
bills you’re liable to end up with a pair of 
cars that still aren’t worth a penny more 
than what you've got in them—if that. 

In the long run, if you're really interested 
in making money, stick to the classics. If 
you're merely interested in not losing 
money and at the same time enjoying your- 
self, your car and making a lot of new 
friends, then by all means dabble in special 
interest autos. [if 


Introducing the Hornet Hatchback. 
A sports car 
with room to travel in. 


Isn't that a nice idea? A car thatdoes lots of extra room when you need it. 

everything a sports car should do. Just fold down the back seats and 
It moves like one. It handles like one. load up through the hatch. 

But it doesn’t cost like one. And only American Motors makes 

And the Hornet Hatchback gives you _ this promise: The Buyer Protection Plan 

backs every ’73 car we build, and 

well see that our dealers back that 

promise. 


Buckle up for safety. 


AMERICAN MOTORS BUYER PROTECTION PLAN A | 


1. Asimple, strong guarantee, just 101 words! 
When you buy a new 1973 car from an American Motors 
dealer, American Motors Corporation guarantees to you that, 
except for tires, it will pay for the repair or replacement of 
any part it supplies that is defective in material or workman- 
ship. This guarantee is good for 12 months from the date the 
car is first used or 12,000 miles, whichever comes first. All 
we require is that the car be properly maintained and cared 
for under normal use and service in the fifty United States or 
Canada, and that guaranteed repairs or replacement be made 
by an American Motors dealer. 

2. A free loaner car from almost every one of our 
dealers if guaranteed repairs take overnight. 

3. Special Trip Interruption Protection. 

4. And a toll free hot line to AMC Headquarters. 
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THE TRAVELING MAN by ROY BONGARTZ 


A winery tour can be 


any of us get the urge, of a weekend, to 

drive off into the country to do a little 
exploring, and there is an excellent way to 
do this and have half a dozen free drinks in 
the bargain. Go on a wine tour. 

California, of course, is the classic Ameri- 
can wine country, where some 220 wineries, 
in nine distinct wine-growing areas, wel- 
come hundreds of thousands of visitors 
every year. Less well-known but equally 
hospitable are scores of eastern wineries— 
mostly in New York State, Michigan and 
Ohio—that are happy to have guests stop 
by to watch the grape harvesting and wine 
pressing in the fall, or at any time of year 
to stroll through vast cellars full of great 
wooden vats of aging wines. Almost every 
tour ends in a hospitality room, where 
liberal samples of the ports, sherries, Rhine 
wines, Burgundies, rosés, vermouths, chian- 
tis, and champagnes made by the company 
are poured for the guests’ pleasure and edi- 
fication. Children, who are also very wel- 
come, usually get grape juice. Although 
wines, by the bottle or case, are generally 
for sale, there is never any pressure to buy 
anything. 

There is a festive air about a wine tour. 
At the Brotherhood Winery in Washing- 
tonville, New York, some 60 miles north- 
west of New York City, the visitors’ 
benches in the waiting room are filled 
shortly after eight o'clock in the morning: a 
diverse crew of cheerful, gabby and already 
thirsty college students, families, retired 
couples, and young jet-setters traveling by 
Porsche or Corvette. Soon a guide appears 
to lead the early-bird tourists toward the 
underground fermentation room; groups 
depart every four minutes on busy days. 

The guide, one of 40 employed here, is a 
local high school teacher with a round, 
serene face, who gives out with a stream of 
knowledgeable wine talk, which is received 
with fascination by some, and with trance- 
like blankness by those who have joined the 
tour strictly to get the samples. The guide 
says the barrels here in the Brotherhood 
wine cellars—the largest in the U.S.—con- 
tain between 2000 and 2800 gallons, and 
that their staves are made of white oak. 
Somebody wants to know how they deter- 
mined the capacity of the different barrels. 
“We filled them with water and then emp- 
tied them a little at a time, measuring as 
we went along,” replies the guide, pleased 
that he knows the answer. 

In the 50-degree chill a gray-haired 
woman pulls her sweater close around her 
shoulders as she listens to a little history. 
There are no Brothers at the Brotherhood; 
its name comes from a winery founded on 
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barrels of fun 


the site by monks in 1834, when vineyards 
were planted. The vines are now covered 
by an asphalt parking lot for employees and 
visitors. The present winery, the oldest in 
the U.S., gets its grapes from vineyards in 
the Finger Lakes district of upstate New 
York. Gone too with the passage of time 
are the men who would worm their way 
inside empty barrels, through a small hole 
in the side, to clean them out and purify 
them by burning sulphur sticks, Today the 
barrels are flushed out with chemicals in- 
stead, so that the fun of seeing an occa- 
sional barrel mopper get stuck halfway in, 
or halfway out, is lost—at least at this 
winery. The guide also says each stave of 
each barrel is numbered so that it can be 
replaced properly if it ever has to be re- 
moved in the repairing of a leak. In the 
champagne room great walls of racked 
bottles glisten dimly in the yellowish light 
from bulbs hanging high in the vaulted 
stonework, and the guide reassures his 
listeners that the concave bottle bottoms 
are not intended to deceive anybody about 
the amount of champagne inside, but are 
made that way to withstand the pressure 
built up by all those effervescent little 
bubbles. 

The tour takes an hour and a half, in- 
cluding time to taste ten of the generally 
fruity Brotherhood wines: a sparkling Bur- 
gundy, a Chablis, a rosé, a Sauterne, a May 
wine, a Brother O’Brien (sweet and tawny 
colored), a Rhine, a cream sherry, a ruby 
port, and a red Rosario. While there you 


can sign up to be invited to a future party— 
to which you can bring five friends—where 
guests spend a couple of hours in a tavern- 
like room drinking great quantities of 
Brotherhood wines and listening to a local 
jazz band. The winery writes off the cost 
as a public relations gesture. You can also 
take home an antique winery plaque for 
four dollars, and in warm weather you can 
picnic at tables on the shady lawns. 

Not far away, up the lovely Hudson 
River Valley, is a 325-acre vineyard that 
tuns along the waterfront for a mile, and 
calls itself “America’s Most Beautiful 
Winery.” The Hudson Valley Wine Com- 
pany in Highland, New York, is one of the 
very tew to charge admission for its tours, 
which emphasize “old fashioned ways” of 
winemaking. “Some of our staff were born 
here and grew up on the winery estate,” 
says a spokesman. “They know every vine 
and rolling hill in the vineyards as well 
as each oaken cask in our cellars.” But for 
a more extensive look at authentic wine 
country the traveler ought not to miss the 
big wineries around the Finger Lakes, at 
Hammondsport and Naples, New York. 
“America’s Most Scenic Winery,” Gold Seal 
Vineyards, is one of them; here you watch 
a wine-growing moyie and tour “a network 
of stone cavern champagne vaults under 
the hillside” before sampling the products 
from a bar, made out of wine barrels, out 
on a lakeside terrace. 

The vineyards themselves are interesting 
to see, even in winter, because delicate 
pruning operations go on all through the 
cold season. In spring the vines, from a dis- 
tance, look yellow, because of the willow 
branches used to tie the vines to their 
trellises. They only begin to show their 
rich greens in May. The lakes temper the 
harsh climate up here, and the rocky shale 
in the soil is ideal for wine. The local 
towns have kept their traditional aspect of 
Victorian houses along quiet, tree-lined 
streets, and the wine tourists have not 
brought any hair-raising commercialism to 
the area. Naples has, however, gone so far 
as to paint all its fire hydrants purple, in 
honor of the main industry. 

Some 200,000 people have gone through 
the Great Western winery in the past five 
years; there a new press building can crush 
500 tons of grapes a day. The pressure on 
the grapes is automatically controlled by 
pre-programmed discs, because each type 
takes a different kind of squeeze. “It is a 
natural tendency for home winemakers to 
overpress their grapes, in order to obtain a 
few more gallons of juice,’ says a Great 
Western man. What is left over from press- 


ing is a mess of skin and seeds, called 
pomace, and this is trucked back into the 
vineyards to be recultivated into the soil. At 
Widmer's Wine Cellars, nearby, some of 
the original 1883 vines are still growing 
grapes and are expected to be alive and 
working a hundred years from now. Wid- 
mer’s makes an excellent sherry by leaving 
50-gallon barrels of the wine to age for four 
years in the sun, wind, rain and snow on 
the winery roof. Since five and one half 
percent of the wine is lost by evaporation 
every year, the company figures that “We 
give $100,000 worth of sherry back to the 
sun each year.” During prohibition, Will 
Widmer, like his colleagues, was reduced to 
making grape juice only. For it he printed 
labels reading: “Caution, if this juice is left 
standing over a perod of time, it may fer- 
ment.” 

The Bully Hill Vineyards, in Hammonds- 
port, although opened only eight years ago, 
makes an excellent example of a small, old- 
style winery, because its owner, Walter S. 
Taylor, has installed traditional equipment 
in a painstaking manner. When he started 
on the job, he says, “Our inventory of sup- 
plies included three light bulbs, one old 
pump, used wine hose, and some fifty-gal- 
lon steel drums for fermentation. It was 
well worth the effort, because we dis- 


covered through experimentation that we 
could create the finest New York State wine 
in our own backyard without the addition 
of water or of California blending wine— 
which was a great innovation.” Taylor also 
had a hand in founding the delightful 
Greyton H. Taylor Wine Museum, where the 
original Taylor Wine Company made wine 
until 1920. There is a growing “grape li- 
brary” of some 200 varieties, and “the only 
wine museum in the Americas” also sells 
winemaking instructions and supplies 
The modern Taylor Wine Company runs 
tours of its plant (capacity 16,500,000 gal- 
Ions), as do a number of firms in the Sis- 
ter Lakes area of Michigan, and others on 
Ohio islands in Lake Erie. The biggest 
Michigan firm, Michigan Wineries of Paw 
Paw, features Ye Olde Wine Haus, where 
42 kinds of wine may be tasted; visitors are 
also regaled with a wine movie shown in 
a “quaint Imperial railroad coach." The 
local pride is a product called Stingray, de- 
scribed as “an interesting wine combining 
white wine, ginger and honey."’ The Bronte 
Champagne and Wine Co., Inc., in nearby 
Keeler, claims that its president, Robert 
Wozniak, pioneered the bottling of Cold 
Duck:. “We spent a year convincing the 
government we could do it, and we tried to 
copyright the name, but we couldn’t,” he 


says. The sampling room here, by the way, 
used to be the Keeler branch of the Women’s 
Christian Temperance Union. 

Tours are held in the summer at Cooper's 
Winery on South Bass Island, off Port Clin- 
ton, Ohio, and at Heineman’s, on the same 
island, where you can also have a “jaunt 
through the only white crystal caves in the 
U.S.” The Lonz Winery on nearby Middle 
Bass Island “offers revelers a perfect spot 
to drink wine, sing, and enjoy the rustic 
charm of an old resort island,” according 
to a state tourism publicist. Meier’s Wine 
Cellars, in Sandusky and Silverton, near 
Cincinnati, also have tours. Another south- 
western Ohio vineyard, Tarula Farms, in 
Clarksville, welcomes visitors, and near 
Cleveland the Dover Vineyards, in West- 
lake, Ohio, combine cellar tours below with 
a Hungarian restaurant upstairs (beef 
tenderloin 4 la Puszta is $4.75). A word 
of warning to wine tourists: wineries have 
widely varying schedules, and often are 
closed to visitors during their busy seasons. 
Get their addresses and telephone num- 
bers from state tourist offices, and give 
them a call before starting out. If you plan 
to visit two or three of them in one day, 
don’t schedule anything too intellectually 
taxing for the evening. Chances are you 
won't be up to it. 
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When it comes to an active sex life, for psychological 
and physical reasons, thin men have more fun 
MODERN LIVING/ BY SUSAN B. GRAVES 


Trainer. “He’s overweight and undersexed.” Trainer, 

associate professor of physiology at the University of 
Oregon Medical School and a sex and marriage expert, claims 
he has found a positive link between bad health habits (such 
as eating too much and exercising too little) and poor sex 
performance. 

The popular stereotype of the jolly fat man is being deci- 
mated by a growing body of medical evidence and opinion. 
Reflect, as you reach for another chocolate bar, that fat not 
only kills, it’s also murder on your love life. When a fat 
man goes to bed, it’s usually to sleep. 

Dr. Neil Solomon, author of The Truth About Weight 
Control, points out, “If you are a grossly obese person you will 
find your sex life diminishing. You just aren’t interested; this 
can create a problem, especially if your marriage partner is 
thin.” And, like the snake biting its tail, fat not only frustrates 
your sex life, but a frustrated sex life can make you fat. Dr. 
Abraham I. Friedman writes in his provocatively titled How 
Sex Can Keep You Slim, “... the most frequent cause of emo- 
tional overeating stems from sexual problems and frustrations. 
In these cases, the sex drives and desires have been diverted to 
the oral sphere, and food is used as a substitute for sex.” 


i he American male is “‘a lousy lover,” says Dr. Joseph R. 
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Nor does the obesity-and-sex correlation end there. In- 
crease your sexual activity and, hopefully, you'll decrease your 
girth. Dr. Friedman says that a single sexual session can use 
up 200 calories or more in addition to exercising and firming 
buttock, pelvic and abdominal muscles used in the sex act. He 
advocates a “substitute sex for snacks” regimen, and the 
slogan of his followers is “Make love, not fat.” Not since The 
Drinking Man’s Diet has the weight-conscious man been given 
such assurance that forbidden fruit, whatever else it may be, 
at least isn’t high in calories. 

However, not everyone swallows Friedman’s theory of sex 
therapy. The effect of sex on your health may depend on who 
your sex partner is. Dr. Trainer says that rare instances of 
death brought on by sexual intercourse usually involve extra- 
marital affairs “which tend to raise the pulse beat and blood 
pressure above tolerable levels.” On the other hand, making 
love to your wife may only involve an energy expenditure 
comparable to running up a flight of stairs. Nor are post- 
coital raids on the refrigerator uncommon so that whatever 
calories have been used up by sex are quickly replenished by 
leftovers. 

A New York physician specializing in carbohydrate metabo- 
lism and nutrition, Dr. Robert Atkins (Continued on page 45) 
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You slip into the driver's seat of Mazda's 
RX-2 sedan and discover that despite 
your six-foot-two dimension there's suf- 
ficient head room and, with some seat 
adjustment, leg room. Even though there 
are some 7000 miles on the odometer, 
doubtlessly put on by various car buff 
books running tests on this model—it is 
owned by Mazda’s manufacturer, the 
Toyo Kogyo Co., Ltd. in Hiroshima, 
Japan—the black vinyl interior still 
smells new. You pull the hand choke and 
start the car and if it weren't for the 
tachometer and the roars of the exhausts 
when you depress the accelerator you'd 
swear the rotary engine hadn't caught. 
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MONEY SPECULATORS who have been 
driving up the price of Curtiss-Wright 
stock figure the package is a significant 
breakthrough in the automotive indus- 
try. Environmentalists say its emission 
controls, while not perfect, score better 
than anything presently on the horizon 
and certainly better than anything pres- 
ently on the road. The car they all are 
referring to is the rotary-engined Mazda 

actually there are five different Mazda 
models available with rotary power, and 
more in the offing—and after driving 
one intermittently along the California 
coast and in the thick of New York City 
traffic, I am inclined to agree with both 


factions. The Mazda is a good car 
wrapped around an extraordinary engine. 

Neither came about overnight. Ger- 
man engineer Dr. Felix Wankel began 
fiddling with the notion of a rotary en- 
gine in 1920 but it wasn’t until 1957 
that, in conjunction with the NSU Motor 
Works of Germany, an operating model 
was introduced to the public. Hardly 
anyone noticed. In America only air- 
plane engine manufacturer Curtiss- 
Wright was prepared to come up with 
cash and in 1958 invested $2 million for 
both the right to build the engine itself 
and to control all licensing rights for 
North America. In Japan, Toyo Kogyo 


Itisasmall, snappy, 
comfortable car, the Mazda, 
and that is pretty impressive— 
but with its rotary engine 
impressive is not quite the word 


AUTOMOTIVE/BY CHARLES FOX 


Mazda RX-2 coupe with rotary-engine 
power provides snappy transportation 
in traffic or on the highway: quiet, 
zippy, economical and comfortable. 
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1. Intake. 2. Compression. 
Fuel/air mixture is As rotor continues 
drawn into combustion revolving, it reduces 
chamber by revolving space in chamber 
rotor through intake containing fuel and air. 
port (upper left). No This compresses 
valves or valve- mixture. 


operating mechanism 
needed. 


3. Ignition. 
Fuel/air mixture now 
fully compressed. 
Leading sparkplug 
fires. A split-second 
later, following plug 
fires to assure complete 
combustion. 


4. Exhaust. 
Exploding mixture. 
drives rotor, providing 
power. Rotor then 
expels gases through 
exhaust port. 


Co. obtained a license from NSU- 
Wankel and set to work designing a ro- 
tary engine that would work even better 
than the German model and in particular 
to solve the problem of producing engine 
seals for the Wankel that would last a 
reasonable amount of time without in- 
curring prohibitive expense. The result is 
the engine presently installed in the 
Mazda cars: an engine that has less than 
half as many parts as the six-cylinder 
piston engine in your Chevy, has no 
valves and for the horsepower it puts 
out, 120 in our model, is smaller, lighter 
and quieter than anything else on the 
market. It is the first serious bid to re- 
place the reciprocating piston engine. 


You maneuver the stick shift—an 
automatic will be available by the time 
you read this—into first and move out 
smoothly, seat and shoulder belts in 
place. With an eye on the tach—it is red- 
lined at 7000 rpm—you slip through the 
gears smoothly until you are in fourth 
and you are doing 60 or maybe 70 and 
an amazing thing has been happening: 
there's still no chug from the engine or 
vibration or noise or strain; if it was 
quiet and smooth before, it somehow is 
even quieter and smoother as you pick 
up speed and even at 70 you know you 
have a lot more power to go. It is a trib- 
ute to the manufacturer that while it was 
perfecting the engine it didn’t give short 
shrift to the car itself; the sense of com- 
fort and stability on a straightaway is ye- 
markable considering the car's size— 
13'6" long, 5'2” wide and some 2300 
pounds in weight. 


Mazda expects to have sold 60,000 
cars in the United States by the end of 
1972 and no one, not even Detroit, is re- 
futing the claim, It sold 20,000 units the 
year before but almost all of them on 
the West Coast, the only place a sprin- 
kling of Mazda dealers appeared. It 
wasn't until this past fall that Mazdas 
began turning up in showrooms—all ex- 
clusive Mazda showrooms—in the East 
and Midwest and with a line of nine 
models, four of them with conventional 
reciprocating engines and five with 
rotaries including a station wagon. None 
at this writing sells for more than $3100 
on the West Coast. The four-door sedan 
we have been running, for example, has 
a suggested retail price of $3050 to 
which, if you want factory air condition- 
ing, you ante up another $345, 

The RX-3s, somewhat smaller but 
lighter than the RX-2s, are also slightly 
cheaper; the sports coupe goes for 
$2945, the four-door sedan for $2895 
and the station wagon for $2995, 


On a borrowed track in Southern Cali- 
fornia we try a few standard tests, Zero 
to 60 in 10,9 seconds; that won't win any 
races but it is superior to most street cars. 


A little too nuch roll on the corners but 
the radial tires—they're standard equip- 
menit—help make handling sure and 
easy, Also standard are a_ particularly 
efficient flow-through ventilation system, 
a heater-defroster, reclining front seats 
and an electric defogger for the rear win- 
dow. The brakes are good, power discs 
up front, drums in the rear, Consump- 
tion iy fair, though nothing you're going 
to brag to. a VW owner about; we logged 
between 18 to 21 miles to the gallon, de- 
pending on how much red-lining we 
were doing. The tank holds just under 17 
gallons. We push the accelerator a bit 
and hit 117 mph and hold it, never once 
feeling a loss of control and still un- 
accustomed to the smoothness of the 
engine performance. You hear only an 
uninterrupted buzzing of the engine and 
the pressed-rubber sound of tires digging 
out mileage. 


Contrary to popular notion the two 
rotors in the Mazda engine do not ex- 
actly turn in a circle; they turn eccentri- 
cally so that the three tips of the triangle- 
shaped rotors follow the outline of the 
epitrochoid (a figure 8 with a fat middle) 
housing. The diagrams pictured earlier 
will help you envision what happens as 
the rotor revolves, enlarging space to 
draw in fuel and reducing space both to 
compress the charge before it is ignited 
by the spark plug and to force out the 
exhaust. While any one leg of the tri- 
angle is performing one of these func- 
tions the other two legs are performing 
the others, hence the intake-compres- 
sion-ignition-exhaust process is constant 
and smooth. Without pistons, rods, 
valves, camshafts and lifters, the rotary 
engine is not only smaller and lighter 
than a piston engine, it is apt to be more 
free of trouble. Certainly, with some 
volume production, it also will be sub- 
stantially cheaper to build. 

But what most excites the moneymen 
and environmentalists alike is the rotary 
engine’s promise in the area of pollution 
control. Toughest of the three major 
pollutants auto engineers are trying to 
cope with is oxides of nitrogen and the 
Mazda engine not only meets the federal 
government emission control standard 
for this pollutant, but meets it with a 50- 
percent margin to spare, Emission tests 
for both carbon monoxide and hydro- 
carbons were also well within prescribed 
standards. 

Oddly, the engine itself, engineers say, 
runs dirtier than conventional engines 
but because of its small size it is easier 
to add pollution control equipment. 

Too, because the rotary has no valves, 
there 1s no problem running the engine 
on low-octane, unleaded fuel. 

Finally, Detroit has estimated that 
adding the equipment to meet the strin- 
gent 1975-76 emission control standards 
may well cause as much as a 20-percent 


loss in both performance and fuel econ- 
omy. The estimated power loss for a 
rotary engine is five to six percent. 

All of this explains why Detroit, 
among other industries, is deep, if 
quietly, into rotary engine research, Gen- 
eral Motors is the U.S, car company that 
has made the most significant investment 
to date, a $50-million licensing agree- 
ment with Curtiss-Wright, to be paid in 
certain installments if GM continues its 
interest, It has already spent $15 million 
on that contract and the persistent trade 
rumor is that a rotary will show up in a 
‘75 Vega. Among other car companies 
who have announced rotary programs 
are Ford, Rolls-Royce, Datsun, Volks- 
wagen, Mercedes-Benz and Toyota. 


When you let up on the gas quickly in 
high speed the engine tends to backfire. 
“That can be corrected in service,” a 
Mazda dealer assures us, 

The next is perhaps a minor point but 
worth mentioning: the door locks are 
positioned in the best possible place, far 
forward on the doors, where they are 
reached with ease, At a gas station in 
New York City, where attendants gen- 
erally have seen every make of car there 
is, I ask to have the oil checked. “Jesus, 
what is that?” is the usual reaction when 
the hood is opened. Any competent ser- 
vice station, I say, can handle anything 
except the engine itself; for that you'll 
want a trained Mazda dealer. Lubrica- 
tions, changing the oil, routine stuff—all 
that can be handled anywhere. 


Besides GM, or perhaps because of 
GM, other major Detroit companies are 
reported to be maneuvering seriously to 
come up with a rotary-powered car in 
‘74, Ford has gone right to Mazda's par- 
ent company itself, Toyo Kogyo, among 
others, to discuss purchasing engine 
packages for its 1974 Mustangs and 
Capris. American Motors has been keep- 
ing a close eye on the West German plant 
being built by Comotor, a company 
owned jointly by Citroen (which in turn 
is owned by Fiat) and Audi NSU (which 
is owned by Volkswagen), and which ex- 
pects to turn out 1000 Wankel engines a 
day to supply both its owners and others. 

Chrysler remains perhaps the least en- 
thusiastic though it is continuing to in- 
vestigate licensing rights. Whatever the 
industry does next year, Toyo Kogyo will 
have a substantial head start. No other 
imported car has done as well as quickly 
in the United States. “Once they drive 
the car,” says a Mazda dealer, “‘it's sold, 
as easy as that.” 


You turn the test car back to Mazda 
and walk away thinking that as soon asa 
dealer opens in your home town you're 
going to buy one of these little machines. 
You're sold on it, as easy as that. 


TRUE / JANUARY 1973 / 29 


Whar Her Body Reveals— 


About You! 


S, M, L, XL? Curvy, slender, mini-breasted or stacked? 
Psychological studies say that your personality profile can be measured 


ARE YOU A BREAST MAN? A leg man? 
A buttocks man? All of the above? 

Do you prefer large breasts? Medium 
breasts? Small breasts? Heavy legs? Thin 
legs?. Large buttocks? Medium buttocks? 
Small buttocks? 

Do your preferences tell anything 
about your personality? Your work 
habits? Your social behavior? 

Though it has long been recognized 
that different men prefer different types 
of female figures, only recently have 
these preferences undergone scientific 
scrutiny. The results are far from con- 
clusive, but they suggest that there defi- 
nitely is a relationship between body 
preferences and certain personality traits 
and characteristics. 

Before reading about these studies, 
complete the questionnaire on the fol- 
lowing page. Then you can compare 
your responses to those in the studies. 

Questionnaire completed? 

Fine—let’s proceed. 

The first attempt to read meaning into 
body preferences was made by Viennese 
neurologist Sigmund Freud, the founder 
of psychoanalysis. He theorized that men 
who like large-breasted women are un- 
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by the kind of contours you prize most 
SEX/BY PAUL J. GILLETTE, PH.D. 


consciously expressing a longing for the 
security they enjoyed as breast-fed in- 
fants, and therefore are “dependent” per- 
sonality types who need “nurturing” and 
“protection.” 

Unfortunately, Dr. Freud himself was 
a messianic type who confused hypothe- 
sis with fact, and his disciples generally 
accepted his pronouncements without 
question. Thus, the notion of the de- 
pendent breast man went unchallenged 
for decades. 

Significantly, when the theory was 
finally put to a test, the results were pre- 
cisely the opposite. In 1957 psychologist 
Alvin Scodel showed slides of nude fig- 
ures to male undergraduates at Ohio 
State University. After recording the 
students’ preferences in breast size, he 
administered the Thematic Appercep- 
tion Test, which measures such traits as 
dependency, depression, authority-con- 
flict and determination. 

Dr. Scodel found that men who pre- 
ferred smaill-breasted women achieved 
significantly higher dependency scores 
than those who preferred large or me- 
dium-breasted women. In other words, 
far from indicating a passive and de- 


pendent personality, the preference for 
large breasts indicates an aggressive and 
independent personality. 

Eleven years later, at the University 
of Illinois, psychologists Nancy and 
Jerry S. Wiggins attempted to correlate 
body preferences with a wide variety of 
personality and character traits as meas- 
ured by the Edwards Personal Prefer- 
ence Schedule and the Minnesota Multi- 
phasic Personality Inventory, both 
standard psychological tests. Ninety-five 
male undergraduates at U. of I. were 
shown a series of 105 pairs of female 
silhouettes which differed only in breast, 
leg and buttock size. Based on the pref- 
erences expressed, the Wigginses estab- 
lished a four-point scale of sexual tastes 
and matched these to personality traits, 
habits, socioeconomic status and other 
factors. 

Their findings: 

Large breasts attract students who are 
fiercely independent. These students also 
seem to crave being the center of atten- 
tion, but have an aversion to being “nur- 
tured” or helped by others. They seem 
equally averse to being helpful to others. 
As a rule, they date frequently, have 


conventional masculine interests (sports, 
cars, etc.) and regularly smoke cigarettes 
and read magazines. They lack persever- 
ance in their work habits. 

Small breasts appeal to students who 
trust authority, depend on others and 
tend to be helpful to others. These stu- 
dents also tend toward mild depression 
and to hold fundamentalist religious be- 
liefs. Their academic major most often 
is engineering, but they lack achievement 
motivation and are indefinite about 
career plans. They normally are non- 
drinkers or very moderate drinkers and 
come from large, working-class families. 

Large buttocks appeal to men who like 
to have things neat, well-organized and 
orderly. These men generally are depen- 
dent and often have feelings of guilt or 
self-abasement. Most major in business 
administration and prefer concrete rather 
than psychological explanations of 
things. 

Small buttocks are linked’to guilt-free 
introverts who persevere at tasks until 
completion. Many of these men, inter- 
estingly, were breast-fed as infants. Most 
do not read sports magazines. 

Heavy legs attract nonaggressive and 
self-abasing men who tend to prefer psy- 
chological explanations and who nor- 
mally are inhibited and socially re- 
strained. These men exhibit a slow per- 
sonal tempo and shy away from business 
careers, 

Thin legs appeai to men who like to 
be the center of attention but who also 
need support from other people. Basically 
dependent, these men also tend not to 
persevere in work situations. They usu- 
ally are regular smokers but very mod- 
erate or nondrinkers, 

Of course, it is entirely possible that 


a man who likes large breasts might also 
like thin legs, and a comparison of the 
personality traits assigned each prefer- 
ence will show certain contradictions. 
Suffice to say that the traits listed prove 
applicable in a majority but by no means 
in all cases. 

In fact, the Wigginses found that a 
more reliable indicator of personality 
than preference for certain sizes of body 
parts was preference for one of five dif- 
ferent body types. They classify these 
body types and their devotees as follows: 

1. The Prom Queen and the Winners. 
The preferred girls have big breasts, 
moderate to small buttocks and moderate 
legs—the sort of figure frequently as- 
sociated with cheerleaders and winners 
of campus beauty contests. The men who 
prefer these girls tend to be social win- 
ners—friendly, well-organized types with 
definite career plans. Interestingly, most 
of them come from a working-class back- 
ground, They date frequently, read maga- 
zines regularly and get along well with 
both women and other men. 

2. The Moderate Figure and the As- 
cetics. The girl has moderate breasts, 
small buttocks and moderate legs. The 
men generally are stoic and constrained, 
helpful to others, unselfish and remark- 
ably free of minor vices. They are not 
achievement-oriented, and they tend to 
shy away from business courses. They 
also tend to be nondrinkers and to date 
only infrequently. 

3. The Ample Figure and the Losers. 
The girl has big breasts, moderate but- 
tocks and heavy legs, rather like the 
women in Rubens’ paintings. The men 
who prefer her tend to be disorganized, 
nonpersistent and easily distractible in 
their work and generally unsuccessful. 


Most have feelings of guilt and inade- 
quacy. They are, in short, losers. 

4. The Sturdy Figure and the Out- 
siders. The girls has moderate breasts, 
small buttocks and very heavy legs. She 
attracts men who are generally loners, 
unfriendly and unaccommodating. Inter- 
estingly, though lacking apparent expla- 
nation, most of these men were breast- 
fed infants. 

5. The Pneumatic Beauty and the 
Swingers. The girl has very large breasts, 
moderate buttocks and moderate to 
heavy legs—the traditional magazine 
pinup queen. The men who prefer her 
tend to be show-offs who love being the 
center of attention. Most of these men 
are wholly accepting of their own wishes 
and desires, disinclined to question their 
values or feel guilt, and self-confident 
though easily distractible and nonper- 
sistent in their work. As a group, they 
tend to be heavy drinkers and regular 
smokers and to have conventional mascu- 
line interests: cars, sports, etc. 

The Wiggins and Scodel studies raise a 
number of interesting questions. For ex- 
ample, American men traditionally are 
thought of as breast admirers while 
European and especially Mediterranean 
men are deemed afficionados of buttocks. 
To what extent can the correlations es- 
tablished among Americans be applied 
to Europeans? 

Also, to what extent can correlations 
established among students be applied to 
the population at large? The sex life of 
students usually is mostly in the planning 
stage. Does the acquisition of experience 
change one’s aesthetic perspectives and 
tastes? 

And where does money enter the pic- 
ture? Is there a consistent difference be- 
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tween the preferences of $5000-a-year 
men and $30,000-a-year men? Do older 
men generally have different preferences 
from younger men? Religious men from 
nonreligious men? Light drinkers from 
heavy drinkers? Drug users from non- 
drug users? 

Hopefully, responses by TRUE readers 
to the questionnaire accompanying this 
article will shed some light on these and 
other questions. Of course, different 
words mean different things to different 


This questionnaire seeks to match your preference in female bodies to your person- 
ality as you yourself appraise it. First, check the appropriate blocks to show the 
type of female body you like best. Then answer the subsequent questions, circling 
or underlining the entries which best describe you or your attitudes, 

After completing the questionnaire and comparing your responses to those de- 
scribed in the accompanying article, you might like to contribute your data to a 
national study being conducted by TRUE in cooperation with the psychology depart- 
ment of a major American university. If so, please mail the completed questionnaire 
—or a facsimile—to Dr. Paul J. Gillette, True, 1515 Broadway, New York, N.Y. 
10036. Replies will be tallied, and Dr. Gillette will discuss them in a future issue. 


1. The type of female body I like best is— 
(Check three blocks —one on each line) 


VERY | MEDIUM MEDIUM] VERY 
(as LARGE | LARGE | MEPIUM! syratt | SMALL 
BREASTS 


a, a is a 
ce ee 


LEGS 


2. (a) I like to take responsibility 
and make decisions. 
(b) I prefer not to take responsi- 
bility or make decisions. 


. My achievements are 
(a) greater than 
(b) about the same as 
(c) less than 
those of most men my age. 


. (a) I like to be the center of at- 
tention. 
I dislike being the center of 
attention. 


It is very important to me 
that things be neat, orderly 
and well-organized. 

I like things neat, orderly and 
well-organized, but it does not 
bother me if they are not. 

I don’t care one way or the 
other whether things are neat, 
orderly or well-organized. 

I dislike it when things are 
neat, orderly and well-orga- 
nized. 


I like to spend most of my 
time with other people. 

I like to spend most of my 
time alone. 


All in all, I’m quite satisfied 
with myself. 
All in all, I’m dissatisfied 
with myself. 


I need the help and encour- 
agement of other people. 

I don’t actually need the help 
and encouragement of other 
people, but I function better 
when I have it. 

Not only do I not need help 
and encouragement from 
other people, I function best 
when they are against me. 


. (a) I usually stick at something 
until I get it right. 


(b) If things don't come easily to 
me, I usually give up. 


. (a) I frequently am depressed. 


(b) l rarely am depressed. 


. Lam 


(a) very religious, 
(b) fairly religious. 
(c) not religious. 


. (a) I generally trust people in 


authority. 
(b) Lam not generally trusting of 
people in authority. 


. My sex life is 


(a) extremely active. 
(b) moderately active. 
(c) less than moderately active. 


. I prefer conversation with 


(a) women. 
(b) men. 


. My consumption of alcoholic bev- 


erages is 

(a) heavy. 
(b) moderate. 
(c) light. 

(d) none. 


. My consumption of cigarettes is 


(a) heavy. 
(b) moderate. 
(c) light. 
(d) none. 


. My consumption of marijuana or 


other consciousness-altering agents 
is 

(a) heavy. 

(b) moderate. 

(c) light. 

(d) none. 


. My approximate annual income is 


(a) under $5000, 

(b) $5001 to $10,000, 
(c) $10,001 to $15,000. 
(d) $15,001 to $20,000. 
(e) $20,001 to $30,000. 
(f£) over $30.000. 


c——___—_ — Oca ation eee 
Questionnaire copyright © 1972 by Paul J. Gillette, Ph.D. 
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people, and it is entirely possible that 
one man’s idea of “medium” breasts or 
buttocks might be another’s idea of 
“medium large” and still another's idea 
of “medium small.” Likewise, one man’s 
concept of dependency might be an- 
other’s concept of independence. How- 
ever, since we're mainly concerned with 
the respondent's own concepts, these 
differences are relatively unimportant. 

Meanwhile, another set of questions— 
certainly no less interesting—arises: 
what preferences do females have re- 
garding male bodies? The standard think- 
ing among psychologists is that women 
aren’t really all that concerned with male 
bodies. Often a girl will care about a 
man’s height, mainly because she is in- 
terested in how he and she will look as 
a couple. But height alone will not turn 
her on, as breasts alone or legs alone 
can turn many men on. Likewise, while 
an occasional girl will have a penchant 
for weight-lifter types or lean men or 
stocky men, few will be more specific in 
their preferences, and most will be far 
more concerned with the sound of a 
man’s voice, the way he dresses, his in- 
come or his brain, 

Well, that’s the standard thinking— 
just as it used to be standard thinking 
that men who like big breasts are depen- 
dent types. But the truth is that no one 
has really put it to the test. 

My own hunch is that, if tested, 
women would fall into two groups. The 
first would comprise old-fashioned girls 
who deem sex basically a man’s game 
and who therefore judge men by basical- 
ly nonsexual criteria, The second could 
comprise liberated women, who recog- 
nize within themselves a capacity for 
sexual desire totally unrelated to love or 
romance. and who seek—or have a male- 
like ability to seek—sexual gratification 
for its own sake. These women, I sus- 
pect, will be as strong in their preferences 
for different type male bodies (flat belly 
versus big belly, narrow shoulders versus 
broad shoulders, slim legs versus muscu- 
lar legs) as most men are in their prefer- 
ences for female bodies. 

The question of female preferences in 
male bodies deserves to be explored. 
Meanwhile, the preferences of TRUE 
readers—a much more numerous and 
diverse group than has been studied to 
date—in female bodies should prove as 
interesting as they are revealing. Mil 


‘The Terrible Toy Menace 


Batteries are not included, and even an M.E. degree does 
not insure that you can get Bolt A into Slot C and outwit 
Wingnut Y. Things were simpler in the good old days 


HUMOR/BY PATRICK F. MCMANUS 


AFTER GIVING THE subject an absolute 
minimum of thought, I am convinced 
that the fall of Western civilization will 
come not from the Bomb, pollution, ex- 
ploding population or any of the other 
more obvious frontrunners. Toys will 
get us first. 

If researchers would undertake the 
appropriate studies they would no doubt 
find that increases in drug addiction, 
alcoholism and mental illness have a 
positive correlation with the growing 


trend among stores to sell toys unassem- 
bled. This insidious scheme is a plot to 
destroy our national confidence, self- 
respect and the last fragile shards of our 
Sanity, not to mention mashing our 
thumbs. 

The feeble explanation offered by the 
stores is that they can sell the toys for 
much less. Utter madness! Suppose you 
ordered a new car and it came unassem- 
bled. You’d be a bit put out, right? A 
truck dumps a load of metal in your 


backyard and the driver hands you a set 
of blueprints. “What are you complain- 
ing about?” he says. “You're saving a 
third.” 

I don’t like to be unreasonable. If I 
can save a toy manufacturer a little over- 
head by bolting a few odds and ends to- 
gether and even putting on a couple of 
wheels, I don’t mind in the least. But 
they go too far. If some of the toys I’ve 
bought in recent years had been any 
more unassembled, I would have started 
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with a box of iron ore and a few chemi- 
cals for mixing the plastic, 

No person in his right mind would 
even consider buying unassembled some 
of the more exotic toys of today. You 
order your kid a plain old toy com- 
munications satellite that is supposed to 
orbit the state of Nebraska at 80,000 feet 
and send back televised pictures of office 
girls sunbathing on the roofs of Omaha. 
Your naive expectation is that the satel- 
lite will arrive bearing some resemblance 
to the full-color illustration in the cata- 
logue. Then the package comes and you 
open it up. The inside looks like the trash 
can at a computer factory. There are 84 
pages of mimeographed instructions. 
These are broken down into a series of 
easy steps: STEP |. Assemble the neces- 
sary tools—pliers, screwdriver, soldering 
iron and several alligator clamps. STEP 
2. Enroll at MIT for graduate work in 
electronics and physics. STEP 3.... 

Letting the children watch you assem- 
ble some of these toys does have a certain 
educational value. In the course of sey- 
eral toy-building sessions I have per- 
sonally enriched the vocabularies of my 
own youngsters by several dozen colorful 
words and phrases. On one extreme oc- 
casion, the details of which are too 
dreadful to mention here, I even taught 
a new phrase to a neighbor, Fred Simp- 
son, who once took Language Arts 101 
from a gyppo logger during a bad year 
and later did graduate work under a Ma- 
rine drill instructor with hemorrhoids. 
My contribution to Fred’s vocabulary 
was all the more remarkable because he 
was in his house across the street at the 
time, cleaning the furnace. 

Another part of this subversion by 
toys is the scheme to render our children 
incapable of any physical activity more 
strenuous than whining—a humble, utili- 
tarian form of persuasion that the 
modern child has raised to the level of 
pop art. The primary cause of Junior's 
physical decline is the dry-cell battery, 
which relieves the youngster of the brutal 
labor of winding his own toys. It’s hard 
to find something to give a child nowa- 
days that doesn’t operate on a battery. If 
you give him a ball, the kid doesn’t know 
what to do with it. He thinks you forgot 
to put on the switch when you assembled 
it. 

You can buy some battery-operated 
toys for as little as $5. For another $100, 
the store throws in a week's supply of 
batteries. But I’ve found a way to beat 
the racket. I never buy a battery-operated 
toy unless I get a written guarantee that 
it will break within three days. Some of 
the more consumer-minded outfits are 
now turning out battery toys that break 
when you take them out of the box. This 
may not be the perfect solution but it’s 
a step in the right direction. 


Even books are motor operated, All 
a kid has to do is flip a switch and the 
book reads itself. This frees the kid to go 
to another room and watch TV. By the 
time he’s in high school, Julius Caesar 
will come equipped with at least a pull 
cord. Maybe he’ll be able to turn on his 
algebra book, and it will sit at the kitchen 
table and work equations. For the sake 
of realism, a recording could go on every 
three minutes and whine, “I can’t do 
these dumb story problems!” 

Perhaps it has come to your attention 
that the toy companies sometimes delay 
as long as four or five seconds before 
leaping on a new fad. After The God- 
father became a best seller and was 
turned into a smash hit as a film, all kinds 
of toys and games came out based on 
organized crime. Some of the little cos- 
tume sets are really cute. The kid gets a 
junior-sized gray fedora, a pin-striped 
suit, a shoulder holster with a snub-nosed 
.38, a Thompson submachine gun, a 
small blackjack, an ice pick and three 
feet of piano wire. The washtub and bag 
of cement are extra. 

The organized crime games are not 
only a lot of fun but educational, too. 
Youngsters are able to learn the philo- 
sophical distinctions between the clean 
hit and the messy rubout, protection as 
opposed to forthright armed robbery, 
and bribery as an alternative to breaking 
the judge’s leg every other Tuesday. If 
our neighborhood is any indication, we'll 
soon be able to entertain the children 
with such games as Mugging, Breaking 
and Entering, Purse Snatching, Simple 
Assault, and Steal the Old Man’s Buick. 
You ask a kid what ever happened to 
parchesi and dominoes, and he says, “I’m 
not sure, but I think Parchesi was de- 
ported and the Dominoes got knocked 
off by the Cosa Nostra.” 

One of the more enduring fads of late 
is the occult, and toy companies are now 
marketing sets for the practice of witch- 
craft, demonology, fortune telling, mysti- 
cism and the like. The starter witch kit, 
for example, comes with a small black 
caldron and some clear plastic envelopes 
containing eye of newt, leg of lizard, 
wart of toad, and poisoned entrails—all 
freeze-dried, of course. The demonology 
set, though, is what interests me, even 
though I haven't had the nerve to buy 
one. Just imagine it. You're sitting in the 
living room, and your kid is mumbling 
some chant out of a black book. 
Suddenly there’s a puff of smoke and a 
tall, red-eyed stranger is standing there, 
burning holes in the shag with his feet. 

Back when I was a boy, toys were safe, 
sane and proper. There was none of this 
sick stuff they have today. And as far as 
T can tell, our toys were a lot more fun. 

One of the favorites in our neighbor- 
hood was dirt. Most kids nowadays have 


never seen any real dirt, because most 
of it has been covered over with con- 
crete, blacktop, shopping centers, hous- 
ing developments and a few lawns. 
If a kid wants to play in the dirt his dad 
buys him some in an aerosol can. But 
back in the old days, every one of us had 
a whole backyard full of private dirt. 
You could do a thousand things with it. 
The most exciting, though, was to pick 
up a sun-baked chunk of it and fire it 
at a target. When it hit the target it would 
burst into a cloud of dust with a soul- 
satisfying POW! Sometimes the chunk of 
dirt would have a bit of clay or rock 
mixed in with it, and on those occasions 
the target would drop on the ground and 
play dead. Then it would get up and go 
home and tell its older brother, who 
would come over and twist your arm for 
a while and make threats involving some 
of the exotic parts of your anatomy. 

Ropes were another fascinating play- 
thing. Mostly what you did with ropes 
was to play “tie each other up.” The 
idea was to tie a guy up and see how long 
it took him to get loose. Sometimes it 
took a long time, and the person who 
had done the tying up went off to find 
something to do more interesting than 
watch a fellow sweat and squirm and 
swear and plead to be untied. Often, the 
first you knew that the person had got 
loose was when an older brother showed 
up and made good on several former 
threats. 

Then there were the knife games. One 
of these consisted of throwing a jack- 
knife and seeing how close to your op- 
ponent’s feet you could stick it. Flinch- 
ing was considered bad form—unless of 
course, the knife came so close it caused 
a leak in your tennis shoe. In that case, 
you were allowed two flinches, and 
awarded the game by default. You also 
had the privilege of using the errant 
marksman’s rib cage for a trampoline, 
providing you could limp fast enough to 
catch him. 

Come to think of it, we even assem- 
bled a few of our own toys. The most 
spectacular of these was an airplane my 
friend Jackie and I built. The plane, a 
two-passenger job, was assembled high 
up on the sloping shed roof of Jackie's 
barn. The design was simple and effi- 
cient, since we were more interested in 
performance than looks. It consisted of 
two fruit crates nailed together for the 
cockpits and a long board nailed across 
the front of the fruit crates for the wing. 
This superstructure was mounted on a 
wagon, with the tongue of the wagon 
protruding up into the front cockpit to 
serve as the control stick. The brakes 
consisted of a chunk of firewood wedged 
in front of the rear wheels. A rope led 
from the brake to the copilot’s cockpit. 
This remarkable (Continued on page 69) 
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When rookie superspies play their 
secret training games, the result 
is often slapstick worthy of the 
Keystone Cops 


WAS RECRUITED—a Greek who went by the name of 
Mr. Z called me on the phone and told me he'd like 
to talk to me about working for CIA, When I said I 
was interested, he said he’d meet me at 2:30 Sunday 
afternoon at the Chestnut Hill railroad station parking 
lot in suburban Philadelphia. He said he’d be driving 
a white Buick. 

After a clandestine meeting in which he took hurried 
notes about my background, he told me he'd get in 
touch with me. A couple of weeks later I got another 

call and we met again, this time on the El platform at Sixty- 
ninth and Market Streets in Philadelphia. There he gave me 
a fistful of forms to fill out and an appointment at Penn State 
University to take an eight-hour mental exam. 

Some weeks later I was invited to Washington for a week 
of more tests and interviews. 

My career in intelligence started off with a bang when I 
found myself strapped into a lie detector machine in the 
inner recesses of CIA. The questions started off innocently 
enough, asking about family, education, and military experi- 
ences. Each was posed so that only a yes or no answer was 
possible. We went along in this vein for about 15 minutes. The 
interrogator then eased a question in about my sex life. 

“Did you masturbate as a teenager?” 

“Who didn’t?” was my first thought, but then I was gripped 
with fear. “What's this going to lead to?” I thought. By this 
time my delay had generated sufficient reaction at the terminal 
points of the machine into which I was plugged. Apparently 
my breathing stepped up, my heart rate increased, and my 
stomach acids started churning because the guy asked the 
question again—in a tone that told me I had better answer 
immediately! 

“Why—uh—yes,” I replied meekly. 

“Do you still masturbate?” he retorted almost immediately. 

“That's none of your goddamned business,” I blurted in- 
voluntarily. And I was immediately sorry I said that, for he 
replied coldly, “I'm sorry, but it is our business.” 

After this warmup, he asked me if I had ever experienced 
fellatio. 

“What's that?” I dumbly asked. 

“Ever had a blow job?” he replied, 

With that I sent the needles on the machine scrambling all 
over the slowly moving graph paper. The shock of that ques- 
tion hadn’t worn off when he hit me with: 

“Have you ever engaged in cunnilingus?” 

Again, I innocently asked, “What's that?” 

He reasked the question unemotionally in the argot that 
made sense to me: “Ever eaten any pussy?” 

He then went on to explore my drinking habits, any organ- 
izations including the choir and the Boy Scouts to which I 
belonged, my personal financial situation, my reasons for 
wanting to work at CIA, and my moral convictions about 
such things as murder, stealing and bribery. We closed the 
session with a rehash of all the questions upon which I had 
stumbled—and this was a considerable number, for I was 
convinced about halfway through the test that I was the 
lowest form of humanity on the face of the earth. I left CIA 
that day, which was the last in a week of physical, mental, 
and psychological exams I endured, convinced that I was not 
suited for gainful employment at CL[A—or anywhere else for 
that matter. 

A month or two later I was very surprised to receive a 
letter which informed me that I was selected for their junior 
officer-training program and was to report to Washington in 
mid-May to enroll in the June class. 

This was the time of the aura of John Kennedy: the rhe- 
toric; the glitter of Schlesingers, Hilsmans and Galbraiths; 
the gay poolside parties and the glamour of Georgetown; 
mad government service in Washington, the only respectable 
place for young men to be after college and service hitches. 


From the Saturday Review Press hook CLA: The Myth and the Madness, copyright @ 1972 hy Patrick J. McGarvey 


I cried at JFK's inaugural address. His “ask not what your 
country can do for you” grabbed me and hundreds of guys 
like me. We came in droves, I first applied for the Peace 
Corps and was sorely disappointed when they turned me 
down because of my intelligence background in the service. 
They wanted the Peace Corps to remain pure—free from 
any taint of espionage. 

Those were heady days in Washington, We drank at Clyde’s 
bar in Georgetown and traded idealistic rhetoric with young 
lawyers working for Bobby Kennedy at Justice, We were 
proud young men, and our families in Pennsylvania, Kansas, 
California and Georgia were proud of their sons in the Ken- 
nedy administration. We were ready “to go anywhere, pay 
any price” for our country. It was a contagion, an exhilarating 
time in our lives, a chance to be part of something great. 

The 75 of us assembled in the auditorium that June day 
were given the “cream of the crop” speech by a faceless indi- 
vidual from the personnel office. This was a statistically de- 
rived speech that let us Know how great we were compared 
to the hundreds of applicants they actually screened to fill 
the June class. We liked the speech. 

Following that they trotted out the king, Allen Dulles. 
There he stood with tweed sports jacket, leather patches on 
the elbows, pipe, glasses and twinkling eyes. We were mes- 
merized. He launched into the second installment of what 
we later called “CIA ice cream’—a process in which they 
pumped us so full of milk, cream and sugar during the eight 
months of training that we were shitting ice cream for the 
next two years. We were embarrassed to take our paychecks 
because of the high honor of working there. 

Dulles really did a job on us. He gave us his infamous 
“Geneva, 1917” speech. It was a beaut. It went like this: 
‘When I was a very young foreign service officer I was posted 
to Geneva, Switzerland. It was 1917. On one particular Satur- 
day I had the morning duty at the American embassy. My 
mind was filled with only one thing—a date for tennis that I 
had that afternoon with a very comely young lady. Well, my 
thoughts of this young lady were interrupted at ten minutes 
to noon by a phone call from the train station. This heavily 
accented voice inquired if he could speak with an official of 
the American delegation. I paused for a second, for the only 
official available was myself. I wrestled with the idea of talking 
with this man or playing tennis with the young lady, The 
young lady won out, and I turned the fellow down.” 

At this juncture in his story Allen Dulles paused to light 
his pipe, He scanned the audience, and we all sat there waiting 
for the punch line and nodding our heads affirmatively—as 
if we were saying we'd have done the same thing. 

“Twenty-two years later,” he continued, “I learned that the 
man who wanted to talk with an American official was named 
Lenin,” We were horrorstruck. The guy next to me muttered, 
“You really blew that one, Al.” 

Big Al allowed the effect to sink in before continuing. 
“Ladies and gentlemen,” he went on, “during your careers in 
intelligence you will be on the forefront of the war for sur- 
vival. Often the most trivial events are unimaginably im- 
portant. Don’t take any assignment lightly. You will be days 
ahead of the world diplomatic community. You will be days 
ahead of the world press. You will be on the front lines of 
service to this great nation of ours. You will be intelligence 
officers. And you will do a damned fine job. Thank you, ladies 
and gentlemen.” He closed his talk, turned quickly and slipped 
behind the curtain. 

The eight months’ training was an admixture of common 
sense, insanity, old-time religion, and some of the weirdest 
lectures you can imagine. The most important result of the 
training, as far as CIA was concerned, was the attitudes they 
managed to inculcate among the 75 students. We were so 
deluged with practical and theoretical examples of the im- 
portance of intelligence that we became total loyalists. 
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IA training takes part in two 
phases. The first, at headquarters 
in suburban Langely, Virginia, 
consists of the kinds of courses 
you'd expect at any large organiza- 
tion. We had seemingly endless 
hours of color-slide briefings on 
the organization and functions of 
the intelligence community. These 
were backed up with bus trips to 
the other components around the Washington area and with 
guided tours and briefings by the various agencies. We learned 
how to write in official government language and how to fill 
out the many forms intelligence officers have to fill out every 
day. Just in case a nonbeliever slipped through the screening, 
we were given a ten-week course on Communist Party theory 
and tactics. 

The second part of the training takes place at “the farm,” a 
secluded, rural enclave in Virginia where we were taught all 
the tricks of espionage. 

We were advised to travel to the farm in private cars, 
either singly or in pairs. We were given instructions on how to 
get there and told to arrive after dark on a Sunday evening. 

Once on the facility, we drove for nearly two miles along 
a narrow wooded road, finally emerging into an open area 
which looked like both a military camp and a small college 
campus. The one building that attracted all was one whose en- 
trance was lit up; it was called “the club”. On entering, the 
stark contrast was quite shocking. At the bar stood two dis- 
tinct groups—one, the new arrivals decked out in tweeds and 
vests; the other, obviously there for a while, dressed in fatigues, 
wearing camouflage paint on their faces, and armed with sub- 
machine guns, detonating wire and other paraphernalia. It 
was an awkward first ten minutes because there seemed to be 
a reluctance for the new group to mingle with the old. This 
stiffness broke down, however, when we recognized familiar 
faces behind the grease paint. Those first two hours, which 
turned into a party of sorts, set the mood for the entire stay 
at the farm. Groups of two or three warriors slipped off from 
the crowd at intervals, remarking that they had to get back 
to the exercise. They would be replaced in a matter of minutes 
with another group of two or three, who would swagger in 
muddy, sweating and similarly clothed. In the distance the 
sounds of small-arms fire and muffled explosions could be 
heard. As new arrivals, we reacted with the proper amount of 
surprise, only to be met with matter-of-fact attitudes by the 
older group. 

The following morning we were all roused early by the 
roar of low-flying airplanes overhead. Looking out the window 
I noticed that the sky in the near distance was filled with para- 
chutes drifting slowly earthward. On the way to the dining 
hall, pickup trucks dashed from one end of the site to the 
other, picking up men who had just landed amid trees, in 
swampy areas, on the parade ground. 

Daylight also afforded a better view of what was to be our 
home for the coming weeks. Separate buildings were set back 
among the trees surrounding an expansive parade ground. or 
common green, the size of a football field. Some of the build- 
ings were obviously classrooms, and others resembled small 
hunting lodges, housing the instructors and their families. 
Narrow roads led off from the rectangular field in all direc- 
tions, and it was down these various avenues that pickup 
trucks were now speeding. The men who had just jumped were 
assembling on the green, and I doubt if you'd ever see a more 
animated bunch, They were swapping tales of horror con- 
cerning what was obviously their first jump. We were denied 
access to them throughout the day by our own schedule, but 
our lectures were interrupted by the repeated approach of 
low-flying planes as the group continued jumping. The noises 
droned on into the wee hours as the fellows were acquiring 
the dubious skill of night jumping. 

The classroom in which we assembled that first day was 
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right out of The Manchurian Candidate. It was a cavernous 
room not unlike a 19th-century surgical exhibition pit. 

The introductory lectures, as expected, were about the 
daily routine at the farm, the places we could and could not 
go, the sights we might see, and the details of our course of 
instruction. Typical of the many lectures we were to hear 
were “flaps and seals” and “locks and picks”—subjects de- 
signed to teach us how to open envelopes and letters and to 
pick locks. Others included “elicitation,” “the dossier,” “agent 
handling,” and “agent recruiting.” It soon became obvious 
that the course was designed to build to a crescendo of 
activity in which we’d “put the pitch” to a potential agent. 
We were to be trained for the graduation ceremony in which 
we'd have to recruit someone to spy for us. This was to be 
achieved by first learning and practicing all the tools of the 
trade, such as surveillance, clandestine meetings, letters drops, 
and field reporting. Once that was completed, we could elect 
to stay around for several more weeks and learn the fine arts 
of paramilitary activity—the boom-boom course. 

As the weeks went on we finally picked up enough of the 
fundamentals to be allowed into civilization to practice our 
devious arts in full view of the public eye. One fine morning 
we set off in pairs for nearby cities to practice clandestine 
photography. A class previous to ours had cased certain areas 
in the cities that were targeted for photographs. The students 
were not allowed to be so bold as to merely walk up to a 
building and photograph it. We had to do it the hard way— 
take the picture without letting it be known that we were 
doing so. The first lesson to be learned in this exercise was that 
a picture can be taken with the lens cover on the camera if 
a tiny hole is drilled in the center of the Jens cover. Then we 
had to learn to operate the camera as it swung idly at the side. 
The exercise went off as planned, and after developing our 
photos that evening we had to write up dummy field reports 
on the subjects photographed. It was amazing how many 
reports were filed which described in minute detail the asses 
of scores of faceless girls who unknowingly were the subjects 
of clandestine photography. 

The next time that we were allowed out of the farm was 
several weeks later. when we had been schooled in the art of 
following someone. This exercise called for us to operate in 
fours and keep a close eye and detailed record of where one 
of the instructors went in a given day. If he as much as laid 
eyes on one of us we failed. We were told only that he would 
emerge from a certain hotel at an approximate time of day. 
Feeling totally conspicuous, we stationed ourselves at intervals 
a healthy distance away from the hotel entrance at the height 
of the morning rush in the downtown area of a nearby city. 
We felt a little silly just lounging around as the rest of the 
world sped by on their way to work. Our “rabbit” emerged, 
and we all bolted at once and started discreetly tailing him. 
He pulled some classics on us by suddenly reversing his course 
in the, middle of the block. The first time he pulled that one, 
he almost banged headlong into one of our group. He tipped 
his hat, wished the fellow a good morning by name and sug- 
gested that he spend the rest of the day taking in a movie. 
Crushed, the fellow walked to the nearest bar. 

The rest of us grew increasingly cautious after that episode 
and decided by hand signals to give him a long lead on us. 
He played with us for the next two hours, darting through 
revolving doors and suddenly emerging from the same door 
in a matter of seconds. He roamed the lingerie section of a 
department store fondling the indescribables, as we ineptly 
attempted to look interested in maternity dresses, fend off 
curious saleswomen, and keep our eyes on him. He almost 
caught another of us on an escalator in another department 
store. He had gone up one side and immediately came down 
the other, scrutinizing those ascending. Fortunately, we had 
lost him and didn't realize what his game was until we noticed 
him standing at the bottom of the up escalator searching the 
crowd for familiar faces. 

At midday he foxed us by selecting the swankiest eating 


place in town to enjoy his lunch. Being short of coin we 
elected to subsidize one of our group to eat there while the 
rest of us munched a hamburger at a nearby stand-up em- 
porium. At midafternoon our chase led us into a section of 
the city undergoing urban renewal. The area was level for 
approximately ten square blocks. We lengthened our lead 
and progressed across the expanse, which recalled pictures 
of Hiroshima, with a good 50 yards’ separation between us. 
Spread out inconspicuously (we thought) we advanced slowly, 
hoping he wouldn't dare reverse his course. He didn’t, but as 
we entered the built-up area, an old gent sitting on the post 
office steps—who obviously had been watching our advance— 
called out to him that he was being followed by three fellows. 
erhaps to entice us into the paramilitary activ- 
ity, we were given some limited exposure to 
this aspect of agency work at the midpoint of 
our agent-handling course. It was a pleasant 
respite from the routine, and we entered our 
first bordercrossing exercise with gusto. Off 
in the woods a two-mile stretch of border had 
been erected, similar to what you'd expect to 
sce in Eastern Europe—replete with high 
barbed-wire fences, plowed strips, watchtow- 
ers, roving patrols and searchlights. Our objective was to case 
the place (undetected, of course) during daylight hours and 
then to slip back there that night and cross the border, 

This entailed our learning how to use a compass and find 
our way through dense woods in an orderly fashion. That 
was an interesting learning experience, as we circled about 
in the woods by day becoming more and more lost. Eventually 
we got the hang of it and set out, after spending an afternoon 
of casing, to cross the border by dark, Arriving at the edge of 
the woods, we laid in wait trying to determine a pattern to 
the patrol activity of the jeeps traversing the road that ran 
the length of the border facing us. On each side of the narrow 
road were four-foot ditches, and it only took one venture 
into them to find that they were filled with the most delightful 
slime that nature and sprayed oil could concoct. We also 
attempted to isolate the sweep of the four or five searchlights 
that panned the area in coordination. 

On the other side of the road a six-foot-steep incline faced 
us. After the jeep had passed several times we noted in the 
glare of its headlights that the incline, too, had been sprayed 
with oil. (Nice!) The first objective was for a pair of us to 
get across the road. We'd worry about getting up the hill later. 
We decided to get into the slime of the ditch and cross immedi- 
ately after the jeep passed us, As it did, we both attempted 
to gain the road’s edge in one mighty jump from the slime 
of the ditch. We were spectacularly unsuccessful and ended 
up sliding right back down it into the ditch, this time tangling 
ourselves. beautifully. By this time the jeep was nearing the 
end of the road and about to turn around and head back our 
way, SO we waited once more for it to pass us. Then we tried 
cupping hands and thrusting one of us onto the road. This 
worked and I sprawled ungraciously onto the hardtop, only 
to have my buddy grab my ankle to pull himself out of the 
ooze, On giving a large pull he managed to wrest me from 
the road (aided of course by my slimy exterior) and we both 
ended up once more in the slime. At this juncture we both 
voiced doubts about the efficacy of a paramilitary career, as 
we obviously lacked that nimble way of James Bond. 

Undaunted, we tried once more, after the jeep had crossed, 
to jettison one of us onto the road. This time my buddy made 
it and, rather than letting me pull myself up by his ankle, he 
crouched, grabbed my wrist, and yanked me up. By this time 
both the jeep headlights and the panning searchlights were 
closing in on us, so we leapt into the ditch on the other side, 
again crashing ungraciously in a tangle into the ooze. 

Lying on my back on the bottom of the ditch, I suddenly 
realized that the wall facing us was about ten feet high. Leap- 
ing it in a single bound was out, and we both played with the 
idea of simply staying right where we were until the exercise 


was over, It was only the combined smells of the ditch and 
ourselves that persuaded us to try. Adroitly my buddy stepped 
onto my shoulders as I crouched splay-legged in the slime. 
Our plan was for me to slowly rise to an erect position and 
for him to then do the same. I rose with great effort and an- 
nounced to him that it was his turn. On flexing a certain set 
of muscles to arise he cut loose with an enormous fart. I lost 
all muscle control, and once again we ended up in the slime. 

On our bellies we discussed the failure rationally and de- 
cided that the system was good; it merely depended on his 
controlling his bowels. So we tried again. This time he was 
pinned down by the direct glare of one of the searchlights. It 
lingered on his figure for awhile, then moved on. We immedi- 
ately decided that we had been spotted so we broke into a 
low run down the length of the ditch. 

We stopped and rested a bit before once more trying to 
scale the wall. Once again we tried the one-standing-on-the- 
other’s shoulders act, but this time 1 was on top. Standing 
erect on my buddy’s shoulders I was at waist level with the 
top of the ridge. I scrambled over onto my belly, reached 
down with one arm and, surprisingly, was able to pull my 
buddy up. The searchlights passed over our two forms hug- 
ging the ground. We felt below us that we were lying on 
plowed strips paralleling the fence, and any marks that we 
left would be noticeable by the searchlight crews, With this 
in mind we rolled toward the fence, keeping parallel to it 
so as not to disturb the plowed lines. As I rolled over one 
of the furrows I felt a string or wire against my ear. Before I 
had time to think about it, we were suddenly bathed in a 
burst of the brightest light imaginable. I had unsuspectingly 
set off a trip flare. We sprang to our feet, crashing into one 
another in the process, I darted off and, in so doing, set off 
another flare and a string of cherry bombs placed for just 
such an occasion. | immediately reversed course and crashed 
into my buddy, who in falling grabbed my shirtfront and 
pulled me with him. In less than a second we both were in 
the bottom of the ditch, but, with adrenaline spurting through 
our bodies, we were up in a flash and tearing together down 
the length of the ditch at breakneck speed. We collided with 
another pair of fellows, and by this time the jeep was astride 
our position shining a light into the tangled mass of bodies. 

On the way to the interrogation shed my buddy confessed 
that his kidneys had involuntarily functioned when I set off 
that first flare. He went on to comment that they continued 
to function until we landed in the ditch, Fortunately the oil, 
mud and sweat on our clothes served as an ample screen. 
The night's activity did not serve as an enticement to sign up 
for a paramilitary career. 
ur next trip to town found us sad- 
dled with the seemingly simple job 
of locating and sketching a place 
suitable for a meeting with an 
agent. Knowing the reputation the 
group was gaining for its evening 
libations, the staff informed us that 
bars were not to be cased. A low 
groan swept the room, but we ac- 
cepted the restriction in perhaps 
the same frame of mind that the United States Air Force 
accepted the restriction placed on their bombing of Hanoi 
and Haiphong. With one exception, the group succeeded in 
finishing this assignment without major hitches. Bill, how- 
ever, was the victim of his own youthful face. At 27 he looked 
like a well-scrubbed 18-year-old. There were times in D.C. 
when he'd been asked for an ID card when we'd stop for a 
drink after work. The drinking age in D.C. is 18! In any 
event Bill chose a medium-priced, well-decorated Italian res- 
taurant in the downtown area. He realized after he had been 
seated by the hostess and given a menu that he only had 74 
cents on him, Accustomed to a pauper’s life in school, Bill of 
course had never thought of owning a Diner’s Club or similar 
card. So he was trapped. His first instinct was to leave, but 
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MAYBE THERE’S A PRIZE WRITTEN IN YOUR STARS 


True Puzzlers 


Your name: 


Address: 


The Contest 

‘“What’s your birth sign?” has become 
a question heard almost daily. Those 
who take astrology seriously insist that 
some signs team up particularly well. 
Readers are invited to write a humorous, 
short comment for Leo to say about his 
run-in with a Cancer. 


The Rules 


Tear out and send the completed con- 
test page (don’t forget your name and 
address) to: 

January Contest Editor 

TRUE 

1515 Broadway 

New York, New York 10036 
Entries will be judged for originality. To 
be considered, entries must be post- 
marked no later than January 15, 1973. 
All decisions are in the sole discretion 
of the editors of TRUE and will be final. 
All entries become the property of TRUE. 
Results will appear in the April 1973 
issue. 


The Prizes 

1, Winner will receive a McCulloch 
Power Mac 6 automatic chain saw that 
comes with a 14-inch bar and chain, and 


features automatic chain oiling and an 
aluminum/ magnesium power unit. 

2, Six second-place winners each will 
receive 4 McCulloch Mini Mac 1 chain 


saw that weighs less than eight pounds 
and comes with a ten-inch bar and chain. 
3. Runners-up will receive a year’s sub- 
scription to TRUE. 


— 


It was amazing how many readers sub- 
mitted almost identical captions for the 
three baseball photos—“‘greasy kid stuff” 
for the pitcher losing his hat, and havy- 
ing the crowd around home plate look- 
ing for a coin or playing craps were the 
most frequent entries. The winner—J. E. 
Michaels of South Bend, Ind., whose 
winning caption is shown at right —re- 
ceives the Fisher CO-13 complete stereo 
system. Captions submitted by runners- 
up, each of whom will receive a year’s 
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subscription to TRUE, include the follow- 
ing: (photo of home-plate crowd) “O.K., 
hold him right there, I'll get the brand- 
ing iron”’—Robert B. Poland, Las Vegas, 
Nev.; “See, you can take in the piping 
under the arm about 2% inches for a 
perfect fit’—Marshall A. La Bar, Lin- 
denwold, N.J.; (pitcher losing his hat) 
“T told you I could throw a strike at the 
drop of a hat’—Herbert Goldhar, Wil- 
lowdale, Ontario, Canada; (umpire on 
his knees) “You expect me to believe 
an ump who prays for a sign before 
calling a play?”—Eddie Morgen, Char- 
lotte, N.C. 


“T wish this team would get paid. instead 
of playing for tips.” 


“SN OWBIRD. 


This is the new drink that’s taking the sting out of winter. The Snowbird. = 
Sip one. And taste all the joys of citrus, cinnamon, nutmeg, clove and brandy. 
All you need for this hot sensation is Party Tyme Snowbird Mix (eight 


AS 


FEATURED 
drinks to a box including eight real cinnamon sticks), The Christian DN UNITED 
Brothers Brandy and boiling water. After a day on the slopes (or a cold day SNOWBIRD 


at the office) wrap yourself around a Snowbird. And get the flock to join you. ‘sctanBii™ = 
It’s going to be a long warm winter. sce eh 


IT’S THE HOTTEST 
THING IN SNOW COUNTRY. 


WORLD WIDE DISTRIBUTORS: Pee AND SICHEL, INC., SAN FRANCISCO, CALIF. BRANDY: 80 PROOF. 
PARTY TYME PRODUCTS, NY., 
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Last weekend 
we went 


to the beach. 


Children’s Island, off Marblehead, Mass. It’s a 
YMCA summer camp for over 600 young campers. 

It was almost destroyed by savage Northeasters 
that eroded the beaches and damaged the buildings 
and waterlines. 

The Army Reserve was called in. And the 94th 
Army Reserve Command and its 368th Engineer 
Battalion responded by grading the beaches, re-shingling 
the roofs and patching the waterlines. 

In the Army Reserve our job begins at home. We’re 
doing everything we can to make our community and 
our country a better place to live in. 

No matter where we'll be going next weekend. 

No matter what we'll be doing, we'll be there because 


we re needed. A rmy 
Because that’s our job. It a to ge dap 


Te in fic Ae verve pays. 


HOMELITE 


JUST MADE CUTTING 
TWKE AS EASY? 


Introducing the only chain saw with Twin Trigger” 


Here’s the first chain saw designed from tip to grip just 
for the do-it-yourselfer—the Homelite XL2. 

Homelite’s exclusive Twin Trigger™ Dual Control System gives 
you a choice of grips for safer, faster cutting. 

And nobody but Homelite could pack so much performance into 
barely seven pounds. There's fingertip starting. 
Rugged two-cycle engine. And, automatic chain oiling is standard— 
not an expensive option. 

Use the XL2 to cut firewood, trim, prune, or for almost any 
outdoor construction. In a few weekends you'll probably save yourself 
the price. See the Yellow Pages for your nearest Homelite dealer. 


HOMELITE®XL2 $119.95" 
With Twin Trigger™ 


TM Trademark of Homelite *Suggested Retail Price HOMELITE « A fextron) DIVISION * PORT CHESTER, N.Y. 10573 


GIRTH CONTROL (From page 24) 
(author of Dr. Atkins’ Diet Revolition), 
agrees in theory with Dr. Friedman but 
questions the advisability of prescribing in- 
creased sexual activity as an antidote to 
obesity. “In the first place,” he says, “any 
exercise without proper diet merely tones 
up the body without effecting significant 
weight reduction. Secondly, advice of this 
kind could stir up the patient’s feeling of 
inadequacy that may be secondary to the 
metabolic problem.” 

The fat man's sex problems involve a 
complex and intricately interwoven fabric 
of psychological, physical, cultural and 
social factors. A number of obesity-related 
diseases cause or contribute to impotency. 
According to an eminent French en- 
docrinologist, Dr. Gui Pitchal, obesity 
itself is a ‘metabolic illness," and Dr, Atkins 
points out that even the man “who is ten 
pounds overweight is ten pounds away 
from perfect health.” The obese male runs 
a far greater risk than thin males or obese 
women of, among other and less serious 
maladies, heart disease, cerebral hemor- 
rhage, cancer and diabetes, And he risks 
the good health that is a prerequisite to a 
happy love life. 

Because of his excess weight, the fat male 
has greater difficulty performing any kind 
of athletic activity, including sexual gym- 
nastics. In the course of physical exertion, 
his pulse rate accelerates; he becomes short 
of breath more quickly and tires more 
easily than a thinner man under com- 
parable stress, There is more weight located 
on his chest wall. His cardiopulmonary 
system must work harder to supply enough 
oxygen to the bloodstream which, in turn, 
carries the oxygen to the brain and excess 
adipose tissue. As a result, carbon dioxide 
accumulates and the person becomes le- 
thargic. Oxygen deficiency, by increasing 
the number of red blood cells, also increases 
the risk of a thrombosis. Moreover, the fat 
person’s heart is overburdened. As Dr. 
Solomon puts it, “An ordinary two-door 
sedan which must pull a two-ton trailer up 
a hill time and again is going to wear out 
a lot faster than if it only had to pull a 
one-ton trailer up the hill.” The resultant 
effect on sexual performance—and espe- 
cially endurance—is obvious. 

Of course, obesity is not always caused 
by simply overeating. Sometimes a man's 
physical system goes on the blink and fat 
starts building up. The testes, adrenals, pi- 
tuitary gland and pancreas produce hor- 
mones that play a vital role in the distribu- 
tion and metabolism of fat. Froelich’s 
Syndrome is a disease caused by pituitary 
deficiency and is peculiar to pubescent 
males. Fortunately, it is relatively rare. The 
disease is characterized by an apron of fat 
on the lower abdomen and by undeveloped 
testicles. Excessively obese teenage boys are 
sometimes erroneouly diagnosed as Froelich 
cases because although their genital de- 
velopment is perfectly normal, a pouch of 
fat over the pubis engulfs the genitalia so 
that these organs are scarcely visible. 
Weight loss or subsequent weight redistribu- 
tion that may normally occur with maturity 
can correct this condition, but the detri- 
mental effect upon the boy's emerging sense 


of manhood, aggravated by embarrassment 
and the ridicule of the guys in the locker 
room, may persist into his adult life. 

A far more common cause of impotence 
is diabetic neuritis. According to Dr. Fried- 
man, “It has been estimated that twenty-five 
to thirty-fiive percent of diabetics, or be- 
tween 500,000 and 750,000 men in this 
country, are impotent as a result of it.” Dr, 
Atkins emphasizes that if you are a male 50 
percent or more over your ideal body 
weight, there is about a 60 percent likelihood 
that you are in some stage of diabetes, Early 
detection and treatment can bring the disease 
under control. In fact, Dr. Atkins cautions 


that sexual impotence may be one of the- 


earliest symptoms of vascular disease as 
well as diabetes, and a thorough physical 
checkup is advised to rule out any patho- 
logical cause of impotence. 

The obese person is also a greater surgical 
risk when a surgeon has to cut through 
enormous layers of fat to perform abdomi- 
nal surgery. Healing is another concern, 
and the fat patient is more susceptible to 
postoperative wound abscesses. In addition, 
obesity increases the likelihood of anesthetic 
complications, intolerance and even death. 
In operations involving the genital area, 
the grossly obese male introduces yet an- 
other problem. Since his narrower pelvis is 
less capable of supporting abdominal fat 
than the female’s broader pelvic structure, 
his tumulous stomach may be bloated into 
an enormous and pendulous apron of fat 
that completely covers his genitals. This 
apron must be lifted and held back to enable 
the surgeon to proceed with the operation. 

On the operating table or in bed, the 
unfortunate victim of this unsightly afflic- 
tion has problems thinner men are spared 
and, indeed, can scarcely imagine, For the 
fat lover, the mechanics of sexual perform- 
ance require considerable ingenuity and 
agility. Even the otherwise thin man with a 
well-developed beer belly will have some 
difficulty gaining sexual access to his part- 
ner. Dr, David Reuben, author of Every- 
thing You Always Wanted to Know About 
Sex, thoughtfully suggests sexual positions 
whereby this logistics problem can be 
circumvented. However, since sexual acro- 
batics aren't likely to be the fat person's 
forte, his wisest recourse is a strict diet 
and exercise program under a physician's 
supervision. 

Even if the obese man is capable of sur- 
mounting the seemingly insurmountable 
obstacle of his protuberant paunch without 
undue and sexually inhibiting embarrass- 
ment or exhaustion, he may have difficulty 
obtaining a partner with whom he can prove 
his prowess. The American aesthetic 
equates slimness with sexual desirability, 
and repeated rebuffs can be devastating to 
the fat male’s often already precarious self- 
esteem. In a tragically vicious circle, his 
sexual frustrations often lead to the three 
“Fs”: more food, more fat and more frus- 
tration. 

The causes and cure of obesity is a sub- 
ject of heated controversy within the medi- 
cal profession, Some count calories; others 
carbohydrates. Weight reduction is a multi- 
million-dollar industry, spewing out a mind- 
boggling array of reducing aids, devices and 
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regimens. Obesity has been attributed to eating too much and to 
eating the wrong foods. It has been linked to poverty and to afflu- 
ence; to the technological revolution and to cultural decadence; 
to a leisure society and to the frantic, gulp-and-run tempo of 
modern life. Mom and the food industries have come in for an 
equal share of the blame, Actually the American Girth Explo- 
sion is in all likelihood due to any and all of these. Says New 
York psychiatrist Dr. A. D. Jonas, “There are as many reasons 
for obesity as there are fat people.” 

“Psychic obesity” is the term used for excessive weight 
stemming primarily from psychological rather than physical 
causes. The reasons 
why people eat them- 
selves into unat- 
tractiveness, impo- 
tence, loneliness, ill- 
ness and even death 
are as infinite, diverse 
and complex as 
people themselves. 
Oddly enough, not all 
people who eat too 
much really enjoy 
food. “The gour- 
mand,” says Dr. Jo- 
nas, “really does pre- 
fer eating to sex, but 
there are many peo- 
ple who eat not be- 
cause they’re hungry 
or because they truly 
savor food, but to ap- 
pease an angry stom- 
ach—a stomach put 
in turmoil by frus- 
trations, sexual and 
otherwise. People 
who are starved for 
affection transfer this 
void into their stom- 
achs; the ‘bored’ try 
to fill their empty 
lives with food; the 
insecure compul- 
sively seek to keep 
their stomachs filled, 
hoping thus to at 
least eliminate this 
one aspect of their in- 
security. Mothers 
whose maternal love 
is stunted by their 
own inadequate emo- 
tional development 
also place overem- 
phasis on food. The 
adolescent unable to 
cope with growing 
demands of adult- 
hood may turn to 
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esteem may become fat in order to blame any sexual rebuffs he 
may encounter on his physical unattractiveness rather than on any 
fundamental deficiency of character or personality. He finds con- 
solation in the thought that “women reject me because I'm fat; 
not because I’m unworthy of affection.” 

And finally, obesity can be used as a wall—quite literally, a wall 
of adipose tissue that blocks out human relationships. This form 
of psychic obesity is often rooted in the individual's fears of sexual 
inadequacy or failure or in self-doubts about his capability to 
form a meaningful and satisfying relationship with a person. 

The relationship between sex and food is apparent to anyone 


who saw the famed 
“ealing scene” in the 
film Tom Jones, or 
who recalls Casa- 
nova’s penchant for 
dropping raw oysters 
down the bodices of 
giggling young 
women and then re- 
trieving them with 
salacious glee. The 
very language of love 
is rich with gastro- 
nomical metaphors 
and allusions: a 
woman is a “tomato,” 
a “chick” or a “de- 
licious morsel.” 
Rooted in the primi- 
tive notion that like 
produces like, foods 
that resemble the sex- 
ual apparatus have 


NS been imbued with 
ee alleged aphrodisiac 
SS powers. In certain 

primitive tribes, a 


man bent on improv- 
ing his sexual prowess 
would eat the testicles 
of a bull just as a 
coward might hope 
to become brave by 
ealing the flesh—and 
particularly the heart 
—of a lion. 

As Dr. Jonas 
points out, modern 
man is relieved of the 
necessity to hunt for 
food and so channels 
his energy into other 
pursuits. “But as with 
other primitive in- 
stincts, hunger in its 
primeval compelling 
form did not disap- 
pear entirely from 
the life of the well- 


overeating. Sexual TOOLS BY fed individual. In- 

yearnings in such stead, it has become 

cases are subjected to the vehicle for emo- 
@ 


a regressive process, 
to reappear in the 
guise of a less in- 
volved feeling.” 

Dr. Jonas has outlined four broad general categories of psychic 
obesity related to sexuality. First, there are men with hidden 
feminine, though not necessarily homosexual, tendencies. Obesity 
may be satisfying to this epicene type in that the fatter he be- 
comes, the more closely he approximates the female body image. 
(The grossly fat man, Jonas points out, is almost indistinguishable 
from the fat woman.) 

Second, there are those whose obesity constitutes a challenge 
to test the limits of affection. It is as though they are saying as 
they eat themselves beyond the pale of sexual acceptability and 
competitiveness, “How fat can I become before she'll stop loving 
me?" 

Third, obesity may be used as an alibi. The man with little self- 
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tions which otherwise 
would not find an 
outlet.” 

At various periods 
in the history of Western civilization—and even in certain con- 
temporary cultures—status was conferred upon its most rotund 
members. The ideal love goddess was plump and dimpled; her 
lover's ample girth was regarded as proof positive that he had 
sampled the good things in life and could afford them. 

But no longer is fat considered attractive. Now it’s the quality 
and not the quantity of the flesh that counts. It's fair to say that 
thin men are sexually more desirable and hence sexually more 
desirous. There are countless and vital reasons why the fat Ameri- 
can male should reduce, but the likelihood of slimming his way 
to a better love life must certainly be counted among them. Be- 
sides, “Make love, not fat” is as good a nostrum for the ills of 
20th-century mankind as any that comes to mind. jj 
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IT HAPPENED IN SPORTS by AL STUMP 


E ven Knute Rockne admitted he couldn't 
converse with Fielding Harris “Hurry- 
Up” Yost of Michigan—‘Because my father 
taught me not to interrupt,” explained 
Rockne. Football’s fastest and steadiest 
talker, coach Yost issued the following 
brickbats shortly before the 1924 Michigan- 
Illinois game: 

“Zuppke can’t even pronounce this fel- 
low’s name,” said Yost, a tall, shaggy-haired 
orator. “Zuppke calls him ‘Grainch,” We 
hear he can run the ball a bit, but my men 
will take good care of him. If there’s some 
sort of myth about Mr. Grainch, this'll end 
in 

So did Yost dismiss little Bob Zuppke, 
the German-born Illinois coach with the 
thick accent and Zup’s new halfback star, 
Harold Grange. Such were Yost’s claims to 
genius—he'd won 55 of 57 games in one 
stretch and numerous titles for Michigan— 
that the sporting press went along, picking 
the Wolverines in a showdown between the 
Western Conference unbeaten co-cham- 
pions of the previous season, 

The Illini’s broken-field threat with the 
burnt-blond hair had several defects: he 
was only a five-feet-11, 172-pounder and 
Red Grange was ineffective when running 
out of compact, short-yardage formations. 
As a boy he'd suffered a crushed leg and he 
had a history of heart trouble. Fraternity 
brothers more or less had forced him to 
turn out for the grid squad. Scoring 12 
touchdowns as a sophomore in ’23, Grange 
had attracted All-America pickers; but there 
were flashier, more touted backs around: 
Kaw of Cornell, Nevers of Stanford, Hazel 
of Rutgers, Koppisch of Columbia. 

With Teutonic caution, Zuppke didn't re- 
ply directly, but did some thinking. He 
rushed a copy of his newly published book, 
Techniques of Offense, to Yost, letting it 
leak to the papers that the Michigan master 
needed a refresher. While Yost sputtered, 
Zuppke asked himself, “What upsets Hurry- 
Up the most?” 

Answer was that he most hated to be 
beaten to an innovation. Yost prided himself 
as originator of “Old 83,” a quarterback 
keep-or-pitch maneuver (forerunner of to- 
day’s option play) and as a split-T forma- 
tion pioneer. He envied Zuppke’s own early 
brainstorms, which included the first formal 
huddle, first spiral pass from center, first 
onside kick and the screen pass. When the 
orange-and-blue Illini jogged out to help 
dedicate Michigan's just-completed, 67,000- 
capacity stadium on October 18, Yost 
jumped out from under his hat and— 
screaming—charged the officials. 
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Ghost story 


“They're not wearing socks!" he yelled, 
pointing at the visitors’ bare legs. “Zuppke’s 
cheating! It’s illegal and some kind of trick 
and we won't play until there’s an investiga- 
tion.” 

Officials thumbed through the rule book 
for a prohibition against nonwear of 
socks—this being the first time in major 
football such a thing had occurred—and 
found nothing. 

Extremely beside himself, Yost ordered 
the opening kickoff aimed to Grange. Field- 
ing the ball on the five-yard line, the wiry 
lad wearing No. 77 burst straight ahead, 
cut to the right and reversed left, weaving 
among tacklers. Cutting from sideline to 
sideline, he traveled untouched for some 
140 yards (95 officially) for a textbook sort 
of touchdown. 

Some two minutes later Hlinois regained 
possession. From a single-wing setup and 
behind two fierce blockers, Earl Britton and 
Wally Mcllwain, Grange circled left end. 
Suddenly braking, returning the way he'd 
come, he wove his way 67 yards for a 
second quick TD. No Michigan hand was 
laid upon him. 

After a kick exchange, Illinois set up a 
wall of blockers to the right, pressuring 
men to the outside. Grange slipped inside, 
shook his hips at late-diving Wolverines and 
raced 56 yards for yet a third score—again 
as untouched as the most virginal coed in 
the stands, 

It wasn't to be believed: in less than eight 
minutes of the first period against the 
powerhouse of the Midwest, Grange had 
gained 218 yards and had run up a 21-0 


score. 

Mercifully,Zuppke might have benched 
No. 77 then, but the “Grainch” crack, among 
many others, rankled. He called for an- 
other carry by Red. This time he seemed 
caught at scrimmage, but ducked through 
an opening at tackle and found operating 
room. Michigan's safety man, Ted Rock- 
well, made a frantic dive at him at the 20, 
He missed. 

Ghosting 44 yards, Grange tallied once 
more, without visible interference. Just 12 
minutes of the game had elapsed as he 
crossed the goal for the fourth time—per- 
haps the most spectacular one-man ex- 
plosion in the sport's history. 

Officials were unable to continue the 
game while Red was cheered. Zuppke, how- 
ever, wasn't cheering. His cold, blue eyes 
were on Yost. “You want some more of 
them?” he asked the player who had just 
covered ground equivalent to running three 
Olympic sprints in 720 ticks of the clock. 

“Yeah, but not right now,” gasped 
Grange. Returning later, he wrapped up a 
39-13 slaughter by circling end for 15 yards 
and a fifth TD and throwing a TD pass. His 
afternoon's total was 402 yards. That day 
he became the “Galloping Ghost.” 

Several months later, at a Football 
Coaches Association meeting, Yost tried to 
salvage something with another of his pro- 
nouncements. “All Grange can do is run,” 
he told the meeting. 

“Yep,” replied Zuppke, arising, and draw- 
ing the year's biggest laugh, “and all Harry 
Greb can do is punch and all Galli-Curci 
can do is sing.” [i 
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HUNTING/ BY RUSSELL ANNABEL 


“Your El Viudo and his mate myst 
be loaded with luck,” I said to young 
Pancho Torres. Having tied our 
horses, we were heading on foot for 
a tangle of wind-thrown oaks where 
my hounds were bellowing their 
heads off. “This place is practically 
a fort.” 

“I hope you get them both,” 
Pancho said. 

This was on Arrowhead Ranch, 
under Colima Volcano, 80 miles 
northeast of the West Coast port of 
Manzanillo, Mexico. A September 
afternoon, with thunder. We had 
jumped the figres, or jaguars, at the 
remains of a calf they had killed. 
I now angled in behind the dogs, 
Wapa, my aging black Tarasco pack 
leader, had lost the scent trail. The 
tieres, I gathered, had gone up 
among the vine-hung windfalls, 
Wapa looked back. The pack was 
crowding her, bawling, and she 
wanted orders. I had three red 
Walkers and a_ Tarasco-bluetick 
named Solo, the latter a whelp of 
Wapa’s. I give the four credit: they 
were real hot shots. 

Maybe Wapa, who was eight years 
old, had a premonition, for she had 
hunted all six Mexican cats—jaguar, 
mountain lion, jaguarundi, bobcat, 
margay and ocelot. Respecting her, 
I told her she didn’t need orders. 

She gave me another look, ears 
flattened, and went on. 

A pair of huaraca birds flew over 
us. These birds are jays and full of 
curiosity. The pair alighted on a snag 
40 feet distant. They were watching 
something in the blowdown directly 
under them. 

I yelled to warn Wapa. Too late. 
The tigre must already have started 
for the dogs. The cat smashed 
through some coral vines and sprang, 
Wapa saw it coming and might have 
dodged clear, but her impatient off- 
spring Solo was trying to crowd past 
her. They collided. Before Wapa 
could get straightened out, the cat 
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landed on her. It was a beautiful, efficient 
assassination. The jaguar grabbed the side 
of Wapa's face and rolled with her, hind 
feet raking. I Jet go a shot with my .30-30 
Winchester. The cat screeched but I couldn't 
shoot again without hitting Wapa. The pack 
closed in. Bounding up, the cat struck at a 
hound and missed. Blood was jetting from 
its chest as I walked into the fray. The cat 
raged at me and sprinted for the windfalls. 
I am fairly fast with a Model 94 and I hit 
the cat three times. It fell and the dogs piled 
onto it. 

Well, Wapa was dead, I stood looking at 
her as thunder boomed over the Sierra. 
Then Pancho said, “Sefor, this isn’t El 
Viudo. You have shot his mate.” 

The jaguar was called El] Viudo (The 
Widower) with reason—he kept losing 
mates. I had first heard of him four days 
ago when Don Carmen Grijalva, Arrow- 
head’s owner, put an ad in El Diario de 
Tecoman. He wanted to locate a hunter 
who kept trained tigre dogs. I answered the 
ad and next day Don Carmen drove a stock 
truck to the beach village where, as an ex- 
patriate sportsman, I had made my home 
for eight years. He asked me to destroy El 
Viudo. 

“T have nothing against normal ftigres," 
he said, “But this E] Viudo is too much. 
He's a coast-jungle tigre who honeymoons 
on my ranch. Every September for six years 
he’s brought a mate up there, They kill a 
lot of meat—around two thousand pesos’ 
worth per honeymoon. Senor, please bring 
your pack and destroy him.” 

I said O.K. We loaded the dogs and my 
chestnut-sorrel gelding, Mucho, into the 
stock truck. It was a two-hour climbing 
drive to the ranch. When we got there Don 
Carmen assigned Pancho, his nephew, to 
assist me during the hunt. Pancho and [ 
established ourselves in an adobe line camp 
two miles west of the hacienda. That night 
the tigres made a raid, the first this Sep- 
tember. They killed the aforementioned calf 
a mile south of us.... 

We skinned the female and, as sundown 
was near, rode back to the adobe. I was sure 
the outlaw would search for his mate, so at 
dawn we returned to what they had left of 
the calf, El] Viudo had been there—the dogs 
found his exit trail and lined out on it. 
Jaguars are nocturnal. They bed down in 
daylight and are particular as to where they 
do it. They like shade with water handy. 
They like a view of their back trail. El 
Viudo had picked a typical spot in an iso- 
lated stand of palo santo trees alongside a 
spring seep. We approached the place up- 
wind, The dogs were 250 yards ahead of us, 
with Solo leading the pack. 

I got out my 12X binoculars and picked 
up the figre standing at a thicket’s edge 
watching the dogs. He was a handsome 
brute, better than 200 pounds, His rosette- 
spotted coat shone in the early light and I 
saw him snarl, maybe because he didn't have 
a mate to stooge for him this time. As I 
reached for the .30-30, he beat it toward 
a mountain 800 yards distant. 

The dogs also had seen him, and were 
clamoring, I touched Mucho with my spurs. 
Between us and the mountain lay boulder- 
dotted grassland. Mucho stretched out, giv- 
ing me everything he had, After 200 yards 
we were in stirrup-tall zacaton grass where 


a man afoot couldn’t have seen the figre. 
I tried a shot. I belong to the Colima Bull’s- 
Eye Club, which had revived the fine old 
sport of target shooting from a running 
horse. Mucho had won club rating as a 
marksman’s star mount. The bullet hit be- 
hind El Viudo. I tried again. That one 
struck under his belly. Maybe with the next 
one. Mucho was holding a ruler-straight 
course. [ found E] Viudo with the sights, but 
at this instant our run ended. Mucho stepped 
in a fejon’s burrow and wheeled over, The 
ground swooped up at me as I pushed my- 
self clear of the saddle. 

[ got up. My friend Mucho was trying to 
but his leg was broken. Pancho arrived. I 
borrowed a cigarette and checked the .30-30, 
which was all right. So I petted Mucho, 
said so long and thanks, and shot him. 

El Viudo had fled up the mountain with 
the dogs bellowing right behind him. We fol- 
lowed the chase afoot, After fighting brush 
and nopal a half-hour, we found the dogs 
Stalled at the base of a long basalt rimrack. 
The face of the rock was nearly vertical, but 
the dogs claimed El Viudo had gone up 
there. Clearly the cat had won this round, 
Solo looked at me with his eyes half shut, 
the way a dog shows embarrassment. He was 
coal black and built like a prairie lobo, and 
was a likable crossbreed. The Tarasco 
hounds are noted for stamina, good judg- 
ment and fine noses. Blueticks are superb 
trailers and have big voices. Solo seemed 
to have the best qualities of both but where 
he got all the aggressiveness beat me, I 
petted him and the Walkers, and talked to 
them, Then we went down off the moun- 
tain, collected Pancho’s pinto and my gear, 
and plodded back to the adobe. 

Don Carmen and a Colima Indian cow- 
boy named Juan Cuchillo were there, 

I needed more information about El 
Viudo, So I asked Pancho if he had taken 
part in the last hunt for the cat, and he had, 
“The outlaw and his mate made a night 
raid on a goat corral,” said Pancho, “where 
‘Tio’ Barbas, a fierce old man, is the herder. 
He had 60 goats shut in a mesquite-pole 
corral 50 yards up a narrow canyon. Tio 
was asleep in his hut at the canyon's mouth 
when he was awakened by a terrific racket. 
His two dogs were barking and the goats 
were trying to climb the corral fence. Then 
he heard figres coughing and snarling. 
The old man lit his gasoline lantern, grabbed 
his Martin Campos muzzle-loader and 
without dressing ran toward the corral. 

“Suddenly two tigres jumped the fence, 
each carrying a goat. Tio fired. Both figres 
were still on their feet for the gun was 
loaded with bird shot. The figres started 
past Tio, making for the canyon's mouth. 
So Tio threw the lantern; it hit a rock ten 
feet ahead of the lead tigre and exploded 
like a bomb. El Viudo—his tracks identified 
him—dropped the goat carcass, as did the 
other cat, Dodging the fire, the tigres 
streaked out of the canyon.” 

I said it had been a remarkable experi- 
ence, all right. Then Don Carmen began 
an account: 

“El Viudo was a young cat the first time 
he brought a mate up here,” he said. “The 
pair killed a Gertrudis cow at Walled 
Spring, a mile west of the hacienda. This 
first raid hits me hardest. At the hacienda 
I have a year-old Labrador named Hero 
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and I tell him to stand by for action, Then 
I get out Arrowhead’s tigre call, a pujadera 
my grandfather used, and begin practicing 
with it. 

“This heirloom pujadera resembles a thin 
bongo drum. A resined string goes up into 
it and is tied to a cedar toggle wedged 
against the drumhead, I ‘milk’ the string 
with thumb and forefinger, and a figre 
grunts. I jerk a foot of the string through 
my fingers—a figre roars. 

“At dusk I return on foot to Walled 
Spring. I take Hero, the pujadera and a 
Browning auto 12 loaded with buckshot. 
I station myself seventy feet downwind 
from the cow carcass with my back against 
an oak tree, Hero sits beside me as I make 
tigre sounds. The moon rises and then Hero 
growls. Que bueno—I knew his nose would 
come in handy. 

“A little later two figres start serenading 
the pujadera. One appears at the cow car- 
cass, the other stays hidden in deep shadow. 
I wait. I want them both. Suddenly there's 
a hot panting breath on my neck and I leap 
up. But it’s only Hero, scared. The tigre 
whirls and lopes for cover. I blast two shots. 
The tigre falls. Well, it turns out to be a 
female. That’s when, aware of the trick he’s 
played on me and his mate, I give El Viudo 
his name.” 

I said thanks for all the information, It 
appeared El Viudo was a really formidable 
cat. If Arrowhead would supply me with a 
horse, I added, I would make another try 
come daybreak. 

When I made this hunt for El Viudo, the 
Mexican figre was not protected by law. 
He is now. In fact, Mexico now forbids the 
taking of any of its wild cats. I personally 
don’t believe the Mexican figre is in acute 
trouble, but he probably soon will be. High- 
ways are being pushed through some of his 
best West Coast ranges.. Large real estate 
and tourist-center projects are scheduled to 
follow. Tigre populations could conceivably 
survive this progress—if stock killers are 
dealt with. I estimate that one in about 15 


tigres preys on domestic animals. One like 
El Viudo, if he stuck around, could bank- 
rupt a small rancher. But the point is, when 
a man’s stock is threatened he’s likely to for- 
get game laws. 

Next morning Pancho brought me a 
horse, a grulla named Rayo, pale gray with 
black mane and tail. We made a long and 
nonproductive cast for the jaguar. That 
night a rainstorm blew in from the coast 
and continued two days. I thought it was 
now time for El Viudo to make another 
kill. So I was expecting news. The fourth 
morning a cowboy brought it. El Viudo 
had pulled down asteer at Espanto Spring. 

We were on the scene an hour later. El 
Viudo had broken the steer’s neck and eaten 
close to 15 pounds of fat beef. The scent 
trail was fresh. Sounding off chorally, Solo 
and the Walkers jumped the cat out of a 
mesquite thicket 300 yards from the kill. 
The jaguar ran a quarter mile, and vomited. 
Then he made for a monte-shaggy point 
700 yards to the east. Pancho and I took 
a shortcut. Topping a rise, we saw the cat 
kill a Walker with two pawstrokes. He then 
bounded up onto a box-shaped lava boulder. 
Solo and the two Walkers moved to cut him 
off from the brushy point only a few yards 
away. Naturally the cat could have gone 
through them, but instead he stood there 
roaring dramatically. Maybe he had got 
fed up with being chased. 

We rode within 60 feet of him and dis- 
mounted. Well, at last his luck had run out. 
The hunt was ended. I figured he knew that. 
So I handed the .30-30 to Pancho. 

El Viudo faced us, crouching. He roared 
again. Pancho shot him through the head. 
El Viudo was a heavyweight; I guessed him 
at 240 pounds. Judging by his claws and 
teeth, he was in his prime. We got busy 
skinning him. 

“Arrowhead will celebrate today,” Pan- 
cho said, pausing to whet his knife. “But 
you know what? We're going to miss El 
Viudo. The cabron sure made our autumns 
lively.” 
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FROM THE STAFF OF TRUE 


Man to Man Answers 


Q: How are igloos constructed and how 
warm are they? Ronnie MacPhedran, Cleve- 
land, Ohio. 

A: Igloos are made from blocks of ice and 
snow, Lamps melt the ice walls. As they re- 
freeze, the cracks seal themselves and make 
the igloo airtight. Only minimal melting 
takes place after the solid coat of ice is 
formed. An igloo is roughly 50 degrees 
warmer than the outside air. 


Q: Can whales really communicate with 
each other? Cliff W. Shedd, Rockville, Md. 
A: Yes, Famous undersea explorer Jacques- 
Yves Cousteau, in his book The Whale: 
Mighty Monarch of the Sea, says: “Cacha- 
lots (sperm whales) grunt in order to com- 
municate with one another.’ Cousteau 
again; “Whales emit a thousand different 
sounds . trills, creaks, janglings and 
mouselike squeaks. Sometimes we heard a 
bellowing, like the belling of a deer.” Ex- 
perts studying the problem believe the whale 
produces sounds by means of its larynx, a 
respiratory tract and a blow-hole. The 
cetaceans have no vocal cords. 


Q: What line did the legendary Casey Jones 
work for? Ray G. Watkins, Rutland, Vt. 

A: Casey Jones worked for the Illinois Cen- 
tral Railroad, 


Q: Wasn't Washington Redskin head coach 
George Allen recently fined for trading the 
same players to different clubs? Richie 
Carry, Lafayette, La. 

A: Not exactly. Coach Allen got into a bind 
by trading the same draft choices to differ- 
ent NFL clubs, true, but the league only 
slapped an official reprimand on him and 
fined the Redskin management $5000 for 
their haphazard ways at the trading table. 


Q: What's a Barlow knife and how is it 
different from a jacknife? Harry Luxe, 
Ogden, Utah. 

A: Mark Twain’s Tom Sawyer made the Bar- 
low knife famous, although the knife was 
known in the 17th century, A manufacturer 
named Barlow used a carbon steel blade 
with an unpolished bone handle. The knife 
bolster, the part that holds the blade to the 
bone, is about one-third the length of the 
closed knife. Though popular in America 
by 1779, it wasn’t until the 1830s that the 
Barlow was jnade in this country. Any fold- 
up knife may be called a clasp, jack, Barlow, 
pen or pocket knife. Both blades pivot at 
the same end on a jacknife; a penknife has 
several blades that open from opposite ends. 


Q: What's the name of the new hard mineral 
recently discovered by the Soviets? Erwin 
Beaufort-Jones, New Orleans, La, 

A: Soviet geologists working in permafrast 
regions of northeastern Siberia claim dis- 
covery of anew hard stone, yakutite (named 
after Yakutia, the region where it was 
found). Distinguished by its extreme hard- 
ness and similarity to a diamond, the new 
stone's analysis revealed particles of an un- 
commonly hard material growing into one 
another creating a “superhard material.” 


Q: What's the record number of puppies 
born in one litter? Brian Law, Biloxi, Miss. 
A: The world's record, established in 1945, 
was broken only a few months ago. An 
Alsatian in Manchester, England, gave birth 
to 24 healthy pups. The usual litter for this 
breed is from five to eight. The earlier rec- 
ord was set by a foxhound in Pennsylvania 
who had 23 pups. 


Q: Who gave us the theory of probability? 
Chuck Gardiner, Parkersburg, W. Va. 

A: About 300 years ago, a gambler asked 
Blaise Pascal, the French mathematician 
and philosopher, how to calculate the odds 
on certain dice throws. Pascal's answers 
were the beginning of “probability theory.” 
It's now one of the fastest-growing 
branches of mathematics. 


Q: How many illiterate people are there 
today in the U.S,? Clint Foxworth, Rock- 
ford, Ill. 

A: In this country today there are about 
three million adults unable to read or write, 
and 20 million more who read so poorly 
they are classified as “functionally” illiter- 
ate. 


Q: What's the largest sum ever paid under 
the ecology reward provision of the Fed- 
eral Refuse Act? Billy Lee Blalock, Austin, 
Tex. 

A: A U.S. Treasury check for $20,000, 
awarded recently to ths Hudson River 
Fisherman's Association, Inc. The ruling 
was based on a federal court fining Ana- 
conda Wire & Cable Company $200,000. 
The Refuse Act entitled the fisherman’s 
group to ten percent of the fine for its com- 
plaints to government officials about the 
pollution of navigable waters. 


HAVE A QUESTION? 


TRUE welcomes any reasonable question, 
but cannot provide individual replies. The 
most interesting questions will be answered 
in these columns. Address your Inquiries to 
TRUE Magazine, Dept, T-1 , One Astor Plaza, 
1515 Broadway, New York, N.Y. 10036. 
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It’s no trick to haul 100 pounds of white perch through thin, rubbery ice. 
The problem is to keep warm long enough and not fall in 


“THERE GOES YOUR bobber,” Tom Don- 
nelly shouted. Jim Bennett made a quick 
grab for his spinning rod which was lying 
next to an eight-inch hole in the ice and 
began to slug it out with a husky white 
perch. Several times the perch took line, 
bending the rod tip down into the water. 
When Bennett managed to get the two 
feet of his 20-pound leader through the 
hole, he reached down and flipped the 
fish onto the ice, a magnificent two- 
pounder dark green on the back, bright 
silver on the sides. 

This was early last February when the 
northwest wind was howling down New 
Jersey’s Mullica River making the 20- 
degree temperature feel like near-zero, 
We were bundled up in everything from 
snowmobile suits to down jackets, but 
despite the wind we were enjoying our- 
selves, for in the dead of winter the urge 
to fish comes on strong. 

The big perch was still flopping on 
the ice when Tom Donnelly’s float 
dunked under. He yanked off his glove, 
grabbed his short spinning rod, and 
cranked away each time the perch gave 
a little slack. I looked around the cove. 
Everyone seemed to be catching perch 
as fast as they could get live grass shrimp 
back on their No. 8 hooks and down the 
holes. There must have been 500 people 
on the rubbery salt-water ice this Sun- 
day, even though the ice was only three 
to four inches thick. A few people had 
fallen in along the shoreline, and a few 
others broke through in places where the 
ice had only frozen the night before, but 
no one seemed to care. The white perch 
were finally schooled up in Collins Cove, 
and that’s where we go during January 
and February. 

This cove is located on the Mullica 
River just west of the Garden State Park- 
way, not far from Atlantic City on the 
southern New Jersey coast. When the 
parkway overpass was constructed a hole 
40 feet deep and perhaps five acres in 
size was dredged in the shallow water of 
Collins Cove just out of the river’s main 
flow. In winter this deep hole holds 
warmer water than the remainder of the 
river and when the tremendous perch 
schools come up the Mullica in Decem- 
ber, they are drawn to this warmer water. 


- Wagons and 


FISHING/ BY PETE McLAIN 


The population of white perch in the 
cove is almost beyond estimate. Literally 
tons of perch are taken by hook and line 
during January and February when the 
river is frozen. 

My pals and I kept an eye on our 
bobbers as we watched the crowd go 
crazy over white perch. More and more 
men, women and children pulling sleds, 
light aluminum boats 
emerged from the two miles of trail 
which leads from the upland across the 
marsh to the ice. There was a slippery 
narrow plank spanning the strip of weak 
ice and open water between the marsh 
and the main ice pan, About every fiftieth 
person managed to slip off the plank or 
neglected to use it, ending up waist-deep 
in salt water, 

We caught fish almost continually for 
an hour and had 30 perch on the ice. 
Once in a while we dropped a handful 
of live grass shrimp down in the hole 
to chum or “sweeten” things up. But 
then our bobbers lay quietly though peo- 
ple were still catching fish next to us. 

“Quick, Watson, the fish-finder,”’ Don- 
nelly said. I lifted mine from my pack 
basket, hooked up the transducer and 
pointed the sonar probe down the hole. 
The red lights on the dial flashed at 35 
feet showing the bottom, and then an 
intermediate flashing at 18 feet. 

“There they are at eighteen feet!” 
someone shouted. 

We were fishing at 12 feet. Armed 
with this privileged information, we 
dropped our lines down to 18 feet on 
the bobber and instantly the little plastic 
floats began to dance again. 

The tremendous schools of white 
perch move constantly around the hole 
feeding on shrimp, minnows and just 
about anything else they can catch. They 
travel at rather defined levels so that it’s 
essential to get the bait at exactly the 
right depth. Other than experimenting 
by fishing blindly at different depths, the 
electronic fish-finder is the only quick 
way to locate fish. 

As you watch the flashing lights you'll 
see a school of perch trickle into the 
sonar cone showing as only intermittent 
flashes or blips. Then the intensity of the 
red blips increases until they’re a solid, 
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bright flashing line as the main school 
passes. Sometimes it will take several 
minutes for the school to pass and this 
is when you can catch perch one right 
after another if your bait is at their exact 
level. : 

While we were building our pile of 
white perch on the ice and substituting 
cold, wet gloves for dry, warm ones, a 
melee broke out a couple of hundred 
yards away. One group had built a rather 
substantial three-sided plywood wind- 
break with a floor and predrilled holes 
and another group had set up house- 
keeping in it. A question of ownership 
developed. After much shouting and 
threatening, rightful ownership was es- 
tablished and everyone went back to 
fishing. The year before, a big canvas 
tepee complete with chairs and a stove 
had mysteriously burned to the ice fol- 
lowing a similar confrontation, 

However, no one takes things too seri- 
ously as long as they are catching fish. 
The only major problem is the ice, or 
lack of it. Some winters the cove may 
freeze for only a few days, while the 
next winter it may freeze for a month. 
But when it does freeze, everyone goes 
ice fishing, some from as far as Mary- 
land, Pennsylvania, New York and 
Connecticut. Catching 50 to 100 pounds 
of white perch is not difficult, but getting 
the load from the ice to the main parking 
area a couple of miles away frequently 
makes you wonder why you caught so 
many. 

White perch taken in the winter when 
the flesh is firm, hard and sweet are con- 
sidered top table fare. Local markets pay 
hook-and-line commercial anglers 30 
cents a pound, and take all they can 
supply. 

Cooking perch is almost as simple as 
catching them. Scale, clean and remove 
heads and tails. Then score each fish 
twice on each side and dust in a mixture 
of flour and cornmeal. Cook for three to 
five minutes in a mixture of olive oil and 
butter until the fish are a crisp brown 
or mahogany color. There is nothing 
better. 

As we fished, four men came tramping 
over the ice pulling sleds, boxes and a 
couple of dozen (Continued on page 74) 
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F-100 Ranger XLT 4-wheeler, shown here with new piokup box coverdption, boih available from yourFord Beater. 


New go-anywhere 4x4 offers optional 
Cruise-O-Matic and power steering to 
make the going even easier. 


Snake up the mountains to your secret fishing spot 
and never touch a gearshift. Or make your own trail 
through bumpy back pastures without wrestling the 
wheel. 

Ford’s new 4x4 pickups do it all with new Cruise-O- 
Matic and power steering options. Order either one or 
both with the optional V-8 power. 

You'll have real go-anywhere power .. . built-in 
strength to match. F-100 4-wheelers with 117-in. wheel- 
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Availability may be subject to Environmental Protection Agency certification. 


bases offer a new and heftier frame. New longer, wider 
rear springs. A new pickup box with rugged double 
sidewalls. F-250 models are also available. 

Tough trucks? Sure... but pretty soft on riders. With 
seats of foam a full 5 inches deep. And all kinds of 
stretch-out room for three husky adults in the roomiest 
Ford pickup cab ever. 

Any more 4-wheeler questions? See the man with the 
answers...your Ford Dealer. 


A better idea for safety: Buckle up. 


FORD PICKUPS 
FORD DIVISION 


MAN & HIS MONEY (From page 16) 
better beach areas—legally taking them 
back from the peasants (with compensa- 
tion) and releasing them for private de- 
velopment—but it’s a slow process. Oddly 
enough, too, a great deal of the shoreline 
that looks cheap and available, because of 
its isolation, is anything but. 

As a case in point: Baja California, for 
all of its isolation and vast expanses of 
beach, is practically off the market, Mexi- 
can experts say, because virtually all of the 
beaches that aren’t racked by rip tides or 
unfavorable winds already have been 
bought up by Mexican and California-based 
developers. 

Where beach frent property is available, 
the price structure ranges across an in- 
credible spectrum. And, for Americans, the 
price conversion can be confusing because 
Mexicans express land prices in terms of 
pesos-per-square-meter: a peso is the equiv- 
alent of eight cents and a square meter is 
39.37x39.37 inches. Ten years ago—about 
the time that Liz Taylor and Richard Bur- 
ton put the town of Puerto Vallarta on the 
map—its beach frontage was selling for 
approximately 30 to 35 pesos-per-meter: 
roughly $5500 for a 150-by-150 foot lot. 
Today, according to Guillermo “Tilo” 
Brockman, a Guadalajara-based resort de- 
veloper, the same land is selling in the 
600-peso to 700-peso range (about $108,- 
000 for a 150-by-150-foot lot). 

But this is still pretty cheap when you 
compare it to Acapulco property, he said, 
since it puts the square-footage cost on the 
beach in Puerto Vallarta at about $4.66 and 
in Acapulco the costs range from $7.50 to 
$22.50 a square foot—with some prime 
frontage going for an eye-popping $250 per 
square foot 

Fortunately for beach buyers with a 
modest investment in mind, all of it isn’t 
that expensive. David A. Thomas, a retired 
RCA executive who now owns and operates 
the Hotel Oceano in downtown Puerto 
Vallarta, and does some casual real estate 
trading along the Pacific coast of Mexico, 
points out that the prices quoted by Brock- 
man are for prime, resort-type real estate 
and that naturally prices drop sharply as 
you move away from these areas. 

For example, about an hour's drive north 
of Puerto Vallarta, excellent beach frontage 
is still available in the 40- to 120-peso 
range (from $6600 to $20,000 for a 150-by- 
150-foot lot). And, Thomas claims, about 
30 minutes flying time to the South, some 
shoreline runs as little as ten pesos-a-square- 
meter—roughly $1600 for a 150-by-150- 
foot lot. 

You can find similar bargains, Mexican 
real estate dealers say, up and down the 
beach from each of the five coastal areas 
where the Mexican government is promo- 
ting tourism: Cancum on the Yucatan Pen- 
insula; Puerto Vallarta and the less de- 
veloped coast in the state of Jalisco; Baja 
California—if you can find some; the un- 
developed coast of the state of Oaxaca; 
and the tiny, almost unknown village of 
Zihuatanejo which is 154 miles north of 
Acapulco and is described as “the Aca- 
pulco of 40 years ago.” 

The beaches are there, waiting. But, less 
than two years after the “forbidden land” 
decree, the beautiful, unspoiled coves are 
going ... going . . . going—and fast. 9 
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Strange But True 


OPIUM’S LITTLE ACRE 


To cut drug traffic, the U.S. now pays 
Turkey $7 million a year to stop growing 
opium poppies. Curiously, there were times 
when American small farmers were en- 
thusiastically taught how to grow opium by 
the U. S. Department of Agriculture. It was 
so simple, said the department in an 1870 
report: you sow a pound or so of opium- 
poppy seed (Papaver somniferum) in rows 
separated 18 inches and thin the plants to 
six to eight inches apart. When the pop- 
pies’ petals fall, you scratch the standing 
seed pods and later scrape off a gummy 
ooze, which is raw opium, At $8 a pound, 
30 pounds from an acre will yield $240— 
three times as much as any other crop. 
Growers in several states—Vermont, New 
York, Pennsylvania, California—were re- 
porting success with the poppy, the depart- 
ment claimed. Opium being then a legal 
and unrestricted article of commerce, the 
hope was that home-grown opium could 
garner some of the $134 million spent to 
import 250,000 pounds of Oriental raw 
opium yearly for medicines. But the Agri- 
culture Department was overoptimistic. The 
$240 acre held about 58,600 poppy pods to 
be scratched and scraped. For such slow, 
tedious labor, American farm wages left no 
profit. Growing opium just didn’t pay. The 
department tried again during the early 
1900s with an idea for reducing labor cost 
by mowing and mashing the poppy crop to 
squeeze Out opium; it didn't work. There- 
after, poppies nodded untouched in gardens 
as ornaments. Finally, in 1942, Congress 
outlawed them; raising an opium poppy 
now risks prison. 


SIKH STICK TOE THROW 


Throwing the javelin is an old Greek sport 
now practiced worldwide. In northern 
India, sauti phankra or “throwing the stick” 
is an old Sikh sport known nowhere else. 
Nor will it spread. for while the javelin is 
thrown with the hand, the stick is thrown 
with a foot. Sikhs are the tallest and 
strongest of India’s many racial types; their 
athletes hold most Indian track and field 
records. Throwing the stick is a contest 
using a length of bamboo, about walking- 
stick size. The stick is laid on the ground, 
a pebble propping up one end, The com- 
petilor grips the raised end between a big 
toe and the next toe, dives into a fast somer- 
sault and, as his feet whirl overhead, lets 
the stick fly. The longest throw wins. Ex- 
perts can hurl a stick nearly 150 feet. 
Champion javelin throwers of course can 
reach twice as far, but not so acrobatically. 


Unfortunately, as the wearing of shoes keeps 
spreading throughout the human race, there 
is litthe prospect that future Olympics will 
ever include the Sikh stick toe throw. 


MUSICAL BUTCHERY 


The only workmen who have used the tools 
of their trade to make music were—un- 
likely as it seems—butchers. A meat cutter’s 
steel cleaver, if struck with a hard object, 
can give out a resounding bong. The 
butchers of 16th-century England and Scot- 
land took advantage of that fact. They made 
up an array of different-size cleavers yield- 
ing tones that more or less approximated 
notes of the musical scale. The knobbed 
thigh bones of sheep and cattle served as 
hammers. Thus armed, the group was ready 
to play. Important weddings offered the 
best chance. When notified in advance, the 
father of the bride might bribe them not to 
come. If they arrived unannounced, he 
would almost surely pay them to go away. 
Whether the Marrow Bones and Cleavers, 
as the butchers’ art came to be known, 
should be called music or blackmail re- 
mained unsolved while it lasted as a British 
custom until the latter 1800s. If music, it 
probably ranks below kazoos and musical 
saws as the world’s worst. 


BIRDS, BEES AND MUGGERS 


People are not alone in being afflicted with 
crime; there are muggings in the animal 
world also. The expression “a lion's share” 
is a familiar way of saying that lesser 
beasts must give up what they catch to 
greater beasts if the latter should happen 
by. Ordinarily, however, predators hunt 
their own prey; they don’t lie in wait to 
steal. The real animal muggers live by 
robbery. Most notorious is the frigate bird, 
a black-and-white aerial pirate that glides 
above southern waters looking for gulls and 
other sea birds that have caught a fish. The 
frigate attacks and grabs the fish as the 
yictim flees. On a small scale, the remark- 
able tropical mosquito Malaya, instead of 
drinking blood, lives entirely by halting 
ants that carry honeydew and sucking the 
sweet fluid from their mouths. Even hard- 
working domestic bees can go wrong. When 
blossom nectar gets scarce, a hive of bees 
will send raiding parties to a weaker hive, 
beat up its inhabitants and burglarize the 
stored honey. Sometimes three or four 
bandit bees will mug a food-gathering bee 
by pulling its legs and punching its belly 
until it surrenders the nectar, then leaving 
it to stagger home... like any human vic- 
tim of crime in the streets. 
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CIA AGENT (Continued from page 39) 

the waitress hovered over him as soon as he had the menu 
in hand, He nervously scanned the prices and saw that there 
was nothing he could buy for 74 cents. To make things more 
uncomfortable it was lunchtime, and there were people queu- 
ing up by the door awaiting tables, 

Screwing up his courage, Bill, in his most lackadaisical 
manner, decided aloud that he wasn’t particularly hungry but 
would like a glass of iced tea. The waitress glanced up incredu- 
lously from her pad and repeated his order in the form of a 
high-pitched question, forcing Bill to confirm it while main- 
taining the air of dignity he thought he was projecting. 

She nodded but began to take away the silverware and 
napkin. He suddenly realized that he had left his scratch pad 
in his car and, being loath to go out and get it, decided to 
ask the waitress for a piece of paper. Of course she was out 
of normal conversational earshot by this time so he had to 
raise his voice to recapture her attention, On doing so his 
voice cracked like the teenager he appeared to be. She de- 
toured to the cash register to bring him his piece of paper. 
He thanked her in the most officious tone he could muster. 

Once she had returned to her chores he set about making 
a sketch of the interior of the restaurant. It was important 
to plainly mark all of the exits in the place, including win- 
dows in the men’s room,and the back door. This, of course, 
entailed a trip to the men’s room. Bill decided he’d do it 
before the waitress returned with his iced tea, and he was 
just sitting down at his table when she appeared with the tea. 
She stared at his sketch as she placed the tea in front of him, 
and he noticed a puzzled look on her face. He failed to notice 
that she walked over to the cash register to discuss her strange 
customer with the burly manager of the restaurant. 

One last task faced Bill, and as he sipped his tea he won- 
dered how he could learn the layout of the kitchen and 
whether or not there was a back door, He seized upon an 
idea, and being consumed with it raised his arm and waved 
frantically for the waitress. She came over to his table, fol- 
lowed by the manager, who stood at a discreet distance to 
her rear. With what he thought to be the proper amount of 
pomp, Bill inquired if he might tour the kitchen, explaining 
as he puffed up his chest that he was considering embarking 
on the restaurant career. The waitress turned him over to the 
manager, who by this time was growing impatient with the 
kid taking up a table at noon for a crummy glass of iced tea. 
Unfayorably disposed toward Bill as he was, the manager 
deflected the inquiry about the kitchen tour and asked him 
just what the hell he was up to, drawing pictures of his 
restaurant. Bill, his cool fading, replied with the “going-into- 
the-restaurant-business” bit once more. The manager was not 
convinced and reached for the paper on which Bill had been 
sketching. With his arm he motioned for the maitre d’ and 
asked him to call the cops. “I don’t know what your game is, 
kid, but I don’t like the looks of it. We got enough problems 
in this business without letting some creep come in here and 
draw a layout of the place like this. For all 1 know, you're 
planning to bust in here after we close. We'll just let the 
cops have a look at this.” 

By this time, of course, there wasn’t a soul in the restaurant 
interested in eating. Their eyes were riveted on Bill, and his 
blush matched the redness in the eyes of the manager. For a 
fleeting second he thought of telling the truth. 

He decided to stick to his story, and repeated it, this time 
with considerably less confidence. “Yeah,” retorted the man- 
ager, “tell it to the cops. They'll be here in a minute.” And 
they were. Bill was ushered into the kitchen with the manager 
and the policemen and he went through the same story. For- 
tunately his youthful face, which had prompted disbelief in 
the manager’s mind, played to his benefit for the policemen. 
“Look, Tony, the kid doesn’t look like a crook or anything. 
Maybe he’s telling the truth,” the cop said. Tony, however, 
was not that easily placated. “Well, I can’t charge him with 
anything, but I'll be damned if Ill let him leave here with that 
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drawing of my place.” Bill quickly thrust the sheet of paper 
into his hand and, clinging to his original story, apologized 
for the disruption and gladly left. On the way back to the 
farm he realized that he hadn’t even paid for his iced tea. 
or the next trip to town (still unable to carry 
our guns, however) we were slated to conduct 
a meeting in a waterfront bar. Our assignment 
was to debrief a seaman (supposedly able 
bodied) who had just returned from the port 
of Krutch, a Commie stronghold denied to 
imperialist running dogs like ourselves. This 
was a double team effort, and who did I luck 
out with but my old buddy from the border- 
crossing problem. He and I were to meet this 
guy at about 4:30 in the afternoon at one of the sleazier joints 
along the waterfront. Of course we dressed appropriately for 
the occasion, decked out in our dark blue business suits, an- 
other masterpiece of planning on our part. This occasioned a 
glance or two when we entered and also attracted two of the 
bar girls working the joint. There was very little we could 
do to impress them with the fact that we were not seeking 
their attention but were awaiting a business appointment. 

Feeling uneasy in suits among a bunch of guys in dungarees 
and sweatshirts, we accepted the girls’ presence in our booth 
and bought them a drink while listening to the happy lives 
they had each spent since puberty. Time passed quickly, and 
before we knew it, it was nearing 5:30 and no instructor. We 
ordered our second round of drinks and awaited his arrival. 

By 6:00 he showed up and, this being the sixth such meeting 
of the afternoon for him, it soon became evident that he was 
in the chute. The poor guy was almost out on his feet, but he 
was determined to go on with the exercise. He bubbled over 
to our booth and plopped down on my side, careening into 
the honey on my left, who to say the least was annoyed. 

“S'cuse me sweets, I gotta little business to talk over with 
these two fellows.” 

“Well, I can take a hint,” she retorted. 

“Hell no, I don’t wantcha to leave. Hell no, stay with us 
and we'll have a ball after I go over some business with these 
two guys.” He turned and leered at us through red eyes. “Got 
yer little pads and pencils fellahs? Well, ole Uncle Tommy 
gonna 'splain it to ya. .. . My ship got in last Thursday after- 
noon and J watched those bastards unloading tanks from the 
ship berthed next to ours. .. . Yeah, they was the biggest god- 
damned tanks I ever saw.” 

Of course my buddy and I were writing feverishly as Uncle 
Tommy proceeded to “splain it to us.” The girls, who at first 
showed a distinct disinterest in Uncle Tommy’s business talk, 
began to perk up a little. 

“Where was that?” one asked. 

“Why, right down there in Havana, Cuba, Sweetie.” 

“You were just in Cuba?” 

“Not only yes, but hell yes!” 

“And you saw tanks?” 

“Did I see tanks? Did I see tanks?” (This time louder.) 
“Christ, there were tanks all over the place.” 

“Whose were they?” the other girl asked. 

“The dirty commie rats, who else’s? If they were ours do 
you think I'd be sitting here in this crummy bar telling these 
two bugs about them?” 

Suddenly the lights went on in the eyes of one of the honeys. 

“You guys ain’t spies, I hope?” 

We blanched. With that remark Uncle Tommy burst into 
hysterical laughter. 

“That takes the cake. These guys spies? Christ, they 
wouldn’t make a pimple on a good spy’s ass, honey. 

“See the way they’re dressed?” he pointed at my buddy. “If 
these guys were spies meeting an agent in this joint, do you 
think they’d dress like that?” 

“Well, I don’t know,” she replied. 

*“Well, I do, ‘cause I’m their goddamned teacher, and I'll 
tell you, honey, they ain’t spies. As a matter of fact they 


ain’t much of anything. As far as I’m concerned they're just 
a couple of punk kids that I have to put up with. Do you 
realize that I got over 30 years with this outfit? Yeah, I said 
30 years. That’s more than those two guys’ ages together. 
And where the hell do they send me for my last tour but 
to the Office of Training.” 

“What's with him?” she asked. 

“Beats me,” my buddy said, “we were to meet this guy in 
here to check out the latest provisions set down in a recent 
longshoremen’s union strike up in New York and he starts 
spouting off about tanks.” 

I mentally applauded him for his quick thinking, but with- 
in a second the room reverberated with a mighty “bullshit” 
bursting from the lungs of Uncle Tommy, who was rising 
awkwardly to his feet. 

“You smart young shits don’t know what it’s all about! 
You bastards think I’m washed up, don’t ya? Yeah, I can 
tell it every time I meet one of ya.” 

Of course the questions (and answers) came from Uncle 
Tommy too rapidly for us to reply. We sensed that we were 
in for a good session with him externalizing all his aggressions 
and frustration. We put up with it for a little while, but got 
just a wee bit tired of his crap after a solid 15 minutes, in 
which he enlisted the verbal aid of a nearby longshoreman 
with whom he was better able to communicate. 

The mockery and derision then came from both of these 
guys—the instructor damning us because we had never fought 
in World War II and the longshoreman ridiculing our dress 
and the fact that all we ever learned was from books. 

The girls gravitated to our side in the emerging conflict, and, 
unasked, one of them got up and asked Uncle Tommy to 
dance. The other forced him to his feet, and while he was 
being escorted to the dance floor she went over and put some 
money into the jukebox. 

I went over to her at the jukebox, and she asked if we 
wanted to fix Uncle Tommy’s wagon. 

Not being the uncharitable kind I replied, “Damn right.” 

“OK,” she said, “order a round of drinks for him and the 
ape there and I'll bring them over.” 

“What the hell are you gonna put in them?” 

“Just something to cool ‘em both off.” 

My buddy thought it'd be the greatest thing since sliced 
bread, and we nodded to the honey to carry on, which she 
did. When Uncle Tommy came back to the booth we got up 
and let him sit on the inner side, and as he was about to 
continue from where he left off the other girl brought the 
drinks. 

“The fellahs thought you'd like another round,” she said. 

“They did, did they? They’re just trying to brown-nose 
me, that’s all.” 

“Call it what you will, Tarzan,” she snapped, “here’s your 
drink!” 

He downed it in two gulps and so did his longshoreman 
buddy, who by this time had pulled his barstool over next to 
our booth, He was the first to go. He simply fell forward off his 
stool onto the table in our booth. Uncle Tommy, who was 
surprised, began to rise to help him and immediately joined 
him on the tabletop. We both got up and paid the ten bucks 
and asked the girls to please get a cab for these two guys and 
see that they get put aboard a freighter that was sitting at 
the dock just blocks away. 
ur training capped off with a trip 
to Panama in which CIA teams 
were pitted against Special Forces 
teams, who were pitted against a 
regular army unit afield in the 
jungles on a training exercise. It 
was followed by a field trip to New 
York, in which CIA teams were 
pitted against FBI teams in carry- 
ing out a spying mission against 
the United Nations. The result was the learning of a con- 


siderable body of knowledge that few, if any of us, would 
ever have the opportunity to use. Nevertheless, it was an 
enjoyable departure from reality in which we learned the 
subtle art of expense account juggling and savored the ques- 
tionable night life of several cities. 

It is difficult to characterize the workday in the intelligence 
business. The common denominator is the enormous swarm 
of paper, It is true in the clandestine services and in the ana- 
lytical side of the profession. The paperwork has killed more 
than one man. 

Joe Goliash, for example, was 38 years old, a lieutenant 
colonel of infantry and newly arrived in intelligence with 
his tour at the Defense Intelligence Agency. He was put in 
charge of the Laos desk in the Far East Division simply be- 
cause he had more time in grade than the man who was 
filling the job. Joe was not accustomed to the world of intelli- 
gence, He took every request for information from the Joint 
Staff as an order from a superior officer as a good infantry- 
man would. He didn’t know that most of us ignored 90 per- 
cent of the requests for intelligence that came from the 
JCS. We did this because they simply reflected the inane 
game of one-upmanship that is continually being played at 
the Pentagon. It works like this. The general poses a rhetorical 
question at his morning briefing to his aide, a colonel. “Won- 
der what those Pathet Lao are up to?” he might ask aloud. 
The colonel and two lieutenant colonels leave the general's 
office and head for their typewriters. Each will type up a 
request for intelligence support asking DIA to explain, in 
whatever detail the author desires, what the Pathet Lao are 
up to. The information desired could range from a short 
phone answer, through a one-page memorandum to the 
colonel, on up to a full-blown study requiring several days 
for completion. The standing procedure among the experi- 
enced intelligence hands was to ignore the first such request 
from colonels and below, If it was really important the guy 
would come back and ask again. Joe, however, could not 
bring himself to treat the requests so cavalierly. He even re- 
fused to accept the advice of an Army intelligence colonel, 
senior to him, that this was the only way to handle such re- 
quests. In such a case, Joe would end up writing three answers 
to the same basic question—in addition to meeting the dead- 
lines on his own daily reports. To do this, Joe usually had to 
stay behind each evening until perhaps seven or eight o'clock. 
Normally, he was at his desk at 7:00 the following morning 
to prepare for the morning briefing for the general. 

Things went along like this for eight or nine months. Joe's 
wife was a little irritated about his work schedule, but she 
rarely complained. However, she did put her foot down when 
the circus came to Washington, because Joe had promised his 
three daughters that he would take them. She bought tickets 
for a Sunday matinee. Joe went into the office on Sunday 
morning but managed to get out in time to take his girls to 
the circus. They returned about 5:30. He told his wife he 
had to go back to the office after dinner to clear up a few 
things, but he wouldn't be long. 

Joe’s wife sent their five-year-old daughter into the living 
room to wake Joe up when dinner was ready. She shook him, 
but he didn’t wake up. She went and got her mother. To- 
gether, they discovered that Joe was dead from a heart attack, 
Joe’s death prompted an investigation of his work schedule. 
It was discovered that he had averaged 75 to 80 hours a week 
at the office for better than eight months. His heart attack 
was attributed to physical and mental exhaustion. No further 
action was taken. Joe was awarded a Legion of Merit post- 
humously and his slot was filled by another lieutenant colonel 
—from the armored corps. 

The working pattern for most analysts in intelligence sees 
them rather busy in the morning hours and in varying degrees 
of relaxation during the afternoon. Despite the compart- 
mentation within intelligence, analysts are largely oriented 
toward current events. The morning finds a stack of overnight 
cables and other reports on each analyst’s desk. At the Penta- 
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gon on the Vietnam desk this stack normally measured six 
to eight inches in depth because it contained daily contact 
reports of American ground and air units in the field. This 
was added to by the steady flow of interrogation-of-prisoners 
reports that came from the battlefield. The routine saw an 
analyst going through the mail, sorting and filing it, and writ- 
ing reports based on the daily developments. 

The normal work day is often punctuated with a variety 
of crises. At the time they seem important, but they quickly 
become irrelevant. I was called into the Pentagon one evening 
after dinner by the duty colonel, who said two generals in the 
National Military Command Center were really uptight about 
the forthcoming visit of the Roumanian foreign minister to 
North Vietnam, and that I had better come into the office and 
see what they needed in the way of intelligence support. I 
asked if he had any idea of what it was they wanted, He didn’t 
but thought I better come to work. So, off I went to the Penta- 
gon. When I arrived, I went up to the Command Center and 
was led into the office where the two generals were conferring. 
I had visions of having to provide them with a complete run- 
down of North Vietnamese-Roumanian relations since 1945 
or at least giving them a laundry list of how the Roumanians 
were providing material support for North Vietnam. When 
I entered and introduced myself, I was asked, “What time 
is itin Hanoi right now?” 

Stunned, I thought for a minute, added 13 hours to the 
present time, then subtracted a half-hour, The North Viet- 
namese refused to set their clocks the same as the South 
Vietnamese, so there was a half-hour difference. “It’s 9:30 in 
the morning,” I replied. 

“There, I told you,” one general beamed at the other. 

The chagrined general turned on me and scowled, “Are 
you goddamned sure that's the right time in Hanoi?” I an- 
swered that I was and explained the time difference, 

“OK,” they both nodded, “that’s all. Thanks for the help.” 

“But what about the forthcoming visit of the Roumanian 
foreign minister? I was told you wanted some information 
about that,” I said, 

“Oh, that,” one general replied. “We just want to update 
our VIP travel board in the situation room. I was in there 
after supper and got into an argument with John here about 
him carrying the times in Hanoi and Saigon as the same. 
I noticed that when I looked at the scheduled time of arrival 
for the Roumanian foreign minister on his board. We got 
into this argument about the right time, so we thought we'd 
have you guys settle it for us. I knew I was right.” End of crisis. 

One very busy morning at the Pentagon we got a phone call 
from the director’s office telling us that General Wheeler, the 
chairman of the Joint Chiefs of Staff, was furious with DIA, 
We were to report to the JCS briefing room immediately. Two 
of us went up there and appeared before the assembled body 
of the four service chiefs and the chairman. They were irri- 
tated because the operations staff officer had told them that 
in yesterday's air attacks against North Vietnam the enemy 
had fired 27 surface-to-air missiles at United States aircraft. 
During the intelligence briefing the DIA staff officer told them 
that the North Vietnamese had fired approximately 21 mis- 
siles at United States aircraft. This sent them into a tizzy, 
and they demanded to know the correct number. We ex- 
plained that duplicate sightings are often reported by United 
States pilots and that we normally plotted the positions of the 
United States aircraft and made a judgment concerning the 
duplicate sightings. This didn’t satisfy them. The J-3, a Navy 
admiral, came out of his chair screaming, ‘Do you mean to 
imply that my staff is not properly analyzing the operations 
reports?” We replied in the negative, but this wouldn't soothe 
him. Acting as if he’d been emasculated, he launched into a 
tirade about soft-headed intelligence types who think they 
have all the goddamned answers. 

Intervening in this display, the chairman ordered that we 
get together with the operations staff, work out the differ- 
ences, and report back at tomorrow’s briefing. Our bosses, 
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quite upset, did not want to have a fight between themselves 
and the yenerable Joint Staff. We analysts were not allowed to 
handle this matter directly. It took the presence of a full 
colonel from the director’s office to serve as committee chair- 
man. We met in a conference room and spent seven hours 
wheedling and cajoling the operations staff into arriving at 
an “agreed-upon” figure. The next morning we presented 
our findings to the chairman and the Joint Chiefs and every- 
body was happy. The chairman expressed his satisfaction and 
lightly said as we were leaving the room to make sure this 
doesn't happen again. We all nodded affirmatively. Once back 
in the confines of DIA, our full colonel sat down and wrote 
up a detailed memorandum of what had transpired. He in- 
cluded the chairman's parting remark. When the director of 
DIA saw it, he ordered that we set up a joint working com- 
mittee to ensure that this doesn’t happen again. So, each and 
every morning we had to have one man, and the full colonel, 
of course, come into the Pentagon at five o'clock to sit down 
at a table with the operations staff and count up the number 
of missiles fired by the North Vietnamese. This went on for 
over 18 months. We never really cared about how accurate 
we were—only about arriving at similar figures. 

ach of the intelligence agencies has a variety of 
career plans—so many, in fact, that men can 
shift from one to the other for fun and profit. 
Within CIA there are half a dozen or so. The 
men in the clandestine services have their careers 
monitored as closely as a military officer does. 
He has to have a certain number of tickets 
punched in order to advance. His training record 
must show the completion of a variety of “trade- 
craft” courses, he must have a certain number 
of overseas tours of duty, and he must Iook good on his yearly 
evaluations. The promotions within the clandestine service 
are considerably slower than anywhere else in intelligence. 
The official reasoning has it that since the man gets more 
overseas duty, where amenities such as dislocation allowance, 
free medical service, and housing are provided, he doesn’t 
need to get his reward in his paycheck. Analysts in the produc- 
tion side of the house, on the other hand, rise faster than their 
contemporaries in dirty tricks. Men working in scientific areas 
of intelligence receive several thousand dollars extra a year 
in what is called scientific incentive pay. This is a source of 
great irritation among the other intelligence officers, who 
must spend a great deal of time translating their studies into 
understandable English before they are disseminated. The best- 
paying and fastest-promoting agency in intelligence is the 
Defense Intelligence Agency, This occurs because of a major 
misunderstanding on the part of the military officers who run 
the agency. They are not fully aware of how the civil service 
system operates, and this works to the great advantage of the 
civilian employees. In the military, when a man acquires 
sufficient time in grade he is automatically submitted to the 
promotion board for consideration. This does not insure his 
promotion; it only indicates that he has been around long 
enough to be considered. In civil service, if a man’s name is 
submitted he will be automatically promoted. Unlike the 
military, the civil service leaves the decision up to the man’s 
supervisor. Many civilian analysts take great advantage of 
this, When they have the minimum time in grade, they merely 
approach their military supervisor, tell him that they have 
the time in grade, and ask if he would please see to it that 
their name gets submitted for promotion. Most officers com- 
ply with this request, thinking it only fair that the man be at 
least considered. 

At the State Department the intelligence bureau is a dump- 
ing ground. Many of the staff are not foreign service officers. 
They are treated as stepchildren at best. The foreign service 
uses the intelligence bureau as a resting spot for their own 
staffers returning from posts abroad. They have little grasp 
of what intelligence is all about and look on assignment to 
intelligence as a dead end street. This generates considerable 
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friction among the career intelligence staff who somehow 
never seem able to advance to the supervisory slots. 

CIA has a wonderful informal system of rewards and pun- 
ishments for the faithful and unfaithful, The classic case 
involved a senior intelligence officer with over 20 years’ ex- 
perience in Vietnam. He had risen to the position of being the 
director's special assistant on Vietnam, an unusually high 
position for one on the analytical side of intelligence, since 
Richard Helms has little time for analysts, preferring the 
more manly and less intellectual men from clandestine ser- 
vices, Things went well for George until the January 1968 
Tet offensive in South Vietnam, when the Communists 
swarmed into the cities. George was asked to provide his 
assessment to Walt Rostow at the White House. He did and 
concluded that the offensive, while not a clearcut military 
victory, was certainly a major political, diplomatic and psy- 
chological setback for United States policy. He even went 
so far as to conclude that it perhaps was the turning point in 
the war. This assessment enraged Rostow and President 
Johnson alike, coming so early in the offensive and being 
largely a gut analysis with little or no concrete evidence to 
support it. Well, that was the end for poor George. Within a 
month he was assigned to the British army’s Defense War 
College for a year of study. That is the nature of punishment 
for the men near the top of intelligence who screw up. They 
get exiled to a cushy overseas post to repent for their sins. 
The deputy director for intelligence who failed to forewarn 
the government of Khrushchev’s ouster (as if he could) was 
himself ousted and exiled to Taiwan and then Germany for 
his misdeeds. The man who called for the cessation of the 
U-2 flights over the Soviet Union in 1959 was exiled to Aus- 
tralia for a four-year stint. Their intelligence officers’ duties 
at such posts are nebulous at best. The officers are designated 
as the director’s personal representatives, but the substance 
of their duties is difficult to define. Officially they are to 
handle those rare but extremely delicate chores the director 
needs accomplished. What this normally translates into is 
that the guy is posted to an embassy, given an office, desk and 
secretary, and merely spends his tour reading cable traffic 
and pursuing whatever off-duty delight he fancies. 

Rewards come in various forms. Officially, of course, they 
appear in the form of promotion to a new management slot. 
Unofficially they take the form of travel abroad on special 
missions for the director to “coordinate the views of the men 
in the field with Washington thinking.” Such travel is always 
first class and somehow manages to be worldwide. A trip to 
Bonn, for example, must also be capped off with discussions 
in Tokyo. A trip to Hong Kong must be shared with the men 
in London, and so on. 

he gripes at the working level within CIA are 
somewhat unusual. Perhaps the oldest is that 
of the ethnics, CIA is without a doubt the last 
solid WASP bastion in government. The State 
Department couldn't hold a candle to CIA in 
this respect. Every single top-management 
position is filled with a WASP, and certain 
offices simply will not entertain a fellow’s 
working there unless he has the proper creden- 
tials. This is not simply the bleating of an 
Irish-Catholic ethnic. It was the subject for a very closely held 
Inspector General Study at CIA in 1964. The Inspector Gen- 
eral’s office there carries on many selective studies to 
keep abreast of the undercurrents within CIA. It finally got 
up the courage to tackle this longstanding problem when 
many interviews with junior officers revealed their discontent 
over the sometimes blatant discrimination against a guy from 
the University of Iowa or Oklahoma State. The study, which 
[read one day while visiting an Italian-American buddy who 
made it to the executive suite as a horse-holder for one of 
the big shots, indicated that the Office of National Estimates 


had only men with the most proper bloudlines working there, 
that the first four layers of top management were filled only 
with “preppies,” and that the agency had fewer blacks in 
its employ than any other in government. 

It is commendable that such a study was conducted, but 
disappointing that nothing was done about it. It was passed 
to the director and there it sat. The only results were the 
selection of a token number of guys with improper back- 
grounds for elevation to jobs near the top as executive secre- 
taries to some of the preppies. 

This sort of treatment encourages a goodly number of 
young analysts to leave the intelligence profession altogether. 
The exodus of younger men is particularly crucial at DIA, 
Where the military mentality turns off all but the most bu- 
reaucratically inclined. After leaving intelligence I published 
an article about DIA’s concern with this problem. In doing 
research for the article, I was informed by a young man at 
DIA that the personnel officers were so concerned about the 
loss of college trainees that they called a conference of those 
remaining to find out what was on their minds. At this session 
the personnel staffers informed them that better than 60 per- 
cent of colleges trainees in the past two years had quit. A 
confidential survey among those remaining revealed that 55 
percent of them were actively seeking employment elsewhere. 
When I published those figures in my article, DIA quickly 
denied them, rebutting them with a statistical whirl that was 
beyond comprehension. The DIA spokesmen claimed that 
the actual attrition figure was about 27 percent—close to 
industry’s norm. I had my sources within DIA do some 
further digging to find out what happened to the numbers. 
They found out that the DIA staffers had diluted the issue 
by broadening the “data base” to take into account all hirings 
and resignations during the period, including clerks, mes- 
sengers and secretaries. They also included in the total only 
those who quit within 12 months of completion of training; 
resignations after 12 months were deemed immaterial to the 
question at hand, They omitted from their figures men who 
had resigned to return to school for graduate work. They 
dropped from the total all men who had been drafted and 
failed to return to DIA after their discharge. They included 
in the new figures only those men who had resigned while in 
grades GS-7 and GS-9; higher grade resignations were not 
included. The saddest part of this exercise came about a 
month later. The source who provided me with the basic facts 
and figures told me that after the personnel staffers had gone 
through the elaborate exercise of rejuggling the figures, they 
decided they didn’t have a problem with losing college trainees 
after all. So they dropped further exploration of the subject. 
any analysts on the production 
side of intelligence throughout 
the community are intellectually, 
if not physically, bold individu- 
als. They are well-versed in their 
subject and, when scratched 
lightly, will give forth with facts, 
figures, theories and strategies. 
In many cases their thinking on 
a subject runs counter to the con- 
ventional wisdom. In Vietnam, for example, anyone back in 
1967 who entertained a notion that we might not be doing 
well in the war was branded as a heretic. Often the analysts 
are able to take a shred of evidence and, examining it against 
their background in the subject, project a likely course of 
future events. Daily they must deal with several layers of 
management whose prime concern in life is to not make 
waves; the management echelons at CIA are rotated fre- 
quently, resulting in the men having rather broad adminis- 
trative skills but little substantive knowledge. 

Barry, the Chinese Communist military intelligence analyst 
at CIA, had long been studying the Lop Nor nuclear test 
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facility. He was familiar with the pattern of radioactivity 
from the test site, knew of the routines of aircraft flights into 
the area, and was able to tell from photographs whether a 
test was coming up or not. Two weeks before the Chinese 
detonated their first nuclear explosion Barry wrote a paper 
outlining the recent shifts in activity at the test site and con- 
cluded that they were so radically different from years. past 
that they must be preparing for the big test—which the Board 
of National Estimates said was at least two years in the future. 
Barry, nevertheless, wrote his paper and was quite anxious 
to have it published before the event. He was getting a little 
tired of writing good history that in no way helped the gov- 
ernment policy makers. 

Barry’s supervisor of four months was still getting his bear- 
ings on the new job, and he was startled by Barry’s analysis. 
He would not give him permission to publish it, but employed 
the old dodge of telling him to call an interagency committee 
meeting to see what the community attitude was. Barry pro- 
tested, saying that he already knew that the community would 
not buy such a radical departure from the agreed-upon na- 
tional estimate without a long, drawn-out fight. The boss in- 
sisted. Barry tried one final ploy. He asked that the study be 
published with sufficient caveats to indicate that it was merely 
an independent, speculative piece of current thinking at the 
working levels in intelligence. The boss hemmed and hawed 
and told Barry he would think that one over. He put Barry’s 
paper in his desk drawer and it sat there until the Chinese 
exploded their bomb. CIA still managed to look pretty good, 
however, for on the day it happened it was able to scoop all 
the other intelligence agencies by presenting a detailed analysis 
of the events which led up to the explosion, using Barry’s 
paper for background. 

Another dimension of this same problem confronts an 
analyst when he has six to eight years on the desk. Promo- 
tions slow down, and if the man is to advance he must leave 
the substantive desk work for an administrative position in 
management, This is often a crucial point for an analyst 
whose interests lie mainly with the substance of a problem. 
Torn between his affection for the work and the realities of 
a suburban mortgage, most conform and slide into the middle 
levels of management. Within this system the middle man- 
agers, like the bishops in the Catholic Church, must look up- 
ward in the hierarchy for further advancement. Their loyalties 
shift away from the desk and the substance of the problem. 
The almost inevitable result is the emergence of a layer of 
corporate yes-men between the analysts and the top. Insecure 
in their own positions, and uneasy having to deal with men 
below them who are better qualified, theirs is an unenviable lot. 

A humorous gripe within CIA concerns attire. We were 
subtly made aware of the longstanding CIA clothing tradition 
during our training period, and we accepted it. A forward- 
looking intelligence officer does not dress like the great mass 
of the unwashed. We dressed like Choate men, like Harvard 
men. We wore our regimental ties, our tweeds and our flannels 
with distinction. We wore vests beginning in October. We 
never took our suit jackets off in the office. We never rolled 
up our sleeves. We never, but never, wore shoes with buckles 
on them. We didn’t go in for rings on our little fingers, because 
that had definite Jewish overtones, Our cuff links were small 
and simple. We wore only London Fog raincoats. In the 
summer we wore Haspel suits and cords. If we were fortunate 
enough to find a store that still sold them, we were miles 
ahead of our contemporaries by sporting seersuckers. 

This tradition has taken a turn for the worse over the past 
three to four years. With campus dress no longer reflecting 
the image of corporate America, styles have slowly begun to 
change within CIA, Sideburns, beards, and moustaches can 
be seen in the hallways now on a brave few. And every so 
often you see one of those weird amalgams of old and new— 
a forty-fivish WASP strutting along in his long-familiar tweeds 
sporting collar length hair and sideburns, in obvious deference 
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to his own kids. 

One gregarious individual at CLA who made his career on 
the basis of what he wore was John. A robust six-foot-three, 
John had all of the proper credentials in terms of bloodlines 
and schooling. He had served with the Australian army for 
a time in the old OSS days, and he took up the habit of wear- 
ing an enormous handlebar moustache and outlandishly wild 
and garishly ornate wide suspenders with his tweeds and 
flannels. During the quiet years of the early Sixties, when 
crewcuts and button-downs were current, John was CIA’s 
walking virility symbol. His bald head lent additional credence 
to his moustache, and even the director liked to have John 
along on a briefing trip to the White House or the State De- 
partment. He looked like what most Americans would conjure 
up as a real spy. 

t was not until after I left intelligence that I found out 
about the side “benefits” of having spent the youthful 
portion of my career in that field. I walked the side- 
walks for a time looking for honest work in the field 
of journalism. I started off optimistic going to the big- 
gies. The reaction of the managing editors of firms like 
the New York Times, the Washington Post, Time and 
Newsweek was noteworthy. They all expressed more 
than a passing interest in hiring me, but the only objec- 
tion they couldn’t put aside was that I was “tainted” 
with intelligence. Max Frankel of the New York Times said, 
“IT know that you have left intelligence, but what would 
happen if we sent you to Indonesia or India and it came out 
that you had previously worked at CIA? It would destroy 
our credibility. You would be treated like a spy by the host 
governments. They'd probably ask you to leave their country.” 
The thought had never occurred to me. 

Along the same vein I found it very difficult to convince 
friends and family that I had actually left intelligence. A year 
after I had left, my wife and I went on vacation to the Jersey 
beaches, where a goodly portion of my Irish-Catholic clan 
waters itself each summer. One afternoon I took a stroll with 
my uncle. He poked me in the ribs when we were out of ear- 
shot of our wives and gave me one of those all-knowing 
looks. “I know that you are still with CIA. Have they got 
you on a special assignment? What are they trying to do, set 
up some kind of deep cover for you?” 

This all might be lightly brushed off as one of the ironies 
of modern life, At the same time it might be taken very seri- 
ously as an indication of the pervasive myths afoot about 
the CIA. If a member of the United States Congress harbors 
fears about talking openly in his own office about intelligence 
with a former employee of CIA, how much further can it go? 

I worked closely with a reporter on the Los Angeles Times 
who was doing a series of articles about military intelligence 
shortly after the abortive Son Tay prisoner-of-war raid on 
North Vietnam. He called me at my home, and told me 
who he was and what he was interested in writing about. I 
said that I would be glad to talk to him, and I started giving 
him information I thought would help. He quickly inter- 
rupted me. “Look, let’s not talk about this over the phone, 
How about if I meet you tomorrow for lunch?” I said OK, 
and we met for lunch the next day. However, I thought about 
his reaction for a long time. What is it about our society that 
makes supposedly intelligent, experienced newsmen so damned 
afraid of CIA? They act as if agents are coming out from under 
every bed, The reporter and I talked about this phenomenon, 
concluding that a good many American citizens don’t think 
it is absurd. They actually believe that CIA has a big-brother 
role to play in this country and they are afraid. This cannot 
be allowed to continue. Hl 


Next Month: Ex-agent McGarvey writes of the CIA’s world- 
wide surveillance operation—with never-before-told sidelights 
on the swiping of a Soviet Sputnik and the men’s room caper 
to obtain a urine sample of the late King Farouk. 


TOY MENACE (Continued from page 35) 
feat of aeronautical design and engineering 
was accomplished in less than two hours, 
despite our having to haul all of the 
materials up a ladder and a roof so steep 
you could hardly stand on it. The project 
was kept secret from everyone except several 
chickens who flew up to gawk and offer 
whatever advice occurred to them. We 
wanted to surprise our parents, and suc- 
ceeded admirably in doing so. 

At last the final nail was hammered into 
place, and we crawled into the cockpits. I 
no longer recall what prompted me to allow 
Jackie the glory of piloting the craft, while 
I accepted the less prestigious position of 
copilot. Whatever the reason, the decision 
was one Ineyer regretted. 

Our flight plan consisted of a fast run 
down the sloping shed roof to pick up mo- 
mentum and then a leisurely glide through 
space to a landing strip we had prepared a 
hundred or so feet from the barn. We were 
a bit afraid that we might overshoot the 
landing strip and pile up in some old cotton- 
wood logs that lay rotting on the other end 
of the strip, but as it turned out this fear 
was unfounded. 

“Contact,” Jackie yelled. 

“Roger,” I yelled back. 

“God Almighty!” yelled Jackie’s father, 
who had just driven up to the barn gate. 

I jerked the brake rope. The tiny craft 
shuddered, creaked and began to roll down 
the roof, doubling and even tripling its 
speed every two feet. Two chickens, sur- 
prised by the suddenness of it all and nearly 
run down, soared off squawking hysterically. 
Cows stampeded from the barnyard. Dogs 
barked. On the back porch of Jackie’s house, 
a woman screamed, 

The first part of the flight was absolutely 
marvelous—the patchwork fields below, the 


clouds and blue sky above, the accumulating. 


sounds of excitement, Then we arrived at 
the edge of the roof. 

At this juncture of the flight, the pilot and 
copilot simultaneously perceived that the 
experimental aircraft still had some bugs in 
it. The discovery was immediately followed 
by two loud shouts and futile attempts to 
abort the flight. But we had passed the point 
of no return. The plane went into a nose- 
dive three feet out from the edge of the 
roof and plunged to its doom, exploding 
into kindling high up on the northeastern 
slope of a manure pile, It was probably the 
first time in history that a manure pile could 
be credited with the saving of two lives. 
Nevertheless, I very likely would have sus- 
tained a considerable number of injuries to 
my person had I not been lucky enough to 
cushion the impact with the pilot’s body. 

It has been over 30 years since I last saw 
Jackie, but I'm sure he’s fully recovered by 
now. Oh, maybe the look of surprise on his 
face hasn't completely worn off yet, but 
otherwise he’s all right. 

There were dozens of other harmless, 
wholesome playthings that filled the leisure 
hours of my youth—hatchets, axes, bayo- 
nets, machetes, hunting knives, railroad 
flares, cherry bombs, firecrackers and the 
like—the past joys of which are imprinted 
indelibly on my mind, not to mention 
hands, feet, arms, legs and head. But those 
days, I’m afraid, are gone forever. It’s a 
pity. 
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Acupuncture: Cure from the East 


Jesuit missionaries in the 17th century discovered that Chinese 
doctors cured toothache by sticking a needle in the little toe. 

Actually the Chinese have been using acupuncture for the treatment 
of just about every conceivable ailment for perhaps 4000 years. 

True sent Contributing Editor Charles Fox to Taiwan to make an office 
visit to Dr. Wu Wei-Ping, who also makes house calls. Fox not 

only got his story; he got rid of a mild loss of sensation in his left 

hand and forearm. In his case, a needle driven by Dr. Wu into 

a point just below his navel did the job. 


Bass Fishing: 
Where it’s At 


Smallmouth or largemouth, the bass is 
America's most popular game fish—and 
it lurks in some body of fresh water in 
just about every state of the Union. TRUE 
presents a complete guide for the bass- 
bound angler—whether he is headed for 
New England, the Midwest, Far West, 
the Deep South or the Southwest. 


The Making of a 
CIA Agent—Part 2 


In this fascinating concluding segment, 
ex-ClA agent Patrick McGarvey tells how 
intelligence is gathered—listening 
posts, cameras in the sky, men on the 
ground. He also recalls such CIA feats 
as the theft of a Soviet Sputnik for 

three hours and a men’s-room caper 

to check the fluids of King Farouk. 


Milady’s Mustache: 
New Sex Symbol? 


Are American men about to learn what 
many Mediterranean men have known— 
that women with mustaches make the 
best sex partners? TRUE examines the 
claim that a woman's job success 
stimulates her hormone activity, excites 
her libido and produces facial fuzz. 

It’s a theory worth a closer look. 
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This Funny Life 


"“Newly translated from the Original 
French: 27 Mating Positions,” read the 
huge sign in a local bookstore’s window. 
Inside the shop, copies of the book— 
prewrapped—were selling like hot cakes. 
In the midst of the heavy customer rush, 
one harried store clerk remarked to a co- 
worker, “This is the most extraordinary 
sale I've ever seen for a chess book.” 
Henry E. Leabo 
Costa Mesa, Calif. 


"A well-traveled member of our coun- 
try club stopped by our “19th hole” and 
told some stories about his recent African 
trip. “Some primitive tribes,” he said, 
“practice an ancient ritual called the 
mah’oola, It consists chiefly of sense- 
lessly beating the ground with clubs.” 
“But we do that right here,” pro- 
tested one listener. “Except we call it 
golf.” 
F. G. Schere 
Brooklyn, N.Y. 


* Notice on the wall of a Route 66 truck 
stop: “Patrons are requested not to 
waste the waitress’ time by asking her 
measurements, They are 41-26-37.” 
Lee Henry 
Dallas, Tex. 


"Three high school boys played hooky 
from morning classes and then told their 
teacher that they were late getting to 
school because the car they used had a 
flat tire. She seemed to accept this ex- 
planation but said they’d have to take 
a makeup test on the quiz they missed 
that morning. After seating the boys far 
apart from each other, she proceeded to 
write on the blackboard the one and 
only test question: “Which tire was flat?” 

Fred Millham 

Whitehall, Pa. 


"Sign outside a Los Angeles lumber- 
yard: “We don’t have go-go girls, but 
our lumber sure is stacked.” 
William Sieg 
Phoenix, Ariz. 


* While in West Virginia, I was talking 
to the family of a mountain man so 
famed for his marksmanship that folks 
said, “He was born with a rifle in his 
hand.” 
“He sure is a crack shot,” said his 
father, “but it was awful hard on Ma.” 
Tony Pettito 
Saugus, Mass. 


“Tough old bag, isn’t she?” 
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" An elderly spinster decided to start a 
chicken farm with her life’s savings. 
When she told the poultry salesman that 
she wanted 500 hens and 500 roosters, he 
asked why she needed so many roosters. 
Her answer: “I know what it’s like to be 
lonely.” 

Elton K. McDonald 

Lompoc, Calif. 


"While examining a pregnant teenager, 
the doctor sensed she was very appre- 
hensive. Noticing that the girl was wear- 
ing a birth-sign medallion, he tried to 
put her at ease by asking, “Under what 
sign was the child conceived?” 
After a moment’s thought, the teen- 
ager replied, “Keep off the grass.” 
Morris Bender 
Los Angeles, Calif. 


$50 will be paid on acceptance for each origi- 
nal, not previously published, humorous anec- 
dote. Contributions, which must be typewritten, 
cannot be acknowledged or returned—if your 
submission is not accepted within six weeks, 
consider it rejected. Address: TRUE Magazine 
Fun Editor, One Astor Plaza, 1515 Broadway, 
New York, N.Y. 10036. 


Moving Soon? 

Please let us know six weeks before you 
move what your new address will be. Be 
sure to supply us with both your old and 
new address, including the address label 
from your current issue. Copies we mail 
to your old address will not be delivered 
by the Post Office unless you pay extra 
postage. 


ATTACH ADDRESS LABEL HERE 


My new address will be: 


NAME 


ADDRESS 


CITY STATE Zz|P_——_ 
Mail to: 

TRUE Subscription Department 
CHANGE OF ADDRESS 


Greenwich, Connecticut 06830 


Can you spot 


the Camel Filters smoker? 


>. cs? 


In this picture every- 
body has agimmick... 
almost everybody. 
Try picking the one who 
doesn’t go along. 
1. Nope. He’s Alfonso Cliggitt, divorce lawyer. Gimmick: 
far out dress to intimidate the opposition. Smokes 
cigarettes made of dried tundra. 2. Harold A. Baer, rare 
book expert. (‘‘Books Old and Rare from Harry Baer.’’) 
Thinks rolling his own makes him look younger. A real 


They’re not for every 


Warning: The Surgeon General Has Determined 
That Cigarette Smoking Is Dangerous to Your Health. 


- 
+ >. 


a 


©1972 R. J. Reynolds Tobacco Company, Winston-Salem, N.C. 


dingbat. 3. If she’s the Camel Filters smoker, the guy with 
the beard is Jean Harlow. 4. Gene Harlow. 5. Right! He's 
just himself. And he sees through all the gimmicks. That’s 
why he smokes an honest, no-nonsense cigarette. 

Camel Filters. Easy and good tasting. Made from fine 
tobacco. 6. A. Boswell Farquar. Gimmick: a white 

(not green) parrot. Hasn’t seen a movie 
in years. They won't let his parrot in. 
6a. Parrot. Smokes a meerchaum pipe 
but has trouble keeping it lit. 


Camel Filters. 
body 


(but they could be for you). 


CAMEL 


FILTER CIGARETTES 


Famous Camel Quality! 


20 mg. “tar;’ 1.4 mg. nicotine av. per cigarette, FTC Report AUG.'72. 
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GETTING 
ALEG UP 
ON WINTER 


FASHION/BY BOB BEAUCHAMP 
AND ELLIE KOSSACK 


This Christmas, break down 
and splurge on the most 
important man in your life— 
you. These winter-wear 
fashions come high but 
they’re guaranteed to make 
you feel like a million, Start- 
ing at left, a sporty ranch- 
bred red fox coat ($850) 
from Mr. Fred and Ben 
Thylan is worn with Jaeger 
sweater and pants. The 
kneeling man is casual in 
brushed pigskin sport suit 
($325) by Rafael and shirt by 
Geno of California. For bus- 
iness or on the town, try 

the herringbone-checked 
wool coat with raccoon fur 
collar ($300) by Malcolm 
Kenneth. And if you’re going 
formal, here’s a cabretta 
leather coat with flap pock- 
ets ($215) by Bert Paley. 
Shirt and velvet bow-tie are 
from After Six. The girl’s 
dress is by Halston. All 
prices are approximate. For 
the name of the store near- 
est you where this mer- 
chandise may be purchased, 
write TRUE Speedy Reader 
Service, 1515 Broadway, 
New York, N.Y. 10036. 


FROSTY FUN (Continued from page 59) 
lip-ups. One man produced an ice auger 
and began to grind holes in the soft ice as 
easily as cutting doughnuts. Within a few 
moments he had 15 holes in a close circle 
around the group. In another ten minutes 
they had their tip-ups set and were ready 
for action. 

“Doesn't that ice look like it’s sinking 
under those guys?” Jim Bennett said. Sure 
enough! They were standing surrounded by 
holes and water was slowly creeping up 
through them. Before we could shout, the 
water was over their ankles. Then the ice 
dropped out from under them. The crowd 
broke into coarse laughter as they floun- 
dered, but they got out all right. 

Saltwater ice is just plain treacherous. 
It doesn't freeze as hard as freshwater ice, 
and the tide working below it frequently 
weakens the ice without any indication of 
this on the surface. Also, the salt content 
causes the sun’s rays to work on the ice and 
seften it much faster than inland ice. About 
four inches is the minimum thickness you 
can trust for salt ice, but you'll see fellows 
walking on three inches or even less, 

Tom Donnelly was leaning over his ice 
hole having a terrible time with a perch. 
Jim and I watched as he reeled in line, lost 
line and desperately tried to tease the fish 
toward the hole. “This is one helluva 
perch,” he said as he hung on. (There is 
always the chance that a perch will tangle 
someone else’s line or fray the six-pound 
monofilament against the ice and break 
free.) 


When Donnelly got the fish near the hole, 
he strong-armed it out, skidding onto the 
ice—a perch noticeably larger than any- 
thing we had caught before. A hand scale 
showed the fish to be an honest two and a 
half pounds. Larger perch have been taken, 
but one this size is a trophy, and looks 
like a five-pounder. Most of our perch go 
three-quarters of a pound to a pound. 

The wind had now increased to about 25 
miles per hour, and we were getting cold 
inside insulated clothing. A thermos of hot 
soup helped, but still the wind ate at our 
hands and faces. Some fellows nearby were 
fishing from a little 12-foot aluminum john- 
boat with a wooden frame and a canvas tarp 
stretched over it, They had a small gasoline 
stove inside and were cooking some steaks. 
You could see only their heads and hands 
sticking out as they watched their bobbers 
and lifted out perch in snug comfort. 

Some form of windbreak is a big help if 
you expect to fish all day. Three sheets 
of plywood hinged together make a good 
shelter. Plastic sheeting on a wood frame 
provides some protection, and a lightweight 
metal boat turned on its side will give re- 
lief from the bone-chilling wind. 

The year before, a couple of anglers 
pulled their gear over the marsh in a 
12-foot aluminum skiff. This particular day 
the tide was high in the morning when the 
300 or so people walked out on the ice. By 
noon the tide had dropped its usual five 
feet and suddenly the entire cove of ice 
moved a dozen yards away from the bank, 
marooning everyone. 


“In a minute you'll see why I ordered the tomato surprise.” 
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Fortunately the men with the aluminum 
boat were able to rig some ropes to shore, 
and they formed a ferry service, taxiing four 
people at a time to the mainland. It took 
most of the afternoon to evacuate the crowd, 
but they all got off. Next weekend lots of 
aluminum boats were on the ice... . 

Our fishing held up well for almost 
three hours, though there were lulls when 
schools moyed away, but chumming and 
monitoring the fish-finder kept us in action. 
We fished three holes each, more than 
enough to keep us occupied, 

“How many perch are you guys going 
tc catch?” someone asked as we stood star- 
ing at our bobbers. 

I looked up and there was Big Stanley 
Cramer, proprietor of the Chestnut Neck 
Boat Yard in Port Republic, giving us a 
big, toothy grin. Cramer supplies most of 
the tackle, bait, information on ice condi- 
tions and expert advice, on the local white 
perch fishing. 

“Watch this,” he went on as he looked 
down the river at an approaching boat with 
a heavy wake. Presently the boat’s big 
waves rolled under the rubbery ice and 
rippled it like a giant rug blowing in the 
wind. The reaction of the crowd was amus- 
ing—some tried to run for shore, a few 
dropped to their knees and the regulars 
simply kept on fishing. 

“Last week we had a near disaster,” 
Cramer remarked. “A fellow was fishing on 
the edge of the ice when a chunk suddenly 
broke loose and drifted with him out into 
the main current. If he had floated down 
against the parkway bridge, that chunk 
would have broken up and he would prob- 
ably have drowned, 

“Fortunately, Roy Zeritt was checking 
his muskrat traps nearby and managed to 
get a boat out. When the man saw the 
boat, he began to run across the ice floe and 
started to break through. Zeritt was able 
to plow his boat through the ice and take 
the man off.” 

Shortly after noon we had about 60 
pounds of perch on the ice, Our bait supply 
was getting low, and the thought of a hot 
oyster stew back at Chestnut Neck, and a 
little warmth, was all we needed to pile the 
fish into a burlap bag and tread gently 
over the ever-softening ice to the mainland. 
This day we had driven across the muddy 
and well-rutted marsh with an Attex six- 
wheel-drive, all-terrain vehicle, pulling a 
small wagon on balloon tires. The two miles 
of trail from the woodland to the marsh 
can be a real problem, especially when it 
softens at midday. A number of other 
people were also leaving, and we soon 
found that we had about 800 pounds of fish 
and an assortment of gear in our ATV 
wagon. However, the little workhorse 
pulled the load with no trouble, and went 
right around a few four-wheel-drive trucks 
and station wagons which had bogged down. 

The day had been a total delight. Dur- 
ing January and February things are really 
dead along the Jersey shore . . . except for 
white perch. All you need is a little ice, 
a sense of humor, and be willing to stand 
there, back against the wind, and haul out 
fish until your arms ache. 


TRUE GOES 


SHOPPING 


This department is not composed of paid advertising. 
The merchandise shown here is the newest and/or most 
interesting our shopping editor has found this month. 
Refunds are guaranteed except on personalized items. 
Prices include postage unless otherwise specified. 


Bumper protector kit 


Self-adhering black vinyl strips protect 


your front or rear bumpers from 
careless parkers, minimize low impact 
damage and add that new 1973 look 
to your car. Tough, 9/16” thick strip 
with air cushion pocket resists all 
weather and temperatures, fits all cars. 
Kit includes vinyl protector 6’ long 
by 2” wide plus two end caps— 
enough for one front or rear bumper. 


Each kit is $7.29 from J. C. Whitney & 


Co., Dept. T-1, 1917-19 Archer 
Ave., Chicago, II]. 60616. 


Wall tape center 

It’s compact, convenient and orga- 
nized. Tape deck sits snugly on top 
shelf and up to 50 cartridges (even 
more cassettes) stack in bins so that 
the titles are visible. They’re dust- 
protected behind sliding acrylic doors. 
Side shelves for speakers are detach- 
able. Unit measures 19” high, 20” 
wide, 12” deep. Crafted of pine in 
honeytone or antique pine finish, 
$42.50; in kit form to assemble and 
finish, $29.95, Add $1.50 each west 

of the Mississippi. Yield House, 

Dept. TR-1, No. Conway, N.H. 03860. 


Mississippi riverboat 
Build an authentic scale replica of 


the legendary side-wheeler, Robert E. 


Lee, and recall the glorious riverboat 


days of old. Partly finished kit includes 


precarved hull, shaped smokestacks, 
preformed deck railing, ruled decking, 
metal stairs, lifeboats and fittings, 

pedestals, plus mahogany mounting 


board. Completed, it measures 2412” 


by 6” by 9”. $33.95 from Preston’s, 
113-J Main St. Wharf, Greenport, 
N.Y. 11944. 


Really big log rack 


You can easily stack and store a full 


half-cord (1500 lbs.) of wood on this 
heavy-duty wrought-iron rack. Elimi- 
nates messy logjams in your garage 

or backyard. A 4” clearance 
underneath speeds drying, permits 
easy sweeping—discourages mice and 
termites, too. Folds flat for summer 
storage. 4’ by 4’ by 14’. $32.73 from 
Harriet Carter, Dept. T-3412C, 
Plymouth Meeting, Pa. 19462. 


(MAIL TODAY 


FREE 


Latest Edition of 


GUIDE BOOK TO 
BIG-BENEFIT 
CAREERS 


No College or Experience 


Required; Ages 
21 to 55 


Here are exciting careers with bene- 
fits so big that they add up to 50% 
to the value of your paycheck! (See 
page 29, Career Guide Book.) The 
career is Staff Insurance Investigation. 
You normally get a new car for busi- 
ness and personal use. Expense ac- 
count, retirement and profit sharing, 
huge discounts on all kinds of insur- 
ance coverage. You have nation-wide 
opportunities in 11 big industries. 
And, that rarest of all benefits — free- 
dom. You're out and on your own. Set 
your own schedule. Come and go as 
the work—not a timeclock—demands. 

And it's fascinating, exciting work 
with new people, new places every 
day. No selling. You are a respected 
professional performing a vital public 
service. You have lifetime security in 
one of the world’s biggest, richest 
businesses. Get the facts now. 

Mail this certificate for Free Guide 
Book, No cost, no obligation, no sales- 
man. Learn how you can train by mail 
in spare time to step into this amaz- 
ing career. How hundreds of others 
have done it. Mail now for FREE 
GUIDE BOOK TO BIG-BENEFIT 
CAREERS. 
Dept.13761 


Name___ 
Address : 
———————————— —— 
State_ =e 5 7 p= 


Age_ 


Universal Schools, Inc. 
6801 Hillcrest, Dallas, Tex. 75205 
A Home-Study Institution 
Approved For Veterans Training 
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iBurpee Seed! 
Book 


FREE 


Send New Burpee 
Seed Book Free. 


],,- ATLEE BURPEE CO., 4733 Burpee Bldg. 
Phila. Pa. 19132 * Clinton, lowa 52732 » Riverside, Cal. 92502 
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— 
PEE U.S. STAMPS! 


OFFERS IN ONE 


i TAZ 
} fs 1. Valuable centennial 
Postage stamp as illustra- 


ted picturing first U.S.A. 
stamp ever issued—1847! 


2. Big collection of 25 ali-different U.S. 
Stamps: 19th Century, $5.00 stamp, etc. 


3. Collection of prized Commemoratives: 
War of 1812, Civil War, Wild West, many 
others. Also, other exciting stamps to 
examine free. Buy any or none, return bal- 
ance, cancel service anytime — but all 3 
offers (plus Wonderful Illustrated Catalog) 
are yours to keep! Send 10g — TODAY! 


H.E. Harris, Dept.C-842, Boston, Mass.02117 


“Sta-Trim”’ 
WAIST BELT!!! 


Lose inches fast with 
this great waistline re- 
ducer...A ruggedly 
constructed non-porous 
belt that covers the en- 
tire waist area and 
eauses it to perspire 
with the slightest exer- 
tion. Complete exercise 
program & instructions. 
Send present waist size 
and $3.98 to 


STA-TRIM INC.., suite 1204- T-48 


28 E. Jackson Bivd., Chicago, Ill. 60604 


Made ‘900 in Spare Time 


“I made about $900 last year 
with my Foley equipment 
by sharpeningsawsin my 
spare time.’’ Leo H. Mix. 


No Experience Needed 
With a Foley Automatic 
Saw Filer anyone can 
sharpen hand, band and cir- 
cular saws with professional 
accuracy. No canvassing — 
business comes to you. 
We Help You Start. werive 
you inside tips on how to build 
asound repeat business; how 
‘*Money Making shake tie cl aa in this 
Facts"? shows how to] Profitable saw fling business, 
Start. Write today. MFG. COMPANY 
No salesman will call, 131-3 Foley Bldg. 
Mpls. Minn. 55418 


FREE BOOKLET 


AUTHORS WANTED BY 


NEW YORK PUBLISHER 


Leading book publisher seeks manuscripts of 
all types: fiction, non-fiction, poetry, scholarly 
and even controversial works. New authors 
welcomed. Send for booklet TR. It's free. 
Vantage Press, 516 W. 34 St., New York, N.Y. 
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Own your own land 
in the great Pacific 
Northwest for as 
little as $1550! 


Start buying your own recreation land 
now in the primitive areas of Montana, 
Idaho or Washington. Every tract with 
growing timber in the heart of country 
rich in wild life. Mountain, stream, view 
sites available in 5 to 40 acre tracts. Low 
down payment; terms less than bank rates. 
Guaranteed road access, warranty deed, 
title insurance. Enjoy America’s vanishing 
wilderness now . . . keep it for retirement 


or investment. Come in person or use the 
attached coupon. The sooner you act, the 


sooner we can fulfill your request ahead 
of others who also are interested in un- 
crowded land. 


Over 82,000 acres bought by satis- 
fied purchasers in the past 10 years 
from this pioneer land company. 


Please send free lists of sites, maps and 


complete information. 


Rush this coupon now! 


REFORESTATION 
me. 


Write Dept.: D41 P.O. Box 14006 Opportunity 
Station, Spokane, Washington 99214 


TRUE GOES 
SHOPPING 


British ‘‘Bobby’”’ coat 

This double-breasted, long-length navy 
coat is just like those the London 
“Bobby” wears. Every detail is 
authentic, right down to the polished 
metal buttons, silver-finish police 
district numbers on the shoulders, and 
a proper police whistle. Hard- 
wearing 90 percent wool/10 percent 
rayon in traditional deep navy, it 
comes in sizes 36 to 46 regular. 
$79.95 from Lew Magram, Ltd., 830 
Seventh Ave., Dept. T-1, New York, 
N.Y. 10019. 


The Spec-Tender 
Don’t lay your glasses down where 
they will get scratched, or where you 
will forget them—hang them on Spec- 
Tender. Prevents damage to your 
glasses and keeps them handy—just 
peel the green protective cover off 
Spec-Tender and stick it to any clean, 
dry surface. Use on auto dashboard 
or bathroom mirrors, for example. Two 
Spec-Tenders for $1 from Van 

Ordt, Inc., P.O. Box 1130, Ontario, 
Calif. 91762. 


If only you knew how... 
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TAKE THIS GIFT VOLUME 


with no obligation to buy 


me 


...and let POPULAR MECHANICS 
DO-IT-YOURSELF ENCYCLOPEDIA show you how! 


With this big FREE book you can make impor- 
tant home repairs and improvements you never 
dreamed you could do so easily. You'll be 
guided step-by-step with pictures and illus- 
trations that make each project crystal clear— 
even for the beginner! 


Start saving right away! 


Read up on the eight common car ailments 
before your next trip...should any occur, you 
can cure it yourself, with simple tools. Deco- 
rate a child's room... burglar-proof your home 
... Soundproof a room...and save $1,000 or 
more! 

Volume | of the POPULAR MECHANICS DO-IT- 
YOURSELF ENCYCLOPEDIA, worth $3.49, is 
yours as a gift—to introduce you to a world 
of enjoyment and satisfaction as a successful 
do-it-yourselfer. 

Turn to this complete ready reference li- 
brary the moment your TV or your toaster fails 
... Chances are you can fix it. Build a Hi Fi 
center... plant a “lazy man’s lawn"... or ‘‘an- 
tique” your favorite chair. 

You'll learn the basic techniques for build- 
ing, painting, soldering, and the home use of 
power tools. You'll find detailed diagrams for 
cabinets, bunk beds, closets, kitchens, wiring 
and lighting. And, you get expert advice on 
design and decor. 


Exclusive Bonus With Free Volume. 


PROJECT-A-PLANS 


d in your FREE vol- 
Includeroject-e-Plan lets you 
} plans 


take even small scale 


blow them up to ful 
ote working ae right in 
your own living room or 
workshop! 


There are valuable tips on how to buy the 
materials for your projects... how to select 
an appliance that will last...and even what 
to look for when you're buying a house. But 
that's not all! 

Enjoy sports, hobbies, crafts, and 
save even more! 


Your POPULAR MECHANICS DO-IT-YOURSELF 
ENCYCLOPEDIA shows how to build midget cars, 
model planes, and how to soundtrack your own 
movies. You can even learn the ABC's of skiing, 
boating, fishing, and camping out. 

Beautify your home for the holidays... and 
give treasured gifts that are the work of your 
own hands. Cane a chair. Bind a book. Keep 
the kids busy for hours with special building 
projects they can do themselves, It's all yours 
in the complete set...16 volumes...3,136 
pages... over 10,000 illustrations... bound 
in handsome, washable, crimson bindings. But 
you must see for yourself how useful—how in- 
dispensable this Encyclopedia can be. 


Mail this NO RISK coupon today! 


We will rush you Volume |—absolutely FREE. 
Read it. Try some of the ideas, benefit from 
sound professional advice...and watch the 
savings begin to add up—right away! We're 
sure that you'll get so much valuable help and 
enjoyment from this book that you'll want to 
see more. Therefore we make this unusual of- 
fer: you may, if you wish, purchase the remain- 
ing volumes at the low subscriber's price of 
$3.49 per volume. Additional volumes will 
come to you for 14 days FREE examination, 
entirely on approval. If you do not wish to 
keep it, simply return it and owe nothing. You 
buy the books you want, and build a practical, 
fascinating library you and your family will 
enjoy for years to come! 

Don't delay—fill out and return the coupon 
at the right to be sure of getting your FREE 
volume! 
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to refinish furniture 


o stop a leak in the basemen 
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eel to build a room in your attic I ; 
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MAIL THIS COUPON 


Popular Mechanics Books 
Box 2315, F.D.R. Station, New York, N.Y. 10022 


This certificate entitles you to a free gift — Vol, 1 of the 
16-vol. Popular Mechanics Do-It-Yourself Encyclopedia, with 
no obligation to buy anything ever. 

As a subscriber in good standing, you'll enjoy free exami- 
nation of the additional volumes as you receive them. In 
about 6 weeks we'll send you Vol. 2, and 4 weeks later Vol. 
3. After that, at approximately monthly intervals, we'll send 
you shipments of Vols. 4-6, 7-9, and 10-16. Also, you'll re- 
ceive annual supplementary volumes as they are published 
on free 14-day approval with no purchase obligation. This 
way you'll be able to complete the set in 6 months, and 
keep it up-to-date. You may cancel at any time or return any 
volume within 14 days for full credit and no more will be 
sent. Take as many volumes as you like — or none at all. For 
each volume you keep, you'll be billed just $3.49 plus post- 
age and handling. But you need never pay for more than 1 
volume per month no matter how many you have received. 
There is no charge for this extended payment service. 
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Name = 
(Please Print) 


Address 


City, 


State = Zip 


Signature _ = 
This offer available in Canada at a slightly higher price. 
Canadian residents mail coupon to New York address. Ship- 
ment of books and all services will be handled within Canada. 
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Send 25¢ for Preston's new 144 page 


Catalog of 
SHIP 


BOG Decorative 


Fully Illustrated; Historic 

Ship Models and Kits; Ships’ 

Striking Clocks; Figureheads; 

Full Color Reproductions of famous 
Marine Paintings; Scrimshaw; Ship's 

| Wheels; Copper Ships’ Lights; Hundreds 

l of Decorative Nautical Items. 


ji cataios to: PRESTON'S 


‘nes Main St. Wharf, Greenport, N. Y.11944 


PERE ASSES 


= BORROW BY MAIL = 


UP TO $1500 2 


$ Borrow $100 to $1500 entircly by mail! Pay 
$ all your bills with a convenient loan from 


Postal; only one small monthly payment in- 


service to people throughout the U.S.A. State- 
licensed — your assurance of fair rates and 
reliability. Fast, Airmail Service. Try Us! 


$ (Pos: staly POSTAL FINANCE CO., Dept. 113-A 
\ FINANCE 6018 Military Ave. 
Omaha, Nebraska 68104 
se oe os su aa = 
1 POSTAL ee CO., Dept. 113-A 
ar 
¥ Omaha, Nebraska 68104 
® Rush FREE complete Loan Papers, 


a Name. 


stead of many. Over 65 years of dependable $ 


L Address 
"cit 
L y. 


WORLDWIDE 
STAMPS 
. only 10¢ 


GET this aoestienkar eollection of 00 different stamps 
from the world over — new countries, new commemo- 
ratives, new pictorials, scarce older issues, Cook Islands 
Royal Visit, scarce Viet Nam, Monaco Royal Wedding, 
others shown PLUS F. D, R., Stalin, Churchill me- 
morlals,T anzania, many more. Strange beasts, famous 
people, exotic native scenes, rare paintings. Also 
stamp selections to examine. Buy any or none, return 
balance. Cancel service anytime. Rush 10¢ today. 
GARCELON STAMP CO., Dept. TMIK , Calais, Maine 04619 


GAMBLER HAT ... very sharp looking in 
lustrous finish high quality wool felt. The modern 
styling is accented by rugged leather hat band 
and Its brass studs and decorative feather. 
3)e*' rolled brim. Buffalo brn. or bik. Sizes 6%4 to 
755, $7.95. Add $1 handling cha. Free catalog. 


© Ourpoor Woes" 


Western Brands 
PHONE 303: 586-3361 ESTES PARK, COLO. 80517 


Dept. TR-1 
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| Nautical Ideas | 
forthe Home 


Thousands everywhere 
acclaim this NEW 


PSYCHOLOGY OF LIFE! 


Have you unrealized hopes? 
Are the better things of life al- 
ways just beyond your reach? 


Times have changed — but 
have you? Adopt a new psy- 
chology of life and MASTER 
YOUR PROBLEMS. It takes 
no greater effort to achieve 
results when you know how. 


Let the Rosicrucians show you 
how, by the use of simple laws, 
you can apply the powers of 
your mind to bring about start- 
ling changes in your life. If 
you are sincere in your desire, 
write for the free book THE 
MASTERY OF LIFE. It tells 
how you may obtain this help- 
ful information. Address: 
Scribe p.0.c. 


Ghe ROSICRUCIANS 


(AMORC) 
San Jose, California 95114, U.S.A. 


i Scribe D.O.G, | 
| The ROSICRUCIANS (AMORC) l 
| San Jose, California 95114, U.S.A. | 
| Please send me a complimentary copy of | 
| the book “THE MASTERY OF LIFE.” | 
Dt EEE | 
| Address I 
| city 
State Zip | 


TRUE GOES 
SHOPPING 


Solar Spiral 

Here’s an earthly symbol of eternity to 
watch and wonder about. As long as 
the sun keeps radiating energy, the 
Solar Spiral will transform that 
energy into beautiful motion. The 
3%” by 12” unit reflects the sun’s rays 
as it spins. $12.95 from The Game 
Room, Dept. TR-2, P.O, Box 1816, 
Washington, D.C. 20013. 


Baby sharkskin boots 

Old-time bootcraft by Mexican 
artisans make these handsome boots 
something special. Boots combine long- 
lasting sharkskin lowers with the 
comfort of pliable calfskin. They are 
handlasted, handpegged and virtually 
scuffproof. Bold, colorful stitching on 
the uppers adds overall distinction. 
Available in black or brown in sizes 
6-13, B to E widths. $47.50 from 
Navarro Brothers, Dept. T, 213 S. 

El Paso St., El Paso, Tex. 79901. 


when | planned to 


retire before fifty 


this is the business that made it possible 


a true story by John B. Haikey 


Starting with borrowed money, in just 
eight years | gained financial security, 
sold out at a profit and retired. 


“Not until I was forty did I make up my 
mind that I was going to retire before 
ten years had passed. I knew I couldn’t 
do it on a salary, no matter how good. 
I knew I couldn’t do it working for 
others. It was perfectly obvious to me 
that I had to start a business of my own. 
But that posed a problem. What kind of 
business? Most of my money was tied 
up. Temporarily I was broke. But, when 
I found the business I wanted I was able 
to start it on a little over a thousand 
dollars of borrowed money. 


“To pyramid this investment into re- 
tirement in less than ten years seems 
like magic, but in my opinion any man 
in good health who has the same ambi- 
tion and drive that motivated me, could 
achieve such a goal. Let me give youa 
little history. 


“I finished high school at the age of 18 
and got a job as a shipping clerk. My 
next job was butchering at a plant that 
processed boneless beef. Couldn’t see 
much future there. Next, I got a job as 
a Greyhound Bus Driver. The money 
was good. The work was pleasant, but 
I couldn’t see it as leading to retirement. 
Finally I took the plunge and went into 
business for myself. 


“I managed to raise enough money 
with my savings to invest in a combina- 
tion motel, restaurant, grocery, and ser- 
vice station. It didn’t take long to get 
my eyes opened. In order to keep that 
business going my wife and I worked 
from dawn to dusk, 20 hours a day, 
seven days a week. Putting in all those 
hours didn’t match my idea of indepen- 
dence and it gave me no time for my 
favorite sport—golf! Finally we both 
pureed that I should look for something 
else. 

“TI found it. Not right away. I inves- 
tigated a lot of businesses offered as 
franchises. I felt that I wanted the 
guidance of an experienced company— 
wanted to have the benefit of the plans 
that had brought success to others, plus 
the benefit of running my own business 
under an established name that had 
national recognition. 

“Most of the franchises offered were 
too costly for me. Temporarily all my 
capital was frozen in the motel. But I 
found that the Duraclean franchise 


offered me exactly what I had been 
looking for. 

“T could start for a small amount— 
a little over a thousand dollars—and 
that amount I could borrow. I could 
work it as a one-man business while get- 
ting a start. No salaries to pay, I could 
operate from my home. No office or shop 
rent or other overhead. For transporta- 
tion I could use the trunk of my family 
ear. (I bought the truck later, out of 
profits.) But, best of all, there’ was no 
ceiling on my earnings. I could build a 
business as big as my ambition and en- 
ergy dictated. I could put on as many 
men as I needed to cover any volume. 
I could make a profit on every man 
working for me, And, I could build this 
little by little, or as fast as I wished. 

“So, I started. I took the wonderful 
training furnished by the company, 
When I was ready I followed the simple 
plan outlined in the training. During the 
first period I did all the service work 
myself. By doing it myself, I could make 
much more per hour than I had ever 
made on a salary. Later, I would hire 
men, train them, pay them well, and 
still make an hourly profit on their time 
that made my idea of retirement possible 
—1I had joined the country club and now 
I could play golf whenever I wished. 

“What is this won- 
derful business? It’s 
Duraclean. And, what 
is Duraclean? It’s an 
improved, space-age 
process for cleaning up- 
holstered furniture, rugs, 
and tacked down car- 
pets. It not only cleans 
but it enlivens and 
sparkles up the colors. 
It does not wear down 
the fiber or drive part of the dirt into 
the base of the rug as machine scrub- 
bing of carpeting does. Instead it lifts 
out the dirt by means of an absorbent 
dry foam. 

“Furniture dealers and department 
stores refer their customers to the Dura- 
clean Specialist. Insurance men say 
Duraclean can save them money on fire 
claims. Hotels, motels, specialty shops 
and big stores make annual contracts 
for keeping their carpets and furniture 


¢ 


Bivacison! bee 


Ay 


fresh and clean. One Duraclean Special- 
ist recently signed a contract for over 
$40,000 a year for just one hotel. 

“Well, that’s the business I was able 
to start for a little over a thousand dol- 
lars. That’s the business I built up over 
a period of eight years. And, that’s the 
business I sold out at a substantial profit 
before I was fifty.” 

Would you like to taste the freedom 
and independence enjoyed by Mr. 
Haikey? You can. Let us send you the 
facts. Mail the coupon, and you'll re- 
ceive all the details, absolutely without 
obligation. No salesman will ever call on 
you. When you receive our illustrated 
booklet, you’ll learn how we show you 
STEP BY STEP how to get customers; 
and how to have your customers get 
you more customers from their recom- 
mendations. 

With no obligation, we’ll mail you a 
24-page brochure explaining the busi- 
ness. Then you, and you alone, in the 
privacy of your home, can decide. Don’t 
delay. Get the facts before your location 
is taken by someone else, Mail the 
coupon, now. 


DURACLEAN INTERNATIONAL 
3-571 Duraclean Bldg., Deerfield, III. 60015 


I 

J DURACLEAN INTERNATIONAL 
3-571 Duraclean Building 

I Deerfield, tilinois 60015 


WITHOUT OBLIGATION mail letter and 24-page illus- 


trated booklet explaining how | can increase my income 
and family security with a Duraclean Dealership. No 
| salesman |s to call. 


State 
& Zip. 
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Prices start at $36.00 


2\I@Vaiors’ 


make you almost two inches taller. 


| 
| 
| 
High in fashion, high with excite- | 
ment, Elevators will take you | 
where you want togowith | 
never a sign of their height- | 
increasing powers. Craftily- 
constructed, beautifully | 
designed, Elevators get | 
you up where you | 
belong. Send for free |! 
colorful catalog. | 
| 

| 

| 

| 

| 

| 

| 

| 

| 


NAME 
STREET 
CITY 


STATE ZIP 


A BROCKTON FOOTWEAR INC., DEPT.1901P -BROCKTON, MA. 02403 osH 


The pipe that never 
loses its cool. 


Kirsten’s exclusive radiator stem 
tames the smoke... makes it 
milder... cooler. It also traps 
impurities and allows you to 
remove moisture with a 

flick of your wrist. 


739 


Imported aged 
Mediterranean briar. 
Hand finished vul- 
canite bit. Order your 
j Kirsten pipe and you'll 
a keep your cool ee. 
ro ad Se = es 
| KIRSTEN PIPE CO., INC. | 
| Dept. TM-1, P.O. Box 5227, Seattle, Wn. 98107 


Please send me your 1973 catalog showing | 
| all of the Kirsten Pipes and accessories. 


BUILD THESE 
BEAUTIFUL 


CLOCKS 


Now at big savings: 
Send just $1 for plans 
& instructions to bulld 
choice of: (A) Grand- 
father (B) Steeple (C) : 
Grandmother plus  information- 
packed patalog of movements, 
dials, parts & kits to build these 
& 16 other fine clocks, All 3 plans $2.50. 
Catalog alone—25¢. 


MASON & SULLIVAN CO. 


Dept. TRU, Osterville, Mass. 02655 
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DIFFERENT 
STAMP 


- COLLECTION 10: 


All different colorful, 
hand-picked from exot- 
{fc lands, new nations, 
Africa, Europe, etc. Tn- - feel 


cludes famous people, | |pmea > 
animals, sets, new is- & = 


sues, triangles, more. 
All only 10¢ to get your 
name for our mailing © 
f list. Also, free, most @ 
wonderful catalog of © 
stamp offers in Amer- 
ica. Send 10¢, name, 
address, zip to: Little- 
ton Stamp Co,, Dept. 
RF-7, Littleton, New 
Hampshire, 03651 


Wesiae= 


AND DECORATING 
FOR PROFIT! "ataen 


At home, we show you how, incl, 
tools, kits to make and sell. 
Accredited NHSC, Approved 
Veteran Training. No salesmen, 
Creative Upholstery & Decorating School 
Div. Technical Home Study Schools, Dot, 
5128-013, Little Falls, N. J, O7424 


BLOW 
YOURSELF UP 
into o GIANT POSTER 


Send any black & white or color 
photo up to 8” x 10” for 
birthdays, anniversaries ...We 
return original intact. Great 
giftidea,..a splendid gag... 
surprise parties! Decorating a 
den, playroom, teenager's room 


2ft.x 3 ft. $3. 50 
1 ft. x 1¥2 ft. $2.00 
12 ft, x 2 ft. $2.50 
3 ft.x4 ft. $7,50 
Frames: fit up to 

2 ft. x 3 ft. $3.00 


NOW! aM. ; 
LAMINATED POSTERS Gagarin 


if you send slide or negative, 
add $1.00 for each size. 
SUPERSPEED SERVICE 
shipped 1st class mail 


Lasts forever! 
Highlight effect. 
$2.00 additional Mea S150 ce ttre 

The Blow Yourself Up Co. TR-13, 663 oe Ave, N.Y., N.Y. 10022 
Please eh me....posters ag, 3.50 (] @ $2.00 T) @ $2.50 
( @ $7.50 } Frames @ Lacinsting @ $2.00 | JSu- 
cpt ri 50 plus $e each for handling. 

Name 


Addr 
City . 


UNWANTED 


HAIR 
PERMANENTLY 
REMOVED 


PERMA TWEEZ will forever rid you of un- 
wanted hair between eyebrows, on cheeks, 
ingrown neck hairs, even beard. Remove 
hair anywhere with ‘tweezer-like’ PERMA 
TWEEZ electrolysis. Clinically tested— 
recommended by dermatologists. 
14 DAY MONEY BACK GUARANTEE 
Send check or M.O. $16.95 ppd. 


GENERAL MEDICAL CO., Dept. T-2 
5701 W. Adams Blvd., Los Angeles, CA 90016 


NEW ze? SCOpe-Shot . 
SCOPE-SHOT COMPLETE WITH 100 | World isi 
EXPLODING PELLETS 


when they bit—leave $300) 


mork—ouff of uncke! 


\ 


Big Bog of <a 
se 
SOO EXTRA Pellets “eo 90 
ons so ( Rack Ee P. 
t aC) utifully polishe 
Pe =a cast oluminum stock. Order 


ae 
small game. Fits pocket perfectly! 
Guoranteed. PRREE shooting manual. 
EXTRA RUBBER SLINGS, 6 pairs $2.00 p.p. 3 Lecther 
Pouch & Sling assemblies only $2.00 p.p. 
PRECISION SLINGSHOT AMMO: Giant Bog of 
1000 Exploding Pellets, $4.00; 225 4" Steel Hunt- 
ing Balls $2.00; 140 5/16" Steel Hunting Balls, 
$2.00 p.p. 15 Official Slingshot Targets $1,00 p.p. 
Order NOW from: 
GENERAL SPORTS , 4184-1x Apple St., Cinti., Ohio 45223 


Pistol grip, So powerful it kills’ { Now! 


i SELL new filetime, Golden Metal 

Social Security Plates in spare time for 

BIG PROFITS. Millions waiting to buy. 

No investment or obligotion whatsoever. 
SEND FOR FREE SAMPLE AND 
COMPLETE SALES KIT NOW! if 
RUSSELL PRODUCTS CO. 

P.O, Box 286-D-8, PULASKI, TENN. 38478 


S0e CALIFORNIA GOLD PIE 
75¢ Each 25 Assorted ....... 


Scie each A 


422.T Washtieten: Building 
weescocee Washington, D.C. 20005 arecccre? 


Self-Contained. Picks up slightest sound 
& transmits it without wires up to 450 
ft., thru any FM. tadio, Tunable 88-108 
mes, Use as a silent monitor, burg. 
alarm, music amplifier, intercom, baby 
sitter, hot line, etc, Only 1% x 42 x 
Se”, Complete with batt. Money back 
guarantee, —— Only $12.95 


Add 50c tor AMC, SALES, Dept. T 
pstg. & hdlg. P. 0. 2923, Pasadena, Ca. 91105 


Trumpeting Elephant from India 


Unusual, attractive addition to mantle or 
book shelf. Made of fine Indian brass. 
Delicate enameling on brass is 
fashioned by hand in the centuries 
old tradition of Indian 
craftsmen from Jaipur. 
5” long, 44%” high. 
Satisfaction 
guaranteed. 
$4.50. Add 
65¢ postage. 
HAMILTON 
HOUSE 
Dept. 456E-T-! 
Cos Cob, Conn. 06807 


Prosperity @ yours 


for 50¢6a day! 


THE LAND BUY OF A LIFETIME . 
RIO GRANDE RANCHES 
IN BOOMING COLORADO! 


g 305 PER ACRE* 


NO INTEREST 
NO DOWN PAYMENT 
NO SALESMAN’S COMMISSIONS 


COLORADO IS BOCMING 


Early buyers reaped fortunes in the Denver area. Land 
bought for $200.00 an acre was sold for $20,000.00. The 
opportunity for profits like this in Denver are gone, but a 
new area of Colorado is now ready for public sale... 


RIO GRANDE RANCHES 


The future here is unlimited. Rio Grande Ranches are 
located in the heart of the beautiful San Luis Valley, sur- 
rounded by ranges of the Rocky Mountains. This is beau- 
tiful land, level to rolling. The air is clean; the climate 
healthy. All ranches are accessible by graded roads. This 
is a perfect place for raising children, retirement, or as a 
vacation paradise. 


RECREATION 


Every outdoor recreation is here. Hunting for duck, elk, 
deer and bear. Camping and exploring in the Rio Grande 
National Forest. You'll find great fishing, boating and water 
skiing near your property. The Red River Ski area, only 
40 miles away, offers wonderful skiing and winter sports. 
Yes, the San Luis Valley is truly a scenic and recreation 
wonderland. 


ALL THIS AND MODERN CONVENIENCES TOO! 


The cities of Alamosa and San Luis are friendly neighbors 
with stores, supermarkets, schools, churches and medical 
facilities. Alamosa is the home of Adams State College, 
one of Colorado's fastest growing institutions of higher 
education. 


RA 


SHER GUARANTEED | 
INVESTMENT PLAN 


BUYER MAY AT ANY TIME, WITHIN 
ONE YEAR FROM DATE OF THE CON- 
TRACT, COMPLETE A COMPANY 
} GUIDED TOUR OF THE RIO GRANDE 
RANCHES AREA, AND, IF NOT SATIS- 
FIED, REQUEST IN WRITING A RE- 
FUND OF ALL MONIES PAID ON THE 


sale. 


GUARANTEED INVESTMENT PLAN 


SCOSSHSSHSHSHSSHSSHSSHSSSHSHHSSHSSHHSHHESTSOFFZHOFEFEEORSSEOSESESSSEBS8 
RIO GRANDE RANCHES / BOX 724 / ALAMOSA, COLORADO 81101 
YES, RESERVE a 5 acre Ranch for me. | understand the price is $395 per acre 
(total price $1,975) and my total monthly payment for the 5 acres will be $15 
.no down payment.. 
details, purchase contract and map showing the exact location of my property. 
) Enclosed is my $1 reservation deposit which will be credited to my account 
or fully refunded at my request within 30 days. Reservations subject to prior 


THIS OFFER IS SUBJECT TO ALL LOCAL, STATE AND FEDERAL REGULATIONS. 


YOU CAN BUY WHERE THE GIANTS INVEST! 


You can feel a lot better about buying land where you know 
large corporations are investing. In the San Luis Valley, 
Forbes, Inc., publishers of the world's most respected 
financial magazine, bought a giant 168,000 acre ranch 
near Rio Grande Ranches. Malcolm Forbes, their president, 
publicly stated that they will turn a portion of the ranch 
into the largest and best known game preserve in the 
country, leaving the natural beauty untouched. 


THE PRICE IS STILL LOW—NO DOWN PAYMENT! 


Just $395.00 per acre in 5 acre parcels. Your total monthly 
payment is $15.00, LESS THAN 50¢ A DAY. There is no 
down payment, no interest, no salesman commissions, no 
carrying charges of any kind. Every cent you pay is applied 
to the purchase price of your land. 


WATCH YOUR DOLLARS GROW 


Remember, this is acreage, not just a little plot of ground. 
Your 5 acre ranch will be equal in size to 20 city lots. We 
all know about the fortunes made by original investors in 
Denver. So... 


ACT NOW—RANCHES ARE GOING FAST 


As you might imagine, property at this price and these 
terms is going fast. Return the Reservation Form and a 
5 acre ranch will be reserved in your name. NO obligation. 
NO salesman will call on you, so ACT NOW. Mail to Rio 
Grande Ranches, Box 724, Alamosa, Colorado 81101. 


.no interest nor carrying charges. Please rush complete 


| CONTRACT, THIS REQUEST MUST BE Name 
EXECUTED IMMEDIATELY UPON THE xdaresé 
COMPLETION OF SAID TOUR. 
City 


Se I PP Pe eae, 
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State & Zip as 
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ACCORDIONS:!2 OFF | 


of retail prices you'd expect to pay! 


Over 40 Electronic, Standard & Buttun Models 
All famous makes. All colors. Models for Stu- *” 
dents, Teachers, Professionals. Amplifiers, 

too! Try before you buy. Free accessories. 5 
E-Z terms. Trades welcome, Lifetime Per- 
formance Policy. FREE Color catalogs and 
Importer-to-Y ou discounts. Rush coupon, 


« FREE CATALOG @ 
Discount Prices 


2 rs es crs es ee ee ee ee ee 


Accordion Corp, of America—Dept. T-13 
5535 W. Belmont Ave., Chicago, iret 


Send FREE accordion catalogs and discount prices. 
Include special information checked: 
© Accordion Amplifiers © Button Accordions 
Name 
i Address 
| SSS SS | 


ee 


GUARANTEED 
10 YEARS 


eri 
IF BROKEN wit 


The knife for hunting, fishing and 
all around use. Mirror polished, im- 
ported stainless steel blade honed 
to a razor's edge. Rugged. Opens 
easily. Locks into position. Blade 
will not close when in use. Press button 
in handle to close. Safety finger guard. Sure- 
handle, Balanced for target throwing, 


HIN 10 YEARS WE WILL REPLACE AT NO CHARGE! Use 30 
days. Money back if not pisasen, Special 1¢ sale, REGULAR PRICE, $1.98. 
Send $1.99 & receive 2 

$2.48 for 2 knives. ORDER NOW! Midwest Knife Co,, 9043 S, Western Ave., Dept. DDS-1434, 


nives. Add 49¢ postage, handling. Remit. TOTAL 


Chicago, I||. 60620. Established 1936, Mail Orders Only. 


fiwraiaRWiLiks Medio as icceeeT 


| AQUARIUM AND 2 LIVE PET 
| SEAHORSES $3.49 


Order a complete stable 
and two fresh selected 
seahorses. CR YS 


| GOBLET STYLE AQUAR- 

| 1UM. our _ CATALOG, 

COLORED SAND. SEA 

| SHELL, SEAHORSE 

HITCHING POST, SEA- 

| HORSE FOOD. and simple 
INSTRUCTIONS to ralse these 

| fascinating and exotic creatures 

| 


from the sea. To complete the 
aquediit you will receive by 
Alr Mail a live female and a pregnant male sea- 

porte which will give birth to many live (colts) | 
abies, 

The complete | siable only $3.49 Post Puid U, S. A. ] 


DELIVERY eR Donte ve 
oe" ripe c. | 


MARINE Lire “(Since *1960) 
P.O. eet ate T1 Ft, Lauderdale, Fla, 33307 


SE So 


WUT ALLA ALR A ELUALRLA Ree LLALCLGLU LOA ec ALPLAL GLAMIS LLG LLL hou 


MARKET PLAC 


For ad-rates write Classified, 100 E. Ohio, Chicago 60617 


WORTH OVER $1. AT CATALOG PRICES — only 10 


Get this beautiful collection from the far corners of the 
once mighty British Empire, Visit the {abled South Seas, 
romantic Coarlhbean, pirate strongholds, Get the stumps 
shown PLUS Dominica, Hong Kong, St, Vincent, Barbados, 
Honduras, Cayman Islands, more —each from a different 
colony, Also fine stamp selections to examine, Buy any or 
none, return balance, Cancel service anytime, Rush 1b¢ today, 


@ WILLIAMS STAMP 60, ITM, St. Stephen, N.8., Canada @ 


eT HOBBIES 
SPORTS 
SERVICES 
SCHOOLS 


fre lg lel etl tliat ptt del tl el Ll 
ATE 


BUSINESS OPPORTUNITIES 


rder Business, Start without 
Mellinger, Dept G1761, Wood- 


ome Import Mail 
* capital, Free Report. 
land Hills, syn You 91964, 


Writ i A) 
| Made $40, 
make money St Start wi $10. 00— Free Proof, verre Box 
318-MT, Ypsilanti, Michigan 48197. 

MONEY MAGIC—Use Photo Business Cards, 

Schneider Co., 1951G Shenandoah, Los Anecion CA. au03a, 


MONEY MAKING OPPORTUNITIES 


OVER $16.50 AN HOUR. Spare time athome! Rubber 
* Stamp industry needs small manufacturers, We fur- 
nishall Saulemenvanc’ know-how! (Particulars tree! Write; 
Roberts, Room RC-136-CB, 1512 Jarvis, Chicago, II. 60626. 
MAKE $1.00 PER “SALE sel selling engre engraved metal Social 
Security plates. Free Sales Kit. Engravaplates, Box 10460- 
58, Jacksonville, Florida 32207. 
AG" AMONDS! 300% PROFIT! Dazzle experts! 
talog. "Spectralites,"' Essexfells, New Jersey 07021. 
MAKE 5 T07 TIMES Your Cost selling wholesale specialty 
products. Send $2.00 for giant catalo 8. Refundable on first 
order, Satisfaction guaranteed. JFR Enterprises, 6737 N, 
33 Drive, Phoenix, Arizona 85017. 
7200 GOOD GAMBLING, Racing, and Wagering Systems.” 
Pomplate Speculation Education Book, $10 (refundable), 


Holloway Publications, Box 57, Delmar, California 92014, 


World's leading contest magazine, 25¢. Year, 

winner, 1315 Central, St. Petersburg, Florida 33705. ae 
NEW BUSINESS Easily makes $50.00 dally from your 
home. Rush stamped addressed envelope details, Affili- 
ated Press, Box 4555, Modesto, California 95350. 

EARN 7- % INTEREST o on Bank Deposit of $250+. $1 for 
details. Bana Company, Box 454-T12, Alamo, Calif. 94507 


SPARE TIME OPPORTUNITIES 


STUFF ENVELOPES. $25.00 Hundred, Immediate earnings. 
Beginner's kit, $1.00 (refundable). Lewcard, B392QM, 
Brea, California 9262). 


SALESMEN WANTED 
EARN BIG COMMISSIONS soliciting delinquent accounts. 


No collecting or investment. Metropolitan Finance, 1129 
West 4lst, Kansas City, Missouri. 


EDUCATION—HOME STUDY 


LOCKSMITHING, Make to $10 hour. Free booklet, 
* Learn at home. Locksmithing Institute, Dept. 1335-013, 
Little Falls, New Jersey 07424. 
HIGH SCHOOL DIPLOMA for adulis. Earn State Diploma, 
Accepted by Civil Service, business, colleges. Law cost, 
No tedious atuey: Money-back guarantee. Details; H-S 
Program, rua 2513, 1221 Avenue of Americas, New York, 
New York 10020 ——— a meee 
DETECTIVE COURSE, Free Information, Universal Detec- 
tives, Box 8180-C, Universal City, California, 


VACATIONS 


“AMERICA BY CAR’’ Names Best Places to Eat and 

Scenic Routes, Parks, Historic Sights. 170,000 

0k, $3.50 (refundable). Lynnwood Shoppe, 1432 
Rosedale, Coraopolis, Pennsylvania 15108. 


TREASURE 


TREASURE—Locate: from quarter mile away. Pamphlet 
Free, Anderson, Box 13441B, Tampa, Florida 33611. 


REAL E 


CENTRAL ONTARIO—Choice a Acre sportsmen's para- 
dises still available—§20.00 plus $6.50 Taxes yearly. Maps, 
pictures, $2.00 (Refundable), Information Bureau, Norval 
50, Ontario, Canada. 
NEW MEXICO LAND $30 A MONTH. Large !0-acre estates 
in beautiful mountain valley north of Taos, New Mexico. 
Surrounded by the spectacular Sangre de Cristo Moun- 
tains; a recreational paradise, Trout fishing in streams 
and lakes, big game hunting for deer, elk, bear are all 
nearby. Ideal for recreation retreat or investment, No 
down payment, no closing costs, no interest. Write for 
full information ine Delies brochure with color photos. 
Write: Costilla yea ept, T-1, Box 30064, Albuquer- 
que, New Mexico 87110, bE a 
FREE... NEW BIG SPRING catalog. HUndreds of top real 
estate values coast to coast! United Farm Agency, 612-TM 
West 47th St., Kansas City, Missouri 64112, 
HELP WANTED 

OVERSEAS EMPLOYMENT . Australia, Europe, Asia, 
South America! All Occupations! $700-$4,000 monthly! 

Employment! International, Box 29217- RM, Indian- 

PC lana 46229. 

WORLD-WIDE. U.S.A. Jobs Now - . . $700,00 to $3,500.00 
monthly! Trans sportation Allowance! Overtime! Free in- 
formation. Send age, occupation. Write: Global Employ- 
ment, Box 706- Rise Orinda, California | 94563. 
OVERSEAS JOBS—Europe, South America, Australia, Far 
East, etc. 2000 openings all trades. Construction, Office, 
Engineering, Sales, etc. $700 to $3,000 month. Expenses 
paid, Free Information, Write Overseas Jobs, Interna- 
tional Airport, Box 536-C, Miaml, Florida 33148, 


STAMP COLLECTING 


200 WORLDWIDE STAMPS 10¢. Approvals, White, 
* 6808HH Chrysanthemum, Indianapolis, Indiana 46224, 


OF INTEREST TO ALL 


FREE 315 Magazines. Ali Subjects. Morris, Box 7127, 
Anoka, Minnesota 55303, 


OF INTEREST TO MEN 


PIPE SMOKERS Tobacco Blending Kits and Supplies. 
Tobacco Blenders Supply, P.O, Box 6480, Denver, CO 80206, 


INVENTIONS WANTED 


INVENTIONS WANTED; Patented, Unpatented. Global 
Marketing, 2420-M 77th, Oakland, California 94605, 


SLEEP LEARNING—HYPNOTISM 


SLEEP-LEARNING—HYPNOTISM! Strange catalog free! 
Autosuggestion, Box 24-TT, Olympia, Washington. 

HYPNOTISM REVEALE ree Illustrated Details: Powers, 
12015 Sherman Road, North Hollywood, California 91605, 


PERSONAL—MISCELLANEOUS 


xk PAY BILLS! Borrow to $1500 by mail! Convenient 
terms! State licensed, Postal Finance, 6018 Military 
Avenue, Dept. 66-A, Omaha, Nebraska 68104. 


RECEIVE NONACADEMIC DEGREES just for fun! Write: 
University of Eastern Fla., Dept. TM, Box 7268, Tampa, Fla, 


ADVERTISERS—AGENCIES 


“*SECRETS OF SUCCESSFUL CLASSIFIED ADVERTIS- 

ING" tells short-cuts to bigger mail response and 
profits, includes copy-hints plus where a8 PINES your ads 
and why—and much more. $2.00 postpai Refundable, 
Free Details about milllons-of-prospects for your “‘olfer.”” 
Write S. Omessi, Dept. SO-T1, Classified, Inc., 100 East 
Ohio Street, Chicago, Illinois 60611. 
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Opportunities 
From True To You 


A NO-OVERHEAD BUSINESS YOU 
CAN START IN SPARE TIME. One of the 
easiest businesses to get started is that 
of the Duraclean Dealership. This can be 
done without giving up your job or 
salary, operating your business evenings 
and weekends or scheduling your work 
for your own convenience. 


Duraclean International, a pioneer in 
the franchising business, with its on- 
location services for cleaning and main- 
taining carpeting and furniture, provides 
an ideal opportunity for men or women 
who have little cash to invest and no 
experience in running a business. Dura- 
clean's training program is complete, 
even to the day-to-day management of 
business, getting customers and build- 
ing volume, The cash investment is less 
than $1200, and there is no delay in get- 
ting started, since the business can be 
operated from your home. 


Duraclean's Absorption Foam process 
has gained world-wide recognition from 
carpeting and textile authorities for its 
gentle, no-machine method that lifts 
dirt out, rather than scrubbing it down, 
using a mild, almost-dry foam that 
cleans thoroughly, yet dries quickly, so 
that furnishings are ready for use in 
about two hours. 


Many successful dealers have started 
on a part-time basis, adding profits to 
their job salaries until their business 
volume is large enough to go full time 
and hire servicemen to do the work, 


Full details may be obtained by mail 
from Duraclean International without 
obligation. No salesman will call. Ad- 
dress Dept. TR-1, Duraclean Building, 
Deerfield, Illinois 60015. 


THIS ANCIENT SKILL IS A MODERN 
MONEYMAKER, Invisible Reweaving is 
one craft that is always in demand, es- 
pecially today for the person who has 
learned the art of invisible reknitting, 
too. 


The Fabricon Company’s home-study 
course, one of the very oldest in the fine 
skill of invisible reweaving, now includes 
invisible reknitting in its training, mak- 
ing the services of the Fabricon Invisible 
Mender even more profitable as a 
money-making activity without leaving 
one’s home. 


Men and women of all ages have been 
able to learn this craft very quickly and 
easily, as long as they have normal use 
of hands, normal eyesight with or with- 
out glasses, and can read and under- 
stand simple instructions, And it pays 
well for the short time required by most 
repairs. Even a simple cut or tear, in- 
visibly mended, can pay $5 to $10 for 
a job that can be done in an hour or less. 
Some exceptional reweavers have been 
abte to start earning money within the 
first thirty days after they started the 
course. 

lf you are looking for a profitable way 
to spend your spare time hours, write 
for information to Fabricon Company, 
Dept, TR-1, 2021 Montrose Avenue, 
Chicago, Illinois 60618. Everything will 
be mailed to you free and without obli- 
gation. No salesman will call. 


YOU LEARN 
ALL ABOUT 


® KEY MAKING 
@ MASTER KEY SYSTEMS 


® LOCK REPAIR 
® PICKING LOCKS 
@ TUMBLER CHANGE 


© SECURITY 
SYSTEMS 


JETCO TREASURE 
FINDER CATALOG 


@ Find coins, relics, 
jewelry 


@ Anywhere—backyards, 
vacant lots, abandoned 
houses, beaches, old 
ruins 


@ Extra sensitive 
instruments 


@ As low as 
$39.95 


Send for this FREE catalog NOW 


Write 


Ht td 
Can I learn a new skill? 


Will my job ever pay 


... and Solve ALL Your “FUTURE” Problems 


No question about it... with Locksmithing skill YOU'LL 
HAVE IT MADE! You'll do light, clean, always-fascinating 
work in this fascinating security profession that urgently 
needs YOU — where your choice of steady, high-pay job 
opportunities, or a big-profit spare-time or full-time 
business of your own is virtually unlimited. As a Lock- 
smith you have your own “built in'’ pension plan, You 
go on enjoying the work as long as you like, knowing 
that layoffs, automation, slack times, minor disabilities, 
forced retirement can't affect your ability to EARN 
MORE and LIVE BETTER in good times and bad. 

Locksmithing is SO EASY TO LEARN — Enables You to 
EARN Extra Money RIGHT FROM THE START! The bet- 
ter, more secure future you want can be yours FAST as 
a Locksmith, regardless of age, education, previous ex- 
perience, minor physical handicaps. Fun and earnings 
begin AT ONCE as you learn quickly, easily to CASH IN 
on all kinds of locksmithing jobs. As little as one hour a 
week at home working on all kinds of lock and key 
problems under the guidance of experts brings quick 
mastery—a quick lifetime solution to ALL your ‘‘future"’ 


Everything 
necessary: 


KEY MACHINE 

locks, picks, 
tools—supplied 

with course. 

State Approved Diploma 


POSTER SIZE 


A great gift or gag idea. Ideal 
room decoration . . . Perfect for 
parties. Send any b&w or color 
photo, polaroid print, cartoon or 
magazine photo, For slides and 
negatives add $1.00 per poster 
ordered, Better originals produce 
better posters. Giant b&w poster 
mailed in tube. 


142 FT x2FT $2.50 
3FTx4FT $7.50 
RUSH SERVICE, Posters 
only. Shipped 1st class in 
1 day. Add $2.00 per poster 
ordered. No slides. 

PHOTO JIGSAW pac Tom any photo 


1 x 14/2 Ft—$4.4' $2.49, 11x14°—$3. 3.4 
Your orginal returned undamaged. Add 
handling for EACH item ordered. N.Y. res: 
tax. Send check, cash or M.0. (No C.0.0.) to: 
PHOTO POSTER, INC, 


more? 


Dept. TR173, 210 E. 23 St., New York, N.Y. 10010 


** Locksmithing Institute is a 
fine school with an efficient 
and effective method of teach- 
ing the beginner not only the 
basis of locksmithing but also 
the finer points."’ 

Raymond Gapinski 


East Gary, Ind. 


‘Qualified me for position of 
locksmith at a State College. 
Received full cooperation 
from the Institute's staff."’ 
Richard Hiddleson 
West Chester, Pa, 


<>» BE A SKILLED LOCKSMITH! 


problems. All locks, keys, parts, picks, special tools and 
equipment as well as complete fully-illustrated lessons 
supplied with course. 


FREE Illustrated Book, FREE Sample Lesson Pages Give 
Exciting Facts. Find out how being a skilled Locksmith 
can put a quick end to your worries. Locksmithing In- 
stitute graduates now earning more, enjoying life every- 
where. You can, too, Send coupon TODAY for illustrated 
book and sample lesson pages without cost or obliga- 
tion. No salesman will call. 


LOCKSMITHING INSTITUTE 
Division of Technical Home Study Schools 
Little Falls, N.J, 07424 
Licensed by N.J. State Dept. of Education; Accredited Member, 
National Home Study Council, State Approved Diploma, 
La sek for Veterans. 


oe ee es Cn 
LOCKSMITHING INSTITUTE, D Dept. 


{"] Check here if eligible for veteran benefits 


"128-013 
Division of Technical Home Study Schools 
Little Falls, New Jersey 07424 
| Please send FREE (illustrated Book — ‘'Your Big epee aOy 
in Locksmithing,’* corunlets Equipment folder and sarin 
}_ lesson pages, FREE of all obligation, (no salesman will call) 
| 
Name 
i (Please Print) 
BR Address 
| 
i City State Zip 
| 


A NEW BREED OF MAN! 


JETCO, INC. Dept. True 


5-10-20 ACRE RECREATION SITES 
Box 26669, El Paso, Texas 79926 


In the fabulous Northwest—Washington, Idaho, Oregon. 
Choice land located near national forests. Beautiful tim 
bered tracts, views and streams. In the heart of fishing and 
hunting areas, Fully enginecred with road access to every 


traet. 
AS LOW AS $1,995.00 
BETTER THAN BANK TERMS 


Live or invest now in the great Northwest. For more in- 
formation write to Kamala, Inc., 226 Second Avenue West, 
Seattle, Washington 98119. 


% LANDSCAPE CONTRACTOR 


LEARN MODERN LANDSCAPING for exciting hobby 
or profit. Thousands of spare or full time money 
making opportunities. Start a_ profitable 
business—we show you how. Study and 
earn your certificate at home. 
Write today for Free Book, 

LIFETIME CAREER SCHOOL: ; 


MARTIN 
CAIDIN’S 


CYBORG 


IN THE EXPLOSIVE 
TRADITION OF 
THE ANDROMEDA STRAIN 


THE TERMINAL MAN 


NOW IN PAPERBACK FROM 
WARNER PAPERBACK LIBRARY 


$1.25 ee ® $1.25 


HIGH SPEED 
DRILL BIT MIX 


40 j $5.00 


For 
Money-Back Guaranteed 


Only 
A fabulous buy. You get 40 assorted American 
made high speed drills from 1/64” to 1/4” in 
varying lengths. All sharp and ready to go. 
Order Today—Check or M.0. 


AMERICAN TOOL CO. 


Dept. DB-150-B, P.O. Box 126 De 
pt. A-273 
BETHPAGE, L. I., N. Y. 11714 2251 Barry Ave. ECT — 
DEALER INQUIRIES INVITED Los Angeles, Ca 90064 * SSS 
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CLOSEOUT OF NATIONALLY FAMOUS NONPRISMATIC 
POWER BINOCULARS NOW HELD IN WAREHOUSES... 


Enjoy BIG, = 
Sharp Views ~ 
of Natural 
Wonders, People, 


Deep cut price in this announcement is for a 
short time only. Special discount price applies only 
to our Nonprismatic Panoramic | Model. This is 
our largest selling model with high enlarging 
ee and long range—a deluxe instrument made 
n Europe. 


SPECIAL NOTICE: We are forced to clear out one 
of the largest stocks of binoculars warehoused 
in the U.S.A. We must make room for boatloads 
of new shipments and pay our bills to factories 
here and abroad. That is why we have ordered 
these binoculars RELEASED TO THE PUBLIC at once 
—at a fraction of regular national price. Binoc- 
ulars are shipped on a first come, first served 
basis. Fast Delivery Guaranteed. All binoculars 
packed and shipped within 48 hours. Please allow 
2 weeks for delivery. 


LATEST 1972 MODEL 


Readers should not be confused by the low price. 
are brand new binoculars made in Western Europe by 
experienced optical craftsmen. Big 40mm Objective Lenses 
give long range views. Now slashed down to $4.37. 


These 


KFoster-E re mt 
Dept. 332-A, 
2345 Post Road, Larchmont, N.Y. 10538 
(aa ang ee oe Se ee 


Foster-Tremt i 
| Dept. 332-A, | 
12345 POST ROAD, LARCHMONT, N.Y. 10538! 


Please RUSH guaranteed articles as speci- 
fied below. | enclose payment with this 
condition: t| must be completely satisfied 
or | may return within 7 days for my 
money back at once. 


ITEM NO, 
| 
—— 
—— 
L— — 3] 


DESCRIPTION OF ITEM 


Shipping & Handling 
N.Y. State clistomers Sales tax 
Total Enclosed 


Please enclose 55¢ with order to cover 


shipping cost. (N.Y. State residents add 
appropriate sales tax). 

{add 62¢ on Binocular orders} 
Name 

Address Apt. No. 

City ___ 

State Zip Code 


plus 
postage 


SPECIAL 


DEEP SLASHED 
) DISCOUNT PRICE! 


BRAND NEW 
1972 MODEL 


R GUARANTEE 


inoramic | y 


spected 
should fait 


repaired free 7p; 
Pires December Mi 


This Public Announcement Copyright 1972 in U.S.A. 


PURCHASING INFORMATION (Please Read Carefully) 
This is @ strictly LIMITED WAREHOUSE OFFER. Subject 
to rules & conditions It expires when stock 
of 1972 model is sold out. Urders received after stock 
is liquidated will be returned promptly to senders. 
Readers are urged to ORDER NOW to avoid disappoint- 
ment. All orders processed promptly. Please allow 2 
weeks for delivery. All sent on 7 Day Home Trial, You 
must be completely satisfied or return within 7 days 
for money back. 


RULES & CONDITIONS 


(1) No shipments outside U.S.A. or possessions. 
(2) No more than 2 binoculars per reader at 
this price. 


(3) No phone or C.0.D. orders. (4) 
Case, Straps & Lens Covers given with each 
i (5) 7 Day Home Tria! with satisfac- 
tion guaranteed or money back, (6) Please add 
62¢ for postage and protective packing. (7) 
Offer is for a short time only. Orders received 
too late will be promptly returned to senders. 


No. 2013—Panoramic | Binoculars—4.37 
plus 62¢ postage & handling. Total 4.99 
2 pair—8.95 postpaid (save 1.03!) 


binocular. 


This GOLDEN 
ROLLS ROYCE 

is a Fine Solid State 
Table Radio! 


gift that’s bound to be appreciated over the years! 
No, 5122—Rolls Royce Radio 


be 


ELECTRONIC TELEPHONE AMPLIFIER 


Eliminate bothersome problem of garbled mes- 
sages, misunderstanding due to noises in home, 
factory, etc. Telephone Amplifier lets you hear 
voices amplified up to 5 times louder! Attach to 
any phone easily. Switch and volume control. 
Comes with battery. 


No. 4198—Telephone Amplifier ................ 9.95 


AMPHIBIAN CALENDAR WATCH 


Beautifully designed precision Swiss Amphibian 
Watch is tested to 5 Atmospheres! Polished 
stainless steel back, unbreakable mainspring, 
built-in shock absorbers make this an ideal 
watch for all sportsmen, skin divers, etc. 
Calendar window shows correct date. Rotating 
bezel indicates elapsed time. Tropical rot-proof 
strap. 

No. 5050—Amphibian Calendar Watch...... 8.88 


This handsome replica of the famous Rolls Rayee Phan- 
tom II is a real collector’s item! Gleaming gold-tone 
plated finish is sure to be admired by everyone who sees 
it! Astounding detail—an ewact scale model, Best of all, 
it’s a fine quality solid-state radio that operates on its 
own battery (included). A BIG 9*\" long. An unusual 


' 


19.88 


The plegsure tree. 


\ 


Have a Dickens © 
ofaChristmas — _ 


with Marley’s ghost, 
& Bob Cratchit, and Scrooge | 
—all delightfully depicted 


on the very attractive © 
J&B gift carton— 


RARE 
SCOTCH yours at no extra cost. 


The Pleasure Principle. 


86 Proof Blended Scotch Whisky © 1972 Paddington Corp., N.Y. 


Ge tataste of Raw We 
what it’s all about. 


_ Get the fulltaste of Viceroy. — 


Warning: The Surgeon General Has Determined 


That Cigarette Smoking Is Dangerous to Your Health. King Size, 18mg. “tar,” 1.3 mg. nicotine; Long Size, 19 mg. “tar,” 1.5 mg. nicotine 
av. per cigarette, FTC Report Aug. 72. 
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